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Market
Overview

Union Budget 2023-24 has majorly ticked 
all the right boxes and has been growth-
oriented while being prudent at the same 
time and aimed for fiscal consolidation 
(with the fiscal deficit target being 
brought down to 5.9%). 

The government continued 
its job from last budget 
with the crucial job of 
promoting growth and 

crowding in private investment. 
There’s hardly any area/sector 
which hasn’t been touched upon 
by the budget and the focus has 
been holistic and pleasing almost 
everyone. Thus, the budget has 

been pragmatic and in line with 
expectations on major items be 
it capex or market borrowings or 
focus towards rural, agriculture, 
MSME and as well as a push for 
industry and new businesses, 
welfare, infrastructure and green 
energy investments. With a bumper 
increase in capex, PM Awaas Yajna 
outlay and hike in Railway capex 

the Modi government in its last full 
Budget has targeted job creation and 
infra development over populism. 
CRISIL believes that a 33% higher 
capital outlay of Rs 10 lakh crore will 
fast-track implementation of high-
multiplier government programmes 
such Bharatmala, Ghatishakthi, 
Parvatmala and Sagarmala. There 
is consumption boost as well with 
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rationalisation of personal income 
tax slabs, a long-drawn request as 
well as reduction in surcharge for 
HNIs. The finance minister however 
proposed the new tax regime as the 
default system, with no tax applicable 
for income up to Rs 7 lakh (Rs 7.5 lakh 
with standard deduction). The basic 
tax slabs have been revised, providing 
some relief to taxpayers, and the 
highest surcharge rate has been 
reduced to 25% from 37%, offering 
substantial relief to ultra HNIs 
(income over Rs 5 crore) albeit, the 
highest tax rate remains unchanged 
at 30% for income above Rs. 15 lakhs. 
Thus, in a way, the government is 
pushing to make a switch towards 
new tax regime and the government 
believes a loss of Rs 35,000 crore 
to the exchequer on such a move 
(probably the contribution of 
tax payers till Rs 7 lakh income). 
Markets initially cheered the Budget 
announcements but later on was 
succumbed to profit booking albeit 
for different reasons and driving 
factors which would always be 
debatable. Nevertheless, capital 
expenditure or spend on creation of 
new assets have a multiplier effect in 
terms of spending, jobs and income. 
Every rupee of capital expenditure 
by the government adds Rs 2.50 to 
the GDP, according to a 2014 study 
titled ‘Fiscal Multipliers for India’ by 
Sukanya Bose and N.R. Bhanumurthy 
of the National Institute of Public 
Finance and Policy. 

The essence of the budget has clearly 
been the sustained improvement 
in the quality of government 
expenditure and the intent of 
crowding in private investment as 
the same is still some time away 
from meaningful contribution. 
As stated above, expenditure on 
capital account is a tad above Rs 10 
lakh crore and higher by 33%/37% 
over FY23 BE/RE respectively. 
However, as % of GDP, the same is 
at 3.3% vs 2.7% FY23 RE. The direct 
capital investment by the Centre 

is complemented by the provision 
made for creation of capital assets 
through Grants-in-Aid to States., the 
total capex content stood at 4.5% of 
GDP as against 3.9% based on FY23 
RE. The targets however include Rs 
1.3 lakh crore interest-free loan to 
states for 50 years for undertaking 
capital investments, a concept 
which was introduced in FY23 Union 
Budget but found favour among 
states for funding infrastructure 
projects. Since the states account 
for around 20-25% of the overall 
infrastructure spend, the budget 
has also considered an over 30% 
increase in allocation to the scheme. 
The interest free loan is earmarked 
for capital investments by states on 
projects such as PM Gram Sadak 
Yojana, incentives for digitization, 
optical fibre cable network, urban 
reforms and capital works, as well as 
the Gati Shakti Mission. Railways also 
gets a massive outlay of Rs 2.4 lakh 
crore, an increase of ~51% over FY23 
RE. It’s the highest ever allocation 
for Railways and is nearly nine times 
over FY14 allocations. As expected, 
the government has continued with 
higher focus on PM Awaas Yojana 
with 66% higher outlay at Rs 79,000 
crore. There has been strong focus 
on agriculture and tourism as well. 
The government has taken up the 
mantle to promote tourism with 
active participation of states, the 
convergence of Govt programs & 
public-private partnerships and 
would select 50 tourist destinations. 
For agriculture, finance minister 
has announced for Rs 20 lakh 
crore agricultural credit targeted 
at animal husbandry, dairy and 
fisheries. Moreover, an Agriculture 
Accelerator Fund will be set up to 
encourage agri-startups by young 
entrepreneurs. Moreover, 500 
new ‘waste to wealth’ plants under 
GOBARdhan (Galvanizing Organic 
Bio-Agro Resources Dhan) scheme to 
be established for promoting circular 
economy at total investment of Rs 
10,000 crore. To provide a boost 

to fisheries, sub-scheme will be 
launched under PM Mastya Sampada 
Yojna with outlay of Rs 6,000 crore to 
further enable activities of fishermen. 

The Government has continued to 
focus on education with set up of 
Eklavaya Modl Residential Schools 
in the next 3 years. The Centre 
would be recruiting 38,800 teachers 
and support staff for 740 schools 
serving 3.5 lakh tribal students. 
Besides, 157 new nursing colleges 
will be established in colocation with 
the existing 157 medical colleges 
established since 2014. National 
Digital library will be set up for 
children and adolescents and states 
to be encouraged to set up physical 
libraries for them at panchayat 
and ward levels and provide 
infrastructure for accessing the 
National Digital Library resources. 
For MSMEs, the government 
has proposed a revamped credit 
guarantee and would take effect 
from Apr 1, 2023 with infusion of Rs 
9,000 crore in corpus. The scheme 
would enable additional collateral-
free guaranteed credit of Rs 2 lakh 
crore and also reduce the cost of 
the credit by about 1%. Overall, the 
finance minister allocated a record Rs 
22,138 crore for the MSMEs ministry 
in the Union Budget 2023-24, 42% 
higher than FY23RE. To further ease 
of doing business, the government 
has enabled PAN as common 
identifier for all digital systems of 
govt agencies. More than 39,000 
compliances have been reduced 
and over 3,400 legal provisions 
decriminalised to enhancing ease of 
doing business. Govt to bring another 
dispute resolution scheme Vivad 
Se Vishwas-2 to settle commercial 
disputes. The Govt would also 
allocate Rs 35,000 crores priority 
capital for the energy transition and 
battery storage to get viability gap 
funding. National Green Hydrogen 
mission with an outlay of Rs 19,700 
crore will facilitate the transition of 
the economy to low carbon intensity, 



3 February 2023INSIGHT

reduce dependence on fossil fuel 
imports and make the country 
assume technology and market 
leadership. Govt is targeting 5 MT 
of Green Hydrogen production by 
2030. The defence budget has been 
modestly increased by 13% to Rs 5.94 
lakh crore for 2023-24, from Rs 5.25 
lakh crores the previous year.  Out of 
the total budget of Rs 5.94 lakh crore, 
Rs 1.62 lakh crore will be allocated for 
purchasing new military equipment 
such as fighter jets, submarines, 
warships, missiles, and others. 

New cooperatives that commence 
manufacturing activity till March 
2024 to attract lower tax rate of 15%. 
There has been a host of indirect tax 
changes and some have been made to 
correct the inverted duty structure. 
Following the changes, there would 
be boost towards manufacturing 
of Mobile phones and TV. While 
following a 16% increase in National 
Calamity Contingent Duty (NCCD) 
on cigarettes, certain categories of 
cigarettes will be costlier, however 
the impact is not expected to be 
major. Imported bicycles and toys, 
imported kitchen electric chimney 
and imported luxury cars and EVs 
however gets costlier. Overall, the 
government expects income from 
customs to grow 9.4%/11% over 
FY23 BE/RE respectively at Rs 2.33 
lakh crore while GST is budgeted 
to grow 23% /12% over FY23 BE/
RE respectively at Rs 9.57 lakh 
crore. Corporate tax is budgeted 
to grow 28%/10.5% over FY23 BE/
RE respectively at Rs 9.22 lakh crore 
and income taxes is budgeted to 
grow 28.7%/10.5% over FY23 BE/
RE respectively at Rs 9 lakh crore. 
The Govt. expects net tax revenue 
to grow 20.5%/11.7% over FY23 BE/
RE respectively at Rs 23.3 lakh crore. 
The only concern experts have with 
regards to tax buoyancy however 
has other avenues to address the 
challenges. The Government however 
has budgeted divestment proceeds 
for FY24 at modest Rs 51,000 crore 

after revising FY23 estimates lower 
towards Rs 50,000 crore from Rs 
65,000 crore budgeted. Moreover, 
the government has also launched 
new small savings schemes and 
enhanced limits for Senior Citizen 
Savings Scheme and Monthly Income 
Scheme, which will help to plug 
the shortfall, if any. Gross market 
borrowings however has been kept 
at Rs 15.4 lakh crore, well within the 
broad expectations of Rs 16 lakh 
crore. Thus, has enthused both equity 
as well as bond markets. Fiscal deficit 
numbers have been kept at 6.4% for 
FY23 (RE) while the same has been 
lowered to 5.9% for FY24. 

Thus, this budget has rather been the 
most holistic one and which covers 
almost all critical sectors and fulfils 
wish lists. The biggest positive from 
the equity markets have been status 
quo on the contentious capital gains 
tax issue, except for Market Linked 
Debentures which will be taxed as 
short term capital gains from April 
01, 2024 from earlier long term 
capital gain tax. Further, while there 
will be no income tax till Rs 7 lakh 
on switching to new tax regime, it 
will also not provide with Chapter 
VI-A deductions (80C, 80D, 80E etc.). 
This is a jolt for insurance as well 
as mutual fund companies. Further, 
there will be incidence of tax on the 
maturity amount of life insurance 
policies where the aggregate annual 
premium exceeds Rs 5 lakh. Clearly, 
the government couldn’t have done 
any better than the budget which has 
been provided and it will go a long 
way to boost capital expenditure, 
infrastructure, housing, along with 
consumption. This Budget will 
definitely help India to get on with 
the higher growth orbit and on track 
for USD 5 trillion economy as the 
government has walked the talk. 

7 key changes in Budget 
impacting ‘Investors’ -
1) New Life Insurance policies > 5 
lacs aggregate premium - Proceeds 

are now taxable (For ULIPs this was 
already at 2.5 lacs ) 

Impact - Traditional Insurance 
becomes unfavourable from 1st April. 
Rush to buy before 31st March’23

2) REITs / InvITs - Change in taxation 
for Repayment of debt. Now even this 
component in distribution is taxable 
For e.g.: some REITs give income as a 
large part as this. So that is a negative 

Impact - REIT prices should fall a bit.

3) Market Linked Debentures (MLDs) 
/ Structured Products will now be 
fully taxed as short-term capital 
gains. Earlier taxation on this was 
10% and treated as Long term gains 
This was Impact: This anomaly is now 
dead. 

Impact - MLDs will also die (negative 
for wealth/investment product 
manufacturers).

4) Finance Minister is clearly pushing 
for everyone to shift to New tax 
regime i.e. no deductions Sec 80 C 
benefits like ELSS, PPF, NPS etc will 
not be available if you shift to New 
Tax Regime Impact - More money in 
hands of investors, but lesser savings 
(individual call).

5) Another negative one for very 
ultra-HNIs: Capital Gains > 10 Cr 
will not get benefit of Sec 54F This 
means if you sell a house / stake in a 
company, and gains are more then 
10 Cr (will not affect small investors) 
then max benefit is till 10 Cr when 
you invest in another property etc

6) Winnings from Online Gaming had 
TDS but many used to circumvent it. 
Now this is plugged. 

7) International Investing: If you have 
been investing abroad through LRS 
(Liberalised Remittance), the TDS is 
now increased to 20%. This will be 
a big impact Earlier TDS was only 
5% and that too if > 7 lacs. Now it is 
flat 20% Impact - Negative for global 
investing
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(Rs. Cr.) FY22  
(A)

FY23  
(BE)

FY23  
(RE)

FY24  
(BE)

% change 
over BE

% change 
over RE

1.  Revenue Receipts (2+3) 2169905 2204422 2348413 2632281 19.4% 12.1%

2.  Tax Revenue (Net to Centre) 1804793 1934771 2086662 2330631 20.5% 11.7%

3.  Non Tax Revenue 365112 269651 261751 301650 11.9% 15.2%

4.  Capital Receipts (5+6+7) 1623896 1740487 1838819 1870816 7.5% 1.7%

5.  Recovery of Loans 24737 14291 23500 23000 60.9% -2.1%

6.  Other Receipts 14638 65000 60000 61000 -6.2% 1.7%

7.  Borrowings and Other Liabilities 1584521 1661196 1755319 1786816 7.6% 1.8%

8.  Total Receipts (1+4) 3793801 3944909 4187232 4503097 14.1% 7.5%

9.  Total Expenditure (10+13) 3793801 3944909 4187232 4503097 14.1% 7.5%

10.  On Revenue Account - of which 3200926 3194663 3458959 3502136 9.6% 1.2%

11.  Interest Payments 805499 940651 940651 1079971 14.8% 14.8%

12.  Grants in Aid for creation of capital assets 242646 317643 325588 369988 16.5% 13.6%

13.  On Capital Account 592874 750246 728274 1000961 33.4% 37.4%

14.  Effective Capital Expenditure (12+13) 835520 1067889 1053862 1370949 28.4% 30.1%

15.  Revenue Deficit (10-1) 1031021 990241 1110546 869855 -12.2% -21.7%

 (as % of GDP) (4.4) (3.8) (4.1) (2.9)   

16.  Effective Revenue Deficit (15-12) 788375 672598 784958 499867 -25.7% -36.3%

 (as % of GDP) (3.3) (2.6) (2.9) (1.7)   

17.  Fiscal Deficit [9-(1+5+6)] 1584521 1661196 1755319 1786816 7.6% 1.8%

 (as % of GDP) (6.7) (6.4) (6.4) (5.9)   

18.  Primary Deficit (17-11) 779022 720545 814668 706845 -1.9% -13.2%

 (as % of GDP) (3.3) (2.8) (3.0) (2.3)   

Note: Nominal GDP for BE 2023-2024 has been projected at Rs. 3,01,75,065 crore assuming 10.5 % growth over the estimated Nominal GDP of Rs. 2,73,07,751 
crore as per the First Advance Estimates of FY 2022-23.

Old Tax Regime New Tax Regime (Previous) New Tax Regime (Revised)

Income Tax Slab Income 
Tax Rate

Income Tax Slab Income 
Tax Rate

Income Tax Slab Income 
Tax Rate

Up to Rs. 2,50,000    Nil Up to Rs. 2,50,000 Nil Up to Rs. 3,00,000 Nil

Rs. 2,50,001 - Rs. 5,00,000    5% Rs. 2,50,001 - Rs. 5,00,000 5% Rs. 3,00,001 - Rs. 6,00,000 5%

Rs. 5,00,001 - Rs. 10,00,000 20% Rs. 5,00,001 - Rs. 7,50,000 10% Rs. 6,00,001 - Rs. 9,00,000 10%

Above Rs. 10,00,000 30% Rs. 7,50,001 - Rs. 10,00,000 15% Rs. 9,00,001 - Rs. 12,00,000 15%

  Rs. 10,00,001 - Rs. 12,50,000 20% Rs. 12,00,001 - Rs. 15,00,000 20%

  Rs. 12,50,001 - Rs. 15,00,000 25% Above Rs. 15,00,000 30%

  Above Rs. 15,00,000 30%   
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Our aim is to 

establish India as 

a global hub of 

green hydrogen. We will 

make efforts to get at least 

10% of the global demand 

for green hydrogen (by 

2030)…..ANURAG THAkUR, 

Minister of Information

If you want to have 

economic growth going 

forward, you have to 

have a growth paradigm 

that doesn’t consume 

energy at the rate at which 

we consume….SATYA 

NADELLA, Microsoft 

Chairman and CEO

We are going to 

complement our 

mobile phone 

successes by broadening 

and deepening the eco-

system. The deepening 

strategy has been there in 

semiconductor space. It is 

very clear we want to do 

more in our component 

industry….RAjEEv CHAN-

DRASEkHAR Minister of 

State for Electronics & IT

Aweakening dollar 

is pushing liquidity 

back to AsiaPacific 

markets. It is a sustainable 

rally as 2022´ s dip and 

improving economic 

outlook provide room for 

upside…BANNY LAM, 

Managing Director, CEB 

International

If you look at a broad 

array of sentiment indica-

tors, they universally 

suggest investors are a lot 

more cautious they were a 

year ago. That could well 

be laying the groundwork 

another shortterm rally, 

as we to get every several 

months…DAN SUZUkI, 

Deputy Chief Investment 

Officer, Richard Bernstein 

Advisors

The labour market 

is fragmented. 

Business segments 

that hired aggressively in 

the first half of 2022 have 

slowed hiring and in some 

cases cut jobs in the last 

month of the year… NELA 

RICHARDSON, Chief 

Economist, ADP

If you don´t see a deep 

recession, you see a shal-

low one, all that would 

be the recipe for markets to 

see nice rally starting, per-

haps the second half…vASU 

MENON, Executive Director, 

Investment Strategy, OCBC 

Bank Wealth Management

Hopes that supply 

chain issues in 

China ease, which 

could bring down inflation. 

Traders are seizing onto 

hope that once winter 

waves die down, China´s 

recovery could be back on… 

SUSANNAH STREETER, 

Senior Investment & 

Markets Analyst, Hargreaves 

Lansdown

The world needs resil-

ience and India is in 

a position to take the 

lead, including on supply 

chain frameworks….N. 

CHANDRASEkARAN, Chair-

man, Tata Group

The first half remains 

difficult given 

worsening liquidity 

and effects of financial 

tightening. Once inflation 

hump is over, markets are 

likely to focus on growth… 

ULRICH URBAHN, Head 

of Multiasset Strategy & 

Research, Berenberg

Investors are going into 

2023 with a cautious 

mindset, prepared for 

more rate hikes, and expect-

ing recessions around the 

globe. Then there´s and its 

Uturn on Covid prevention. 

It´s been quite shift from 

fighting every to living with 

the virus…CRAIG ERLAM, 

Senior analyst, UK & EMEA, 

OANDA

The argument that 

India will replace 

China is very 

premature as India is a 

much smaller economy as 

of now. But over a period 

of time, that may change 

as India is already the fifth 

largest economy and it can 

keep growing….RAGHU-

RAM RAjAN, Former RBI 

Governor

Given the power 

supply situation, 

electric vehicles 

alone can’t be the solution 

in India. I think, in the future, 

you might not require big 

cars, you might require 

only the small cars. I think 

it can be only the small car 

which is going to support 

the mobility of the people…

TOSHIHIRO SUZUkI, Presi-

dent, Suzuki Motor Corp.

Prominent 
headlines 
JANUARY 2023
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The impact of Budget on 

the market has been 

on a secular decline 

albeit actual performance is a 

function of preBudget expec-

tations. Market participants 

still need negotiate volatility….

RIDHAM DESAI, MD & Head 

India Equity Strategist Morgan 

Stanley India

With one arrow 

multiple targets are 

shot. Fiscal pru-

dence is achieved with lower 

deficit and path set till FY 26. 

Consumption is supported 

through tax cuts. Investment 

outlay is enhanced. No’s are 

realistic or conservative to 

enhance the credibility. The 

budget could have focused 

more on asset monetisation 

but that can be pursued 

otherwise also depending 

upon market conditions. 

Net-net a Bahubali budget… 

NILESH SHAH, Managing 

Director, Kotak Mahindra Asset 

Management Company

The Union budget is 

balanced and will be 

another stepping stone 

in achieving the landmark of 

$1 trillion digital economy. 

The provisions, as stated in 

the budget will spurn manu-

facturing, design as well as 

skill development besides 

providing pivotal impetus 

to MSME sector… ANURAG 

AwASTHI, Vice President 

IESA, Indian Electronics and 

Semiconductors Association

We continue to 

believe it is 

too early for an 

imminent Fed pivot and the 

conditions are not yet in 

place for a sustainable equity 

rally…MARk HAEFELE, Chief 

Investment Officer UBS Global 

Wealth Management

Overall, the Union 

Budget 2023-24 

was a good one, 

with the middle class getting 

more money, a strong capex 

push, and a lower fiscal 

deficit target. The only missing 

piece was the lack of enough 

blue-collar job initiatives… 

SAURABH MUkHERjEA, 

Founder, Marcellus Investment 

Managers

The focus of the budget 

is on capex with more 

funds being allocated 

to railways and affordable 

housing schemes. The 

measures, overall, will push 

private capex higher at a time 

when the global economy 

is facing recessionary head-

winds…. ANDREw HOLLAND, 

CEO, Avendus Capital Public 

Markets Alternate Strategies

Budget 2023 has been 

great, it has given 

us all we had asked 

for and more. The focus on 

infrastructure, whether it is 

overall infrastructure capex at 

the central level or the state 

level which is being encour-

aged or the focus on railways, 

I think that is very crucial…. Tv 

NARENDRAN, CEO & MD of 

Tata Steel

First budget of Amrit 
Kaal will build a strong 
foundation for building 
a developed India. 
This budget will fulfil 
dreams of aspirational 
society including 
poor people, middle-
class people, farmers. 
This year’s Budget 
infuses new energy to 
India’s development 
trajectory…  
NARENDRA MODI, 
Prime Minister

We are seeing 
significant focus 
on agricultural 
productivity and 
efficiency, actions 
on the green 
energy industry and 
opportunities there 
as well. So, overall, I 
would say it is very 
good… SANjIv BAjAj, 
CII president
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Investment Objective
To deliver the benefit of investment in a portfolio of 
equity shares, while offering deduction on such invest-
ment made in the scheme under section 80C of the 
Income-tax Act, 1961. It also seeks to distribute income 
periodically depending on distributable surplus. Invest-
ments in this scheme would be subject to a statutory 
lock-in of 3 years from the date of allotment to avail 
Section 80C benefits.

Suitable For
Investors who are looking to invest money for at least 
3 years and looking for additional benefits of income 
tax saving apart from higher returns expectations. At 
the same time, these investors should also be ready for 
possibility of moderate losses in their investments and 
3-year lock-in period.

Tax Implications
  Short-term Capital Gain Tax - STCG is not applicable 

on ELSS schemes since these have a lock-in period of 3 
years.

  Investment into ELSS schemes qualify for tax deduction 
under Section 80C of the Indian Income Tax Act.

  Gains of more than Rs. 1 lakh after completion of 3 years 
will be taxed at a rate of 10% - LTCG.

  For Dividend Distribution Tax, the dividend income 
from this fund will get added to the income of an investor 
and taxed according to his/her respective tax slabs.

  Also, for dividend income in excess of Rs 5,000 in a 
financial year; the fund house shall deduct a TDS of 10% 
on such income

Investment Strategies 
The investments may be made in primary as well as 
secondary markets. The portfolio will be sufficiently 
diversified so as to reduce the risk of underperformance 
due to unexpected security specific factors. If allowed in 
future, the fund may invest in foreign equities (subject 

to relevant RBI guidelines and subject to RBI approval). 
Investment in FCDs & PCDs will be in securities rated as 
investment grade by a credit rating agency authorized 
to carry out such activity under the SEBI Act, 1992. In 
case a debt instrument is not rated, Mutual Funds may 
constitute committees who can approve such proposals 
for investments in unrated instruments subject to the 
approval. The Scheme being open ended, some portion 
of the portfolio will be invested in highly liquid money 
market instruments or government paper so as to meet 
the normal repurchase requirements. The remaining 
investments will be made in securities which are either 
expected to be reasonably liquid or of varying maturities. 
The said investment pattern is indicative. The fund 
manager may change this on defensive considerations, 
and such changes shall be for short period.

Important Information
NAV (G) (Rs.) 235.79
IDCW (Rs.) 53.19
Inception Date Mar 31, 1993
Fund size(Rs.Cr.) 11924
Fund Manager Dinesh Balachandran
Entry load N.A.
Exit Load Nil
Benchmark S&P BSE 500 Index (TRI)
Min Investment (Rs.) 500
Min SIP Investment (Rs.) 500

Key Ratios
Beta (x) 0.95
Standard deviation (%) 21.94
Sharpe Ratio 0.59
Alpha (%) 1.32
R Squared 95.69
Expense ratio (%) 1.72
Portfolio Turnover ratio (1 Year) 0.16
Avg Market cap (Rs. Cr.) 108897

Mutual Fund Overview 
SBI LONG TERM EQUITY FUND
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Performance of the Fund alongwith Benchmark (as on Jan 25, 2023)
1 month 3 months 6 months 1 year 3 Years 5 Years Since Inception

Fund (%) 1.76 1.31 8.66 6.70 16.29 9.01 11.22
Benchmark (%) 0.89 0.20 6.79 3.95 16.17 10.66

Asset Allocation
Equity Cash
95.38% 4.62%

31.7

8.2

7.6

7.3

6.8

6.6

5.0

4.0

3.4

3.2

Financial Services

Oil & Gas

IT

Auto & Auto Comp.

Capital Goods

Healthcare

Construction

Construction Materials

Power

FMCG

% SECTOR ALLOCATION Portfolio as on December 31, 2022
Stocks % of Net Assets
ICICI Bank 5.5
Larsen & Toubro 4.3
State Bank Of India 4.0
Reliance Industries 3.9
HDFC Bank 3.6
Mahindra & Mahindra 3.6
Cummins India 3.6
Axis Bank 3.5
Infosys 3.2
Cipla 3.1

Note: All data are as on Dec 31, 2022; NAV are as on Jan 25, 2023
Source: Factsheet, Value Research

Ashika Mutual Fund Recommendation Alpha Generation

Month of 
Recom

Fund Name Benchmark NAV as on 
25.01.2023

1 Year 
Return 

(%)

3 Year 
Return  

(%)

5 Year 
Return 

(%)

Dec-21 Quant Tax Plan (G) NSE - Nifty 500 TRI 239.3 8.4 34.8 20.1

Jan-22 HSBC Large Cap Fund (G) NSE - Nifty 50 TRI 314.5 -0.8 11.0 8.1

Feb-22 SBI Long Term Equity Fund Reg (G) S&P BSE 500 TRI 235.8 6.7 16.3 9.0

Mar-22 IDFC Tax Advantage Reg (G) S&P BSE 200 TRI 100.1 3.5 20.5 10.4

Apr-22 ICICI Pru Multi Asset Fund (G) NSE - Nifty 50 TRI 480.4 13.3 19.5 12.3

May-22 Sundaram Services Fund (G) S&P BSE 200 TRI 21.2 2.7 17.5 0.0

Jun-22 Tata Banking and Financial Services 
Fund Reg (G)

NSE - Nifty Financial 
Services TRI

28.2 10.6 9.5 9.9

Jul-22 Kotak Pioneer Fund (G) S&P BSE 500 TRI 17.3 -2.3 17.7 0.0

Aug-22 Quant Large Cap Fund Reg (G) NSE - NIFTY 100 TRI 9.8 0.0 0.0 0.0

Oct-22 HDFC Small Cap Fund (G) NSE - NIFTY SMALLCAP 
100 TRI

78.5 5.1 24.3 10.9

Dec-22 Mahindra Manulife Focused Equity 
Yojana Reg (G)

NSE - Nifty 500 TRI 16.1 5.9 0.0 0.0

Jan-23 Kotak Tax Saver Scheme (G) S&P BSE Sensex TRI 74.9 4.9 15.1 11.5
Note: All data are as on Dec 31, 2022; NAV are as on Jan 25, 2023
Source: Factsheet, Value Research
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All Data Belongs To January 25, 2023

NAV AUM  
(Rs Cr)

3 M 6 M 1 Yr 3 Yr 5 Yr Since 
Inception 

Return

Sharpe 
Ratio

Exp. 
Ratio

SBI Large & Midcap Fund Reg (G) 388.3 8993 (2.5) 8.8 5.4 17.3 11.2 14.0 0.7 1.8 

Mirae Asset Emerging Bluechip Fund Reg 
(G)

95.0 24643 (0.6) 4.0 (2.5) 16.8 12.2 19.4 0.7 1.7 

ICICI Pru Large & Mid Cap Fund Reg (G) 583.1 6183 1.4 10.0 9.2 19.4 11.3 18.0 0.8 2.1 

LIC Large & Mid Cap Fund Reg (G) 23.2 1991 (5.9) (0.1) (4.8) 11.7 8.7 11.2 0.6 2.3 

Kotak Emerging Equity (G) 74.1 23224 (1.8) 4.8 4.3 19.2 12.2 13.5 0.9 1.7 

Large & Mid Cap Fund

Value Fund

SBI Contra Fund Reg (G) 227.6 7205 1.5 10.6 13.3 28.2 12.7 17.1 1.1 1.9 

IDFC Sterling Value Fund Reg (G) 92.1 5219 (0.2) 7.4 3.5 22.1 9.3 15.9 0.8 1.9 

Nippon India Value Fund (G) 126.1 5001 (0.5) 7.8 3.0 18.0 9.9 15.4 0.7 2.0 

Kotak India EQ Contra Fund (G) 87.7 1474 2.4 10.2 6.1 15.4 12.1 13.2 0.7 2.2 

Invesco India Contra Fund (G) 78.7 9634 (1.0) 7.1 2.8 15.7 10.0 14.0 0.7 1.8 

Focus Fund

Axis Focused 25 Fund Reg (G) 37.1 16724 (8.2) (4.2) (14.3) 5.8 6.7 13.1 0.3 1.8 

Mirae Asset Focused Fund Reg (G) 18.4 9128 (1.3) 3.3 (6.4) 14.8 0.0 17.6 0.6 1.8 

SBI Focused Equity Fund Reg (G) 223.1 28453 (4.9) 2.4 (5.8) 11.9 10.0 18.4 0.6 1.6 

DSP Focus Fund Reg Fund (G) 32.3 1841 (5.6) 3.3 (4.8) 7.3 6.4 9.6 0.3 2.1 

IDFC Focused Equity Fund Reg (G) 51.0 1257 (3.6) 1.3 (6.4) 8.5 4.3 10.1 0.4 2.2 

ELSS Fund

Quant Tax Plan (G) 239.3 2327 (2.4) 9.4 8.4 34.8 20.1 15.6 1.3 2.6 

Kotak Tax Saver Scheme (G) 74.9 3163 (0.1) 8.2 4.9 15.1 11.5 12.4 0.7 2.0 

Mirae Asset Tax Saver Fund Reg (G) 30.9 14255 0.1 5.8 (0.4) 16.5 12.0 17.3 0.7 1.7 

IDFC Tax Advantage Reg (G) 100.1 4091 (0.4) 7.6 3.5 20.5 10.4 17.7 0.8 1.9 

SBI Long Term Equity Fund Reg (G) 235.8 12092 1.3 9.4 6.7 16.3 9.0 14.2 0.7 1.8 

Flexi Cap Fund

Quant Active Fund (G) 442.2 3480 (0.2) 10.1 7.5 31.6 19.5 18.9 1.2 2.6 

SBI Flexi Cap Fund Reg (G) 75.2 16549 (2.7) 5.1 (0.2) 12.5 8.8 12.4 0.6 1.7 

Kotak Flexi Cap Fund Reg (G) 54.0 38295 0.3 8.2 3.1 11.8 9.5 13.3 0.5 1.6 

Motilal Oswal Flexi Cap Fund Reg (G) 32.2 9354 (6.4) 3.5 (5.2) 5.5 3.4 14.3 0.3 1.8 

Parag Parikh Flexi Cap Fund Reg (G) 48.6 28546 (0.8) 6.1 (1.7) 20.8 14.9 17.7 0.9 1.6 

Small Cap Fund

Quant Small Cap Fund (G) 143.9 2580 6.4 18.1 7.3 49.6 23.1 15.0 1.4 2.7 

SBI Small Cap Fund Reg (G) 110.7 15335 (3.7) 8.0 6.5 24.6 12.1 19.7 1.1 1.9 

Axis Small Cap Fund Reg (G) 62.9 11390 (1.2) 7.3 2.9 22.7 17.0 22.2 1.0 1.9 

Invesco India Smallcap Fund Reg (G) 21.5 1407 (0.7) 7.5 1.8 22.8 0.0 19.5 0.9 2.2 

Kotak Smallcap Fund (G) 159.9 8498 (2.8) 2.4 (1.5) 26.0 13.9 16.7 1.0 1.9 
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Balanced Advantage Fund

IDFC Balanced Advantage Fund Reg (G) 17.8 2915 (1.7) 3.0 (0.9) 7.5 6.5 7.1 0.4 2.0 

Sundaram Balanced Advantage Fund 
(Formerly Principal Balanced Advantage) 
Reg (G)

26.3 1619 0.2 6.1 4.8 7.9 5.6 8.3 1.3 2.1 

Edelweiss Balanced Advantage Fund (G) 36.3 9108 (0.2) 4.8 1.9 13.0 9.6 10.1 0.9 1.8 

Kotak Balanced Advantage Fund Reg (G) 15.0 14662 1.5 5.7 4.5 9.6 0.0 9.3 0.5 1.7 

Aditya Birla SL Balanced Advantage Fund 
(G)

75.5 6707 0.9 5.7 4.3 10.1 8.0 9.3 0.5 1.8 

Equity Savings Fund

Aditya Birla SL Equity Savings Fund Reg (G) 17.3 485 0.0 3.3 (0.6) 6.7 5.5 6.9 0.4 2.3 

DSP Equity Saving Fund Reg (G) 16.8 539 1.1 4.6 4.0 8.0 6.2 7.8 0.5 1.4 

Kotak Equity Savings Fund Reg (G) 19.6 2058 1.8 5.6 6.4 9.2 7.9 8.4 0.7 2.1 

Nippon India Equity Savings Fund Reg (G) 12.8 192 1.6 4.0 3.6 2.5 (0.1) 3.2 (0.0) 1.6 

SBI Equity Savings Fund Reg (G) 17.6 2369 (0.6) 3.3 1.8 8.3 6.7 7.6 0.5 1.2 

Arbitrage Fund

Aditya Birla SL Arbitrage Fund Reg (G) 22.4 4353 1.6 2.7 4.3 4.0 4.9 6.2 0.4 1.0 

ICICI Pru Equity Arbitrage Fund Reg (G) 28.9 10445 1.6 2.8 4.4 4.1 4.9 6.8 0.5 1.0 

Kotak Equity Arbitrage Fund (G) 31.5 21439 1.7 2.9 4.7 4.3 5.1 6.8 0.7 1.0 

Nippon India Arbitrage Fund (G) 22.5 8375 1.6 2.7 4.3 4.1 5.0 6.8 0.5 1.1 

SBI Arbitrage Opp Fund Reg (G) 28.4 6509 1.8 3.0 4.8 4.1 4.9 6.7 0.4 0.8 

Thematic/Sectoral Fund

All Data Belongs To January 25, 2023

NAV AUM  
(Rs 
Cr)

3 M 6 M 1 Yr 3 Yr 5 Yr Since 
Inception 

Return

Sharpe 
Ratio

Exp. 
Ratio

Franklin Build India Fund (G) 70.8 1214 1.3 12.8 8.2 18.0 9.8 15.5 0.7 2.3 

ICICI Pru Banking and Financial Services 
Fund Reg (G)

89.3 5694 1.9 10.5 6.1 8.0 6.9 16.4 0.3 2.0 

Nippon India Pharma Fund (G) 276.8 4787 (3.0) 3.8 (3.5) 20.9 13.5 19.5 0.9 2.7 

Sundaram Consumption Fund Reg (G) 60.5 1228 (4.9) 3.0 6.8 10.6 6.5 11.4 0.6 2.3 

Aditya Birla SL Digital India Fund Reg (G) 119.5 3414 2.2 8.0 (11.1) 26.6 20.0 9.4 1.0 2.1 

Index Fund

HDFC Index Fund-NIFTY 50 Plan(G) 166.2 7411 1.4 8.7 4.4 14.1 10.9 14.4 0.6 0.4 

ICICI Pru Nifty Next 50 Index Fund Reg (G) 35.9 2610 (2.8) 2.7 (0.4) 11.6 5.6 10.6 0.5 0.7 

HDFC Index Fund - S&P BSE Sensex Plan 544.8 4142 1.2 9.1 4.9 13.7 11.5 14.8 0.6 0.4 

Motilal Oswal Nasdaq 100 FOF (G) 19.5 3245 0.8 (1.8) (12.9) 12.4 0.0 17.2 0.5 0.5 

Motilal Oswal S&P 500 Index Fund Reg (G) 14.7 2343 4.2 3.5 (0.7) 0.0 0.0 14.8 0.0 1.1 
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Multi Assets

HDFC Multi Asset Fund (G) 50.0 1645 0.8 44.772 
(20/06/2022)

2.3 6.5 5.4 11.1 0.7 2.2 

SBI Multi Asset Allocation Fund Reg 
(G)

39.4 601 1.0 35.2392 
(20/06/2022)

2.0 6.4 6.1 9.2 0.7 1.8 

ICICI Pru Multi Asset Fund (G) 480.4 15473 1.1 408.5056 
(20/06/2022)

4.0 11.7 13.3 24.6 0.9 1.9 

Axis Triple Advantage Fund (G) 28.6 1661 0.6 26.4475 
(17/06/2022)

(2.0) 1.7 (5.5) 6.4 0.5 2.1 

Nippon India Multi-Asset Fund Reg (G) 13.7 1170 0.0 12.1603 
(20/06/2022)

3.7 6.8 5.7 10.6 0.0 1.8 

Disclaimer: Mutual Fund investments are subject to market risks, read all scheme related documents carefully.

Solutions

All Data Belongs To January 25, 2023

NAV AUM Mod 
Dura-
tion  

(in Yrs)

AMP  
(IN Yrs )

3 M 6 M 1 Yr 2 Yr Sharpe 
Ratio

Exp. 
Ratio

ICICI Pru Retirement Fund Pure Debt 
Plan (G)

12.8 186 1.3 12.243 
(03/02/2022)

1.2 2.7 3.6 3.1 0.6 2.2 

Aditya Birla SL Retirement Fund 30s 
Plan (G)

13.0 272 0.4 11.482 
(17/06/2022)

(1.4) 4.0 (0.9) 4.9 0.4 2.5 

HDFC Retirement Savings Fund Hybrid 
Equity Reg (G)

26.2 929 0.8 22.807 
(20/06/2022)

2.3 7.4 5.4 13.3 0.7 2.2 

Aditya Birla SL Bal Bhavishya Yojna Reg 
(G)

13.4 666 0.4 11.76 
(20/06/2022)

(1.5) 3.8 (1.7) 4.6 0.3 2.4 

ICICI Pru Child Care Gift Plan Reg 199.2 911 0.5 175.89 
(20/06/2022)

0.1 6.5 1.9 10.7 0.5 2.4 

SBI Magnum Children Benefit Fund 
Investment Plan Reg (G)

24.5 672 0.0 20.8499 
(20/06/2022)

1.6 8.8 2.9 37.4 0.0 2.4 
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India is bound to have fair share 
of challenges from recessionary 
circumstances in 2023. How 
challenging do you think would be 
for Indian economy and how well 
could the government counter those 
challenges?

The developed countries riding 
on easy money (liberal monetary 
policy of the past) are facing the 

inevitable consequent music of 
rate hikes with possible economic 
and business contraction. India’s 
export business is very much 
coupled with global economies and 
hence will face challenges of global 
slowdown. Domestic business is 
however, expected to be insulated 
by government focus on localisation 
(Atma Nirbhar Bharat), PLI schemes 

and tax incentive to manufacturing, 
capex programme across 
infrastructure sectors like roads, 
railways, power, renewable, water 
treatment, data centres and defense. 

The share of manufacturing has 
so far lagged behind. Do you think 
the PLI scheme and China plus one 
strategy would take time to reflect or 
wouldn’t hold much water in an era 
of de-globalization or rather global 
reset?

We expect a sustained rise in India’s 
manufacturing going forward. Indian 
manufacturing will move from the 
service sector’s poor cousin to try to 
match it. The key drivers are seeded 
in place – PLI in 14 sectors with 
emphasis on Atma Nirbhar Bharat 
along with reduction in tax rates for 
new units. These, along with China 
+ 1 (looking at supply alternatives 
to China) have provided the right 
enablers for potentially strong 
manufacturing growth in the years 
ahead. Given tax and manufacturing 
incentives, opening of FTA with 
several countries and India’s 
relatively large pool and relative 
labour cost v/s developed markets, 
we don’t expect de-globalisation to 
change incremental outsourcing due 
to economic benefits.

Do you think that the disconnect 
between economy and domestic 
markets will continue in 2023 too? 
In that case how optimistic are you 
with regards to domestic markets 
and the major drivers?

Mr. Dhiraj Sachdev - Managing Partner 
& CIO, Roha Asset Managers 

Q&A with CiO

The key drivers are 
seeded in place – 
PLI in 14 sectors 
with emphasis 
on Atma Nirbhar 
Bharat along with 
reduction in tax 
rates for new units.
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Equity markets typically discount 
economic directions in advance 
and hence, we do not find any 
disconnect.  We remain structurally 
positive on Indian equities being 
largely domestic centric, despite 
near term global correlations and 
export challenges. This is driven by 
better relative growth rates of Indian 
economy v/s rest of the world, govt. 
thrust on driving manufacturing and 
localisation efforts, infrastructure 
investment and resilient domestic 
demand across many sectors of the 
economy.  

Do you see the interest rate cycle 
peaking out and a reversal in the 
trend? Would that have a meaningful 
support to the domestic equity 
market?

Central banks globally are in a 
tightening zone. US Fed initiated its 
fight against inflation by interest rate 
hikes. US being the largest economy, 
any economic slowdown typically 
causes ripple effects across the 
globe, the most felt by exporters to 
US market. Going forward, it is quite 
likely that inflation will continue to 
ease in 2023, helping the US economy 
to escape recession narrowly. Lower 
oil, core goods and commodity prices 
are a reflection of the trend-down 
of inflation. On the other hand, 
given resilient consumers, low 
unemployment and strong economic 

data, there is higher probability of 
the US economy facing only a soft 
landing versus a sudden crash or a 
deep recession. India inflation is less 
of an issue with proactive RBI. As 
such, current macro headwinds will 
ease over time and support the equity 
markets. 

Which are all the sectors you are 
bullish in the short term?

Themes like banking & financial 
services, travel & tourism, 
engineering & capital goods, retail, 
textiles (domestic apparel) and 
auto components are interesting 
opportunities. 

Banking and financial services sector 
will sustain improved performance 
with higher credit growth, stable net 
interest margins, low credit costs and 
better return on assets. 

What’s your consensus estimates for 
Nifty EPS for FY24/25?

Since our focus is on investing in 
small-mid cap companies through 
bottom-up stock selection efforts, 
we do not have any estimate of Nifty 
earnings.   

What are the themes which you are 
bullish in the longer tenure?

We need to keep a close watch on 
export-oriented themes like IT 
and pharma that could come back 
and deliver returns as recession/
slowdown fears would gradually 
disappear after 12 to 18 months.  

Given India’s urbanisation is 
quite low by global standards, 
formalisation of our economy is 
witnessing tremendous acceleration 
and presents opportunities in 
consumer categories like retail and 
housing. 

As mentioned earlier, India’s 
manufacturing in auto components, 
defense, specialty chemicals, building 
products, textiles (garments) and 
food processing are long term 
structural themes, with better growth 

rates due to huge size of market 
opportunity. 

Would foreign equity fund flows see 
a directional shift in favour of India 
in 2023?

Emerging markets to find favor. 
Emerging markets (EM) are under 
owned asset class globally and 
have better growth, lower inflation 
and less sovereign debt. Amongst 
many others, we expect India will 
be a favoured destination for global 
investors. The Indian economy is 
now witnessing multiple levers 
of a secular growth cycle. These 
include private capex, govt-backed 
PLI and sustainability of credit 
growth. The credit growth for public 
sector banks at 15% and for private 
banks at 20% reflect buoyancy in 
business and consumer lending. 
India’s consumption driven nature 
of growth will partly shield against 
adverse export market conditions, if 
any, in the possible storm of global 
slowdown. India will emerge again 
as the fastest growing economy with 
perhaps limited macro volatility.

As a result, we expect a gradual flight 
of global risk capital from slowing 
developed markets to relative higher 
growth, stable currency emerging 
markets. While foreign investors 
have reduced their exposure in 2022, 
they still have faith in India’s strong 
fundamentals and are expected 
to return to the market at more 
reasonable and corrected valuations.  

Themes like 
banking & 
financial services, 
travel & tourism, 
engineering & 
capital goods, retail, 
textiles (domestic 
apparel) and 
auto components 
are interesting 
opportunities.

The Indian economy 
is now witnessing 
multiple levers of 
a secular growth 
cycle. These include 
private capex, govt-
backed PLI and 
sustainability of 
credit growth.
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The Indian market is likely to 
eventually attract more global flows.  

Investor conviction has lacked 
off late in popular names due to 
valuation concerns. Do you see 
higher valuation for equity market 
as a major deterrent despite 
promising businesses?

Reflecting back, 2022 was the year 
during which the private equity and 
new-age tech businesses finally 
experienced a long-overdue reset. As 
Warren Buffett rightly quoted, “you 
don’t find out who’s been swimming 
naked until the tide goes out”. 

New-age tech companies that simply 
acquired revenues with cash burns, 
came with IPOs at illusory valuations. 
It was more an exit to private equity 
investors at the cost of retail public. 
We see businesses lacking the real 
moat or positive unit economics 
or self-generating cash flows will 
continue to erode market caps with 
survival stress. 2023 will see the dawn 
of a more disciplined environment 
that moulds the core principles of 
investing in a sustainable cash-flow 
generating business at reasonable 
valuations. So, giving super premium 
to quality companies will be a thing 
of the past with more rationality. 
Market may comprise of overvalued 
and under-valued sectors and can’t 
be generalised. We find value in 
banking & financial services, tech 
services & pharma (post correction) 
and several manufacturing and 
engineering businesses. Net net, 
individual companies with higher 
growth, cash flows and rat reasonable 
valuations will give returns to the 
investors irrespective of overall 
market valuations. 

What would be your advice for retail 
investors in these challenging times?

High macro and global concerns only 
act as a distraction to own individual 
companies on their respective 

business merit. One need not 
succumb to this noisy environment 
and focus on long term investing. The 
broad sentiment indicator currently 
suggests a lot more caution than 
a year ago, with many estimating 
a negative expected return for 
equities over the next 12 months. 
This negative consensus view will 
hopefully have the least outcome 
and lays the essential foundation for 
a prospective rally. Investing when 
sentiment is low in good quality 
business and at reasonable valuations 
pay-off well over the long term.  
Overall strategy should be to stay 
invested in good Indian businesses 
and ride the global storm.

Disclaimer: Stocks conveyed by Fund manager are just for illustration and these are not recommendations

Investing when 
sentiment is low 
in good quality 
business and 
at reasonable 
valuations pay-
off well over the 
long term. Overall 
strategy should 
be to stay invested 
in good Indian 
businesses and ride 
the global storm.

High macro and 
global concerns 
only act as a 
distraction to 
own individual 
companies on their 
respective business 
merit. One need 
not succumb to this 
noisy environment 
and focus on long 
term investing.
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An Emerging Champion, in equity investing, is a small 
or mid-cap company with the great character of the 
business, that shows consistent growth and one that 
over time will become a huge company. An open-
ended portfolio scheme focused on mid and small-cap 
listed Indian companies. Diversified across sectors & 
companies poised to benefit from India’s multi-year 
structural growth theme. Laying quality stress on 
management, business, accounting & governance with 
specific emphasis on the margin of safety (valuations).

Scheme Overview
In order to provide long term capital appreciation, the 
Portfolio Manager will invest based on a set of well-
established principles that emphasize the concept of 
sustainable earnings growth, cash flows and high returns 
on investment for selection of companies. In order to 
reduce the risk of volatility, the Scheme will diversify 
across major industries and economic sectors.

Investment Details
Scheme Type Open-Ended PMS 
Investment Horizon Medium to Long Term (3-5 

Years)
Minimum Investment As per SEBI Portfolio Managers 

Regulation 2020, the minimum 
amount of investment is Rs 50 
Lakhs

Benchmark BSE 500 
Stock concentration risk 20%
Sector concentration risk 25%

Investment Objective
• Seek to create wealth over the long term by investing in 
the equity of sustainable growth businesses.

• Focus on the superior quality of business in terms 
of cash flow capability, capital efficiency, enduring 
competitive advantage, entry barriers and its ability 
to scale up to get the real benefit of the power of 
compounding.

Investment Universe
Investment across market cap and size agnostic through a 
specific focus on small and mid-cap stocks. Why mid and 
small-caps?

• Early mover advantage

• Bottom-up stock selection approach

• Alpha opportunity with superior stock picking

• Emerging business in an innovative dynamic world not 
in large caps

• Higher growth opportunity vs large caps

• Under researched providing attractive valuations

• A wide spectrum of choice in investing

Asset Allocation
Equity Securities across small, mid and large market cap 
companies with long term potential –   100%

Performance as on December 31, 2022
Period Returns BSE500
1 Month -0.89% -3.15%
3 Months 2.75% 4.07%
6 Months 13.91% 15.39%
1 Year -2.13% 3.34%
2 Year 36.82% 15.97%
Since inception date 
30/09/2020

40.46% 25.24%

Fee Structure
Fee Options Fixed Semi Variable Variable
Annual Fee (% of AUM) 2% 2% 0%
Hurdle Rate (%) -- 10% --
Performance Fee above 
Hurdle Rate (%)

-- 15% 20%

Exit Load
1st Year 2nd Year 3rd Year

1% 0% 0%

roha emerging Champions 
Portfolio - PMS
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StOCK PiCKS

iCiCi Bank Ltd.

Investment Rationale
Thrust on unsecured portfolio 
within retail segment to drive 
profitability
ICICI Bank has successfully trans-
formed itself from a corporate 
focused bank to a retail bank in the 
last 7 years. Its management is con-
tinuously taking initiatives to de-risk 
its portfolio by adding granularity 
and by moving asset composition 
in favour of retail segment (share 
of retail loans has increased to 54% 
in 9MFY23 from ~33% in FY14). This 
has led to loan growth of 20% YoY 
in 9MFY23 (retail loan book grew 
23% YoY in 9MFY23), led by higher 
economic activity, disbursements 
across all retail products. Shift 
towards retail segment also led to 
better growth in fee-based income. 
Along with the expansion of physical 

presence, the bank has also leveraged 
technology to expand its customer 
base and improve services. The bank 
implemented a number of initiatives 
focused on increasing its retail 
clientele to strengthen its franchise 
further. This has led to a significant 
moderation in gross slippages and 
helped the bank in improving CASA 
ratio, NIM and profitability. CASA 
ratio stood at strong 45% and cost 
of funds stood at 3.80% in 9MFY23 
(one of the lowest in industry), which 
enabled the bank to earn NIM above 
4%. The bank’s net profit grew by 
40% YoY in 9MFY23 (after 44% in FY22 
and 104% YoY in FY21), while its core 
operating profit grew by 22% YoY in 
9MFY23, same as in FY22 (vs. 17% YoY 
in FY21), which is impressive. Sieging 
the opportunity in credit cards and 
personal loans segment backed by 
superior technology platform is 

enthusing. Share of credit cards in 
retail portfolio increased to 6.5% in 
9MFY23 vs 5.5% in FY22 and 4.5% in 
FY21, while the share of personal 
loans increased to 15.3% in 9MFY23 
vs 13.8% in FY22 and 13% in FY21. This 
gradual shift has resulted in higher 
core profitability with superior 
risk-adjusted returns. Management 
believes that the loan growth is 
expected to remain healthy with 
Retail, SME and Business Banking 
to be key growth drivers. As of Dec 
31, 2022, 45% of the total loan book 
has interest rate linked to repo rate, 
4% has interest rate linked to other 
external benchmarks and 21% has 
interest rate linked to MCLR and 30% 
are fixed rate in nature. As major 
chunk of the book is linked to exter-
nal benchmarks, the bank is in better 
position to maintain margin.

Company Information
BSE Code 532174
NSE Code ICICIBANK
Bloomberg Code ICICIBC IN
ISIN INE090A01021
Market Cap (Rs. Cr) 5,90,810
Outstanding shares (Cr)                             698 
52-wk Hi/Lo (Rs.) 958.20/642.15
Avg. daily volume (1yr. on NSE)             1,36,54,310 
Face Value(Rs.) 2
Book Value (Rs) 274

CMP: Rs 848 Rating: BUY Target: Rs 964

FIIs, 45.11%

Others, 10.71%
DIIs, 44.18%

Share holding pattern as on December 2022 
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Technology led growth engine 
Indian financiers have turned aggres-
sive on technology spends on digital 
banking channels, which not only 
reduced the cost but also lowered the 
dependency on traditional channels. 
COVID-19 pandemic has enabled the 
bank to emerge as a clear winner. 
In the retail portfolio, 94% of ICICI 
Bank’s personal loan disbursements 
(by volume) are Insta+digitally 
sourced, while 98% of credit cards (by 
volume) are Insta+digitally sourced 
as of 9MFY23. Approximately, 35% 
of mortgage sanctions by volumes 
were end-to-end digital in 9MFY23. 
ICICI Bank has also witnessed market 
share gain in credit card business 
as well as overall loans. Apart from 
that, the bank has also seen strong 
market share in digital payment 
solutions- UPI P2M (18.2% by value) 
and in electronic toll collections 
-FASTag (31% by value). The bank’s 
focus of entire 360 banking on the 
customer along with investments in 
digital technology and decongestion 
of processes has been the key growth 
driver. In SME and business banking 
portfolios, platforms like InstaBiz and 
Merchant STACK have been adding to 
growth. Non-deposit and non-asset 
customers for the bank, particularly 
iMobile Pay and FASTag provide the 
largest flow of good quality leads for 
the bank. As these customers leave 
more data footprints, it helps in 

bank’s ability to pre-approve them. 
ICICI Bank has been spending ~9% of 
operating expenditure over the past 
few years to build tech stacks across 
its business verticals- retail, SME, 
and corporate, thus offering innova-
tive digital journeys for ease. Digital 
is emerging as a force multiplier and, 
thus, the bank has seen more than 
1.5-2x growth across select business 
segments at a far lower customer-ac-
quisition/servicing cost. Thus, these 
digital engines built by the bank is 
the major source of customer leads 
for which the bank has good amount 
of data. ICICI Bank is miles ahead 
of its peers in terms of technology 
adoption and business transforma-
tion with a gamut of applications 
and interfaces for both sourcing 
and customer servicing. Some of 
them being: iMobile Pay (Universal 
Super App), InstaBIZ (Universal app 
for small business), API Connect 
(Embedded banking for MSMEs), 
BizPay360 (Bulk Payment Solution). 
Retail (secured/unsecured) and SME/
Business Banking will remain the key 
growth drivers for the bank, which is 
riding on its targeted micro-market 
strategy while the bank has now 
adopted corporate 3600 approach 
thus enhancing Corporate RM’s role. 

Strong deposit franchise 
ICICI Bank should be among the 
prime beneficiaries of focus towards 

retail as well as commercial deposits 
compared to larger banks. Its domes-
tic credit growth (at 12% CAGR over 
FY14-FY22) has been well supported 
by strong liability franchise, as 
deposits cocked 16% CAGR over the 
same period. Deposit franchise has 
been witnessing expansion in market 
share in recent years, driven by 
technology. As of FY22, 56% of fixed 
deposits (by volume) are sourced 
through Insta channel. CASA deposit 
clocked 18% CAGR over FY14-FY22, as 
CASA ratio has constantly improved 
from low of 43% in FY14 to 52% in 
FY18. However, the bank’s focus has 
shifted towards retail term deposits 
in last 2 years, which resulted in 
CASA share declining to 45% in FY22 
and maintaining the same in 9MFY23 
so far. Driven by strong CASA fran-
chise, the bank has managed to keep 
its cost of deposits low (one of the 
lowest in financial space), which help 
it during the current tight liquidity 
environment. Going forward, in order 
to maintain stable CASA ratio, the 
bank will invest further in strength-
ening its franchise and leverage 
technology to improve customer 
experience and operating efficiency. 
The bank expects deposit accretion to 
gather pace as the deposit rates have 
been hiked. In fact, term deposits also 
increased 14% YoY/5% QoQ in Q3FY23 
as rates have been raised following 
tightening in systemic liquidity.

Pristine asset quality and 
high provisioning to tide over 
uncertainties 
ICICI Bank has learnt lessons from 
the crises it faced in the past — retail 
asset quality troubles in 2008 and 
the corporate bad loan cycle in 2014. 
Earlier mistakes of leveraging on 
unsecured products like personal 
loans and credit cards in FY09 led 
to asset quality troubles in global 
financial crisis. This time, the bank 
has leaned towards secured portfolio 
with the mortgages forming 62.6% 
of retail loans, although home loans 
form 71% of mortgages as of 9MFY23. 
More importantly, ~82% Mortgage 
customers have liability relationship 
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with the Bank. The management has 
been very focused on risk-calibrated 
core operating profit and has been 
very choosy now, unlike to repeat 
past mistakes. The bank also built 
significant war chest of contingent 
provisioning buffer of Rs 115bn (~1.2% 
of advances) to meet future chal-
lenges and has strong capital base 
(with CRAR of 18.3%) to fuel growth. 
The bank’s GNPA/ NNPA improved to 
1.78%/0.64% in 9MFY23 vs 3.6%/0.76% 
in FY22 and 4.96%/1.14% in FY21. Total 
fund-based outstanding (including 
standard borrowers) under resolu-
tion (as per various RBI frameworks) 
declined to Rs49.87bn (~0.5% of 
total loan portfolio) in Q3FY23 from 
Rs67.13bn in Q2FY23. The bank holds 
31% (Rs15.29bn) provisioning for these 
loans. On account of strong trend 
in pre-payment and recoveries and 
upgrades across retail and corporate 
portfolios, the bank tightened its 
provisioning policy in Corporate, 
SME and BB portfolios. It was already 
making higher provisions in the retail 
and agriculture segments above RBI 
norms. PCR remained strong at 82% 
as of 9MFY23 vs 79% in FY22.

Strong return profile 
Almost after a decade, ICICI Bank 
witnessed leadership change in FY19. 
With Mr. Sanjay Bakshi as the new 
MD & CEO, it had laid down the clear 
focus mainly on achieving superior 
RoA and RoE through strong core 
operating performance. RoA and RoE 
dipped from the highs of 1.8% and 
14.6% in FY16 to the lows of 0.36% 
and 3.24%, respectively in FY19, as 
the bank went through a difficult 

period. However, under the able 
leadership of Mr. Bakshi and clear 
laid down objectives, RoA and RoE 
quickly revived to 1.42% and 12.2% in 
FY21 and further improved to 2.08% 
and 16.7%, respectively in 9MFY23. 
Internal and external feedbacks 
suggest improved credit culture, 
organizational stability and alignment 
under the new CEO. Effective utili-
zation of strong customer franchise, 
deepening penetration, and digital 
technology are envisaged to drive 
retail asset growth. Granularity of 
the loan book has been driven by 
strong growth in diversified retail 
loan book. Corporate portfolio has 
also undergone sustained de-risking, 
as evident from change in the bank’s 
rating profile. Share of overall loans 
rated A-and above rose from 56.2% 
in FY17 to 73.1% in 9MFY23. Further, 
~90% of corporate disbursals, both 
domestic and international have been 
towards entities rated A- and above. 
Also, concentration of large loans 
(Top-20 exposure) has also been 
declining from ~14.3% in FY16 to 12% 
to 9.6% in FY22 and further to 8.8% in 

9MFY23. Consequently, a large part of 
the stress pool being identified and 
crystallized and the management is 
looking forward to increase coverage 
of the same. More importantly, the 
RBI rules with regard to capping 
on CEO’s term at 12 years (from 
10 earlier), 15 years for promoter/
non-promoter CEOs, have no impact 
on ICICI Bank. Thus, this provides 
greater confidence from long-term 
perspectives.

Key Risks
  Any disruption in retail portfolio 

resulting in lower balance sheet 
growth

  Higher-than-estimated slippages 

Valuation
ICICI Bank is the best play in the 
private banking space and there 
is hardly any parameter which is 
lagging for the bank. After having 
transformed into a retail bank, the 
management strategized on gran-
ular mix of the loan and growth led 
by strong digital initiatives. All of 
the strategies played out and the 
bank has one of the best Margin/
Return profile and asset quality. 
Management has been bumping up 
contingent provisioning and tight-
ening norms to tackle any untoward 
risk from corporate, SME portfolio. 
While the increase in deposit rates 
will play out and NIM is expected to 
peak out by Q1FY24, the management 
is comfortable to keep margin stable. 
At the CMP, the scrip is trading at 
2.50x of FY24E BVPS and investors are 
advised to ‘BUY’ with a target price of 
Rs964.

Particulars (in Rs Cr) FY21 FY22 FY23E FY24E
Net interest Income 38,989 47,466 60,462 69,531
NIM (%) 3.6 4.0 4.3 4.3
Operating Profit 36,397 39,250 48,760 55,879
PAT 16,195 23,339 31,440 36,955
EPS (Rs) 23.5 33.6 45.1 53.0
BV (Rs) 213.2 245.4                286.0                333.6 
GNPA (%) 5.3 3.6 2.9 2.5

Management 
believes that the 
loan growth is 
expected to remain 
healthy with Retail, 
SME and Business 
Banking to be key 
growth drivers.
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StOCK PiCKS

indraprastha Gas Ltd.

Company overview
Indraprastha Gas ltd. (IGL), is a 
joint venture company between 
GAIL (22.5%), BPCL (22.5%) and Delhi 
Government. It supplies around 8.1 
mmscmd (million metric standard 
cubic meters per day) of CNG and 
PNG in Delhi, Noida, Greater Noida, 
Ghaziabad, Gurugram and other 

adjacent areas. It caters to more 
than 1.42 million CNG vehicles, 2.1 
million domestic PNG customers 
and over 7,700 commercial and 
industrial customers through its over 
18,800 km of pipelines. Further, it 
has 2 subsidiaries in CGD (City Gas 
Distribution) with a 50% stake each 
in Maharashtra Natural Gas (MNGL) 

and Central UP Gas (CUGL). Through 
these subsidiaries, IGL operates in 
the states of Maharashtra and UP. 
With the record conversion to CNG 
vehicles in Delhi, government aims 
to increase the share of natural gas 
in energy consumption and favorable 
government policies are the key long 
term triggers for IGL.

Company Information
BSE Code 532514
NSE Code IGL
Bloomberg Code IGL IN
ISIN INE203G01027
Market Cap (Rs. Cr) 29,640
Outstanding shares(Cr) 70
52-wk Hi/Lo (Rs.) 451.7/322.1
Avg. daily volume (1yr. on NSE) 26,08,220
Face Value(Rs.) 2.0
Book Value (Rs) 119.83

CMP: Rs 424 Rating: BUY Target: Rs 496

Promoters, 45.00%

DIIs, 24.71%
FIIs, 21.76%
Others, 8.53%

Shareholding Pattern as on 31 December 2022
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Investment Rationale
Kirit Parikh Committee recom-
mendations positive for CGD 
players
The government has constituted 
a committee to review the pricing 
formula in place since 2014. The Kirit 
Parikh Committee constituted by 
the government already submitted 
the draft which is expected to be 
implemented by April 2023. As per 
the reports, if  government accepts 
the recommendation of gas price 
cap then the input cost will decline 
by USD 2/mmbtu which will most 
likely remain in the range of USD 
6.7/mmbtu for the period of FY24E 
which will result in cut in domestic 
CNG and PNG prices. The benefit of 
lower prices is most likely be passed 
on to the end consumers by IGL 
which will in turn will increase the 
CNG and PNG customer base. As per 
the management of IGL, the com-
pany will pass on partial benefits to 
consumers and is likely to maintain 
the unitary EBITDA in the range of Rs 
7 to Rs 7.5/scm for FY24E. Saving on 
the usage of CNG fuel is expected to 
improve by Rs 0.5/km which can lead 
to higher addition and conversion of 
CNG vehicles. Further, the committee 
also suggested to include the natural 
gas under GST and if it is imple-
mented then IGL will get the benefit 
from the input tax credit. Hence, 

the implementation of Kirit Parikh 
committee recommendations will 
benefit the CGD players like IGL.

Secured gas sourcing contracts
IGL has entered into various 
long-term and medium-term 
LNG-purchase contracts with GAIL 
and BPCL of  around 1.3 mmscmd, 
which is around 30% more than the 
total required for the PNG industrial 
and commercial segment due to 
lower availability. The company has 
further signed another medium-tern 
contract of 1 mmscmd which should 
help in ample gas supply. A key 
trigger of long-term gas sourcing 
is the RIL auction of gas, which is 
expected to ramp up gas production 
to 30 mmscmd from the current 18 
mmscmd from the KG basin in H2 
FY23. The auction of the increased 
gas flow is expected from 4QFY23 
which would benefit IGL in availing 

the gas supply. The RIL’s deep water 
gas is expected to be cheaper than 
current spot LNG. As the price gap 
between CNG and Petrol in Delhi is 
at the lowest level, any cost cut in gas 
would be biggest relief for IGL on the 
margin front.

Capex to drive growth
IGL has a planned capex of around 
Rs 1200 crore for FY23. The capex 
covers existing GA (geographical 
areas) of Delhi NCR and other GA 
allotted to the company. IGL has 
been adding 50-60 CNG stations each 
year for last 2-3 years, but in 2022 it 
added nearly 99 CNG stations and 
has planned to set up and com-
missioned ~75 to 100 CNG stations 
during FY23. Management intends 
to set up 125 new CNG stations per 
year. The Company has dominant 
position in Delhi and there is huge 
demand potential. The honorable 
Supreme court of India has directed 
that all the public transport vehicles 
should run on CNG, thus have huge 
demand potential for CNG. IGL also 
has presence in Noida and Greater 
Noida which are the most advanced 
cities in UP having huge potential for 
CNG, PNG-Residential and commer-
cial volumes. Delhi Government is 
focusing on EV and CNG buses roll 
out and that again would benefit IGL. 
Further, IGL is also venturing into 
electric vehicle charging segment and 
is planning to commission 60 stations 
during FY23 for battery swapping 
mode. The company is also making 
efforts to increase gas sales volume 
to ~9 mmscmd during FY24 and will 
endeavor to achieve sales volume of 
~10 mmsmd by FY25.

Reported strong topline growth 
during 3QFY23
IGL reported 68% YoY and 4% QoQ 
growth in revenue during 3QFY23 at 
Rs 4,089 crore. The strong revenue 
growth was backed by higher price 
realization (58% YoY) & volume 
growth of 6% YoY to 8.1 mmscmd. 
However, strong revenue growth 
failed to reflect on operating and net 
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IGL has a planned 
capex of around Rs 
1200 crore for FY23. 
The capex covers 
existing GA of Delhi 
NCR and other 
GA allotted to the 
company.
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profit level due to high gas prices. 
EBITDA during the quarter declined 
by 8.7% YoY and 19% QoQ at Rs 428 
crore. The fall in EBITDA was on 
account of increase in APM gas price 
and insufficient CNG and PNG price 
hikes. IGL posted EBITDA/scm of 
Rs 5.7 vs. Rs 6.7 in 3QFY22. Net profit 
during the quarter declined by 9.8% 
YoY and 33% QoQ to Rs 278 crore. 
Lower EBITDA growth impacted the 
net profit growth adversely. In order 
to mitigate the increased gas cost, 
IGL has hiked the price of CNG and 
PNG in October 2022 but were inad-
equate to cover the increased cost 
to end-consumers. As a result, the 
margins contracted. However, as per 
management the input cost pressure 
would subside by around Rs 6/scm, 
if Kirit Parekh recommendations are 
implemented. It also highlighted that 
IGL will partially pass on the cost 
benefit to the end-customers. Man-
agement further anticipates volumes 
to rise to ~9mmscmd in FY24 and 
~10mmscmd in FY25 and most of its 
growth would come from new GA. 
As per management, around 50% of 
the incremental volumes would be 
accounted for by industrial custom-
ers. In the long run, IGL is expected 
to benefit from addition of new GA 
and CNG vehicles as government aim 
to increase the share of gas in overall 

energy consumption from current 7% 
to 15% by 2030.

Key Risks
  Sustained high price for domes-

tic gas and LNG will continue to 
impact the margins and profitability 
adversely.

  The rise in the penetration of elec-
tric vehicles could adversely impact 
its long term demand.

Valuation
IGL is a dominant CGD player in NCR 
region where pollution is one of the 
key concern and thus there is huge 
demand potential for CNG and PNG. 
IGL is expanding its GA and as per 

management the future growth will 
be driven by new GA. Kirit Parekh 
committee report is a game changer 
for CGD sector if it gets implemented 
as it would reduce the gas cost 
which will eventually be passed on 
to end consumer leading to higher 
conversion of CNG vehicles. Further, 
the company is aggressively adding 
CNG stations and management has 
set a target of adding nearly 125 CNG 
stations every year. Management is 
also working to convert the long-haul 
buses into CNG to counter threat of 
Electric vehicles. The Company is 
also venturing into electric vehicle 
charging segment and is planning to 
commission 60 stations during FY23, 
hence IGL is in process to adapt the 
new changes in energy consumption 
space given the growing concern 
over CO2 emissions. Hence, we hold 
our Positive view on IGL given the 
potential demand that will emerge 
from government’s target of increas-
ing share of gas in overall energy 
consumption. Hence, we recommend 
our investors to BUY the scrip with 
target of Rs 496 from 12 months 
investment perspective. The scrip is 
currently valued at P/E multiple of 
17.2x on FY24E Bloomberg consensus 
EPS of Rs 24.8.

Particulars (in Rs Cr) FY21 FY22 FY23E FY24E

Revenue 4,940.8 7,710.0           13,922.8             8,169.9 

Growth (%) -23.8% 56.0% 80.6% -41.3%

EBITDA 1,486.0             1,886.2             2,099.3             2,537.4 

EBITDA Margin (%) 30.1% 24.5% 15.1% 31.1%

Net profit 1,173.2             1,503.4             1,619.1             1,904.0 

Net Profit Margin (%) 23.7% 19.5% 11.6% 23.3%

EPS (Rs) 16.8                 21.5                 21.5                 24.8 
Source: Bloomberg consensus

In the long run, 
IGL is expected 
to benefit from 
addition of new GA 
and CNG vehicles as 
government aim to 
increase the share of 
gas in overall energy 
consumption from 
current 7% to 15% by 
2030.
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StOCK PiCKS

Company overview
AIA Engineering Ltd. (AIA) is India’s 
major manufacturer and supplier of 
corrosion and abrasion resistant high 
chrome mill internals (HCMIs), which 
are used as wear parts in crushing 
(or grinding) operations in cement, 
mining, and thermal power plants 
(or mills). AIA’s product portfolio 
includes tube mill internals (such 
as grinding media, shell liners and 
diaphragm), HRCS castings and 
crusher parts for cement, mining, 

and thermal power plants. The 
company caters to HCMI demand of 
original equipment manufacturers 
(OEMs) and replacement market, 
with the latter accounting for over 
80% of volume sales in the cement 
sector. AIA supplies mill internals in 
the international markets through its 
wholly owned marketing subsidiary, 
Vega Industries Ltd, which has offices 
in the US, the UK, Canada, Philip-
pines, Australia, and the Middle East.

Investment Rationale
Scale up in volume, realisation 
led to a strong quarter
Net Revenue increased by 44.7% 
YoY at Rs. 1226.9 crore against Rs. 
848.1 crore in Q3FY22 and on QoQ 
basis it decreased by -7.7% from 
Rs. 1328.7 crore in Q2FY23. Sales 
volumes came in at 71,439 tonnes 
in Q3FY23 up 22.9% YoY. Mining 
segment volumes increased 7.6% 
YoY to 44,284 tonnes and cement & 
others segment volumes up 60.1% 

AiA engineering Ltd.
Company Information
BSE Code 532683
NSE Code AIAENG
Bloomberg Code AIAE IN
ISIN INE212H01026
Market Cap (Rs. Cr) 26,895
Outstanding shares(Cr) 9.4
52-wk Hi/Lo (Rs.) 2874.75 / 1475.05
Avg. daily volume (1yr. on NSE) 73633
Face Value(Rs.) 2
Book Value 577.5

CMP: Rs 2,830 Rating: BUY Target: Rs 3,200

Promoters, 58.5%

DIIs, 21.0%
FIIs, 17.8%
Others, 2.7%

Share holding pattern as on December 2022 
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YoY to 27,155 tonnes. Net realisation 
per tonne increased 18.1% YoY to Rs. 
169 per kg and was marginally up 
1.4% QoQ owing to better product 
mix and price increases taken earlier. 
The conversion of new mines also 
led to strong volume growth. Gross 
margins came in at 63.8% vs. 62.2% in 
Q3FY22. Key driver for gross margins 
were a sharp decline in raw material 
costs, which was down by ~30% QoQ 
and ~10% YoY. EBITDA increased by 
126.9% YoY at Rs. 365.7 crore against 
Rs. 161.2 crore in Q3FY22 and on 
QoQ basis it increased by 17.2% from 
Rs. 312.0 crore in Q2FY23. EBITDA 
Margin in Q3FY23 came in at 29.8% 
that improved by 1080 bps YoY and 
633 bps QoQ. Net Profit increased by 
154.5% YoY at Rs. 352.5 crore against 
Rs. 138.5 crore in Q3FY22 and on QoQ 
basis it increased by 43.9% from Rs. 
244.9 crore in Q2FY23. Net Profit 
Margin in Q3FY23 came in at 28.7% 
that improved by 1240 bps YoY and 
1030 bps QoQ.

Guidance retained 
As per management, there is huge 
opportunity in the mining space from 
copper, iron ore, etc. and is positive 
on volume growth in the long term. 
The company retained its guidance 
of selling an additional 30,000 tons, 
which predicts sales of 294,000-
300,000mt in FY23. The majority of 
this increase is expected to come 
from new customers. Post FY23, 

management aims to deliver addi-
tional 25,000-30,000MT every year as 
the company intends to fully utilize 
the new capacity in the next 3 years, 
implying 8-10% CAGR in volumes. 
The captive power plant (30-35% 
of the power it requires), which is 
under construction, will help to lower 
its power cost, thereby bringing in 
savings. It looks to pass on these 
savings instead of increasing mar-
gins. This makes the grinding media 
and mill liners more cost attractive 
to customers and, hence, increased 
competition for forgings-media 
manufacturers as AIA will provide 
cost efficiencies with higher through-
put. With this, the company said it 
would maintain margins of 20-22%. 
It is expected that an improving 
product mix on the back of capacity 
expansion (Grinding Media and Mill 
liners), low penetration in underlying 
business, improved pace of new 

customer conversion & underutilized 
capacity will likely drive healthy 
performance going ahead.

Continued investments to fuel 
the growth
To capitalise on the mining industry’s 
conversion of forged media to high 
chrome mill internals, in October 
2022, AIA has started commercial 
production at its greenfield proj-
ect of mill liners at GIDC, Kerala, 
Ahmedabad (Gujarat) having an 
installed capacity of 50,000 MT per 
annum at a capex of Rs. 200 crore. 
Post this expansion, total installed 
capacity has increased to 4.4 lakh 
tonne per annum. It expects it to be 
fully utilised in the next 3-4 years. 
The company has intended to spend 
Rs. 200 crore in FY23, of which Rs. 
130 crore is spent in 9MFY23 and Rs. 
70 crore will be spent in Q4. In FY24, 
the company intends to spend Rs. 
300 crore, of which Rs. 200 crore 
would be towards grinding media 
increasing its capacity from current 
4,40,000 MT to 5,20,000 MT, Rs. 30 
crore would be towards land pro-
curement and Rs. 70 crore would be 
towards maintenance capex. AIA is 
also targeting additional capex which 
includes Mill Lining Project, Grinding 
Media Expansion Project and Hybrid 
Power Project of 6.30 MW wind 
power and 5.67 MW of solar power 
in addition to general capex. The 
company has a healthy balance sheet 
with negligible leverage and strong 
free cash flow generation. In 9MFY23, 
Cash stood at Rs. 2300 crore and the 
company intend to spend the cash on 
further expansion.

Arrangement for ferro-chrome 
requirement 
In order to secure supply chain for 
its key raw material - ferro chrome, 
AIA has entered into agreement with 
SAL Steel to supply ferro-chrome 
on a non-exclusive basis for three 
years. This helps to lock-in its 4,000 
tons of ferro chrome requirement, 
i.e., 50-60% of the total required. 
SAL is one of the five vendors of 
the company and the company is 
currently procuring 25% of its total 
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As per management, 
there is huge 
opportunity in the 
mining space from 
copper, iron ore, etc. 
and is positive on 
volume growth in 
the long term.
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RM requirement (in volume terms) 
as ferro chrome, while the balance 
is scrap. It entered into the contract 
as SAL required cash to stabilise 
its operations. AIA gave a security 
deposit of Rs1.25bn with a coupon 
rate of 10.5% which will be used 
by the latter for loan repayment 
and working capital requirements, 
thereby securing its ferro-chrome 
supplies.

Key Risks
  Continued protectionist measures 

leading to anti-dumping duties.

  Delay in new client acquisition.

  Slowdown in mining capex.

Valuation
AIA is a well-managed company with 
sound-track record of steady cash 
generation and attractive ROCEs. 
There is a huge opportunity for the 
company from mining replacement 
market, which is estimated at 
around 30 lakh tonnes per annum. 
In addition, the demand shift from 
forge media to high chrome media 
is expected to benefit the company 
in the medium to long term. The 
management remained optimistic 
on positive demand outlook from 
the large size mining replacement 
market and shift from forge media 

to high chrome media. Management 
highlighted that customer conver-
sions have stepped up and majority of 
the additional volumes in the coming 
year would be from new customers 
in different geographies. The man-
agement has maintained volume 
guidance of over 30,000 tonnes for 
FY23 and expect this volume growth 
rate to continue in the next few years 
led by steady demand, likely gradual 
easing of logistics issues and capacity 
expansion. Its capacity expansion 
plans to add further 80,000MT by 
end-FY24 are on track. Company has 

recently entered into a non-exclusive 
agreement with SAL Steel Ltd for 
supply of key raw material fer-
ro-chrome for three years. The deal 
is likely to result in increased supply 
of ferro-chrome from the domes-
tic market (currently ~15% of the 
requirement is imported). Further, 
in order to maintain margins, the 
company has renegotiated its pricing 
terms to include freight cost as a 
complete pass through, which would 
potentially improve margins going 
forward. The management expects 
EBITDA margin to sustain in the 
range of 22-23% in FY23. Company is 
endeavouring to increase its market 
share on the back of its capability to 
offer customised solutions, improved 
product basket and easing of logistics 
issues. It is expected that AIA would 
benefit from its strong business moat, 
its healthy market share and sound 
opportunities in deepening penetra-
tion of high-chrome grinding media. 
In the longer term, with new custom-
ers, credible management and robust 
balance sheet, company’s financials 
and return is set to improve. We 
recommend our investors to BUY the 
scrip with target of Rs. 3,200 from 
12 months investment perspective. 
The scrip is currently valued at P/E 
multiple of 29.3x on FY24E EPS.

Management 
highlighted 
that customer 
conversions have 
stepped up and 
majority of the 
additional volumes 
in the coming year 
would be from 
new customers 
in different 
geographies.

Particulars (in Rs Cr) FY21 FY22 FY23E FY24E

Net Sales 2881.5 3566.5 4725.7 4947.8

Growth (%) -3.0 23.8 32.5 4.7

EBITDA 659.1 725.6 1082.2 1123.1

EBITDA Margin (%) 22.9 20.3 22.9 22.7

Net profit 565.7 619.6 883.7 910.4

Net Profit Margin (%) 19.6 17.4 18.7 18.4

EPS (Rs) 60.0 65.7 93.7 96.5
Consensus Estimate: Bloomberg, Ashika Research
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Budget review

budget review

Budget Highlights
Economy
  Economy to grow at 7% in the current year.

  India’s federal government will target a budget deficit of 
5.9% of GDP for 2023-24 compared to 6.4% for the current 
fiscal year

  Aims to achieve fiscal deficit of 4.5% of GDP by 2025-26

  India is expecting 6-6.8% economic growth in 2023-24, 
slightly lower than the 7% expected in the current fiscal 
year

Major Expenditure
  Centre will spend Rs. 2 lakh crore on free food grains 

for all priority households under PM Garib Kalyan Yojana

  To spend Rs. 2200 crore for high value horticulture

  Agri credit target increased to Rs. 20 lakh crore

  Capital spending seen to rise 33% to Rs. 10 lakh crore for 
2023-24

  Proposes Rs. 2.4 lakh crore capital outlay for railways in 
2023-24

  Education budget raised to Rs. 1.13 lakh crore for 2023-
24 vs Rs. 99,900 crore in 2022-23

  Eklavya Modern Schools in next three years. 157 new 
nursing colleges will be established in colocation with the 
existing 157 medical colleges established since 2014

  The outlay for PM Awaas Yojana being enhanced by 66% 
to over Rs. 79,000 crores

  Health budget raised to Rs. 88950 crore for 2023-24 vs 
Rs. 70940 crore in 2022-23

  Allocations for rural job guarantee programme cut to 
Rs. 60000 crore vs revised Rs. 89400 crore outlays for 
2022-23

  Plan to spend Rs 15000 crore vulnerable tribal group 
(PVTG) over 3 years

  Total defence outlays raised to Rs. 5.94 lakh crore vs 
revised Rs. 5.85 lakh crore for 2022-23

  Rs. 35000 crore investment planned in energy security, 
energy transition

  100 critical transport infrastructure projects have been 
identified for implementation

  Fifty additional airports, heliports, water aerodromes 
and advance landing grounds will be revived for 
improving regional air connectivity
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  Green Hydrogen Mission aims for output of 5MMT by 
2030

  A capital outlay of Rs. 2.40 lakh crore has been provided 
for the Railways. This highest-ever outlay is about 9 times 
the outlay made in 2013-14.

  To provide support to 47 lakh youths in 3 years, a 
Direct Benefit Transfer under a pan India national 
apprenticeship scheme will be rolled out

  Set up an Urban Infra Development Fund with an outlay 
of Rs. 10,000 crore.

  Credit guarantee scheme for MSMEs has been 
revamped with infusion of Rs 9,000 crore.

Direct and Indirect Taxes
  Govt proposes to make new tax structure as default tax 

option

  Income tax- rebate extended on income up to Rs 7 lakhs 
in new tax regime

  Proposes to cut highest surcharge rate to 25% from 
37.5% under new income tax regime

  The new tax rates are 0 to Rs 3 lakhs - nil, Rs 3 to 6 
lakhs - 5%, Rs 6 to 9 Lakhs - 10%, Rs 9 to 12 Lakhs - 15%, Rs 
12 to 15 Lakhs - 20% and above 15 Lakhs - 30%

  Govt to enhance grievance redressal mechanism for 
direct tax payers

  To consider a cut in customs duty on lab-grown 
diamonds

  Propose higher import duties on silver dores

  To increase duties on items made from gold, platinum

  Customs duties on compounded rubber being raised.

  Custom duty exemption extended to 
EV batteries

  Taxes on cigarettes hiked by 16%

  Customs duty reduced on parts of 
mobile phones such as camera, lens, 
etc

  Import tax on compounded rubber 
upped to 25% from 10%

Budget Analysis
The Union Budget 2023-24 is one 
of the most pragmatic one and 
has started with 10.5% nominal 
growth estimates for GDP, which 
is achievable. Tax revenues (net) 
is budgeted to grow 20.5%/11.7% 
over FY23 BE/RE respectively at 
Rs 23.3 lakh crore while non-tax 

revenue is estimated to grow 11.9%/15.2% over FY23 BE/
RE respectively at Rs 3 lakh crore. Gross tax revenues 
is budgeted to expand 21.9%/10.4% over FY23 BE/RE 
respectively at Rs 33.6 lakh crore with growth led by three 
major components- corporation tax, income tax and 
GST (contributing 27%, 27% and 28% respectively). While 
the Government has assumed tax buoyancy of 1, it could 
be challenged feels few experts. The Government has 
targeted a lower divestment target of Rs 51,000 crore in 
FY24 after it failed to garner strong response in FY23 and 
thus revised FY23 estimates to Rs 50,000 crore from Rs 
65,000 crore. A lot of the same was due to muted market 
conditions after strong liquidity driven rally in FY22. 
Thus, it’s a pragmatic target to start with and which could 
be achieved. Moreover, gross market borrowings have 
been kept within broad consensus estimates and at Rs 
15.4 lakh crore. Besides, even gross market borrowings 
have been revised lower for FY23 to Rs 14.2 lakh crore 
from budgeted Rs 14.95 lakh crore. This move has been 
supportive of bond yields and will be positively taken by 
global rating agencies as well. Moreover, the government 
has also walked on the path of fiscal consolidation with 
budgeted fiscal deficit target of 5.9% for FY24 and has kept 
its budgeted estimates for FY23 at 6.4%. Besides, with 
the strong trend in tax mobilisation, there is significant 
confidence of achievement of the same and government 
aims to bring it down to below 4.5% by 2025-26. On the 
expenditure front, the enhancement of capital content in 
total expenditure states the quality of expenditure which 
could be seen with higher allocation of 33% at Rs 10 lakh 
crore, equivalent to 3.3% of projected nominal GDP. The 
direct capital investment by the Centre is complemented 
by the provision made for creation of capital assets 
through Grants-in-Aid to States. The ‘Effective Capital 
Expenditure’ of the Centre is budgeted at Rs 13.7 lakh 

crore, which will be 4.5% of GDP. This 
higher content of capital outlay also 
includes allocation towards interest 
free loans of Rs 1.3 lakh crore towards 
state governments. The capital 
outlay for railways has been raised 
to Rs 2.40 lakh crore for FY24 and 
the outlay for the PM Awas Yojana 
will be hiked by 66% to Rs 79,000 
crore. The Centre has also identified 
100 critical transport infrastructure 
projects for implementation. The 
Centre also proposed 50 new airports 
for increased connectivity. Also, Rs 
10,000 crore will be set aside for the 
development of urban infrastructure. 
Of the major expenditure items, 
Agriculture and Allied Activities (Excl 
PM-KISAN) has seen a hike of 10.4% 

On the expenditure 
front, the 
enhancement of 
capital content in 
total expenditure 
states the quality of 
expenditure which 
could be seen with 
higher allocation 
of 33% at Rs 10 lakh 
crore, equivalent 
to 3.3% of projected 
nominal GDP.
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allocation over FY23RE at Rs 84,214 crore while Education 
has seen a hike of 13% allocation over FY23RE. The energy 
sector has seen higher allocation of 34% over FY23 RE 
numbers but 93% over FY23BE at Rs 94,915 crore. Thus, 
there is a very strong focus on energy with investments in 
green energy segments as announced by the government. 
Social Welfare has also seen a 18% higher allocation over 
FY23 RE numbers at Rs 55,080 crore. However, Rural 
Development however has seen a decline of 2% over FY23 

RE number but 15.5% over FY23 BE numbers, thus the 
FY23RE numbers are itself revised upwards. Overall, the 
focus of the Govt. is to promote domestic manufacturing 
and thereby increase employment through higher capex 
and is clearly reflected through higher infrastructure 
spend to complement Govt.’s focus towards PLI schemes. 
Moreover, there is a strong component towards 
agriculture, social welfare and rural as well. 

Revenue Receipts
(Rs. Cr.) FY22  

(A)
FY23  
(BE)

FY23  
(RE)

FY24  
(BE)

% change 
over BE

% change 
over RE

1.  Tax Revenue       

 Gross Tax Revenue 2709315 2757820 3043067 3360858 21.9% 10.4%

 a.  Corporation Tax 712037 720000 835000 922675 28.1% 10.5%

 b.  Taxes on Income 696243 700000 815000 900575 28.7% 10.5%

 c.  Wealth Tax 13 .. .. ..   

 d.  Customs 199728 213000 210000 233100 9.4% 11.0%

 e.  Union Excise Duties 394644 335000 320000 339000 1.2% 5.9%

 f.  Service Tax 1012 2000 1000 500   

 g.  GST 698114 780000 854000 956600 22.6% 12.0%

   - CGST 591226 660000 724000 811600 23.0% 12.1%

   - IGST 2119 .. .. ..   

 - GST Compensation Cess 104769 120000 130000 145000 20.8% 11.5%

 h.  Taxes of Union Territories 7524 7820 8067 8408 7.5% 4.2%

 Less - NCCD transferred to the NCCF/NDRF 6130 6400 8000 8780 37.2% 9.7%

 Less - State's share 898392 816649 915798 1021448 25.1% 11.5%

 Less- States' Share Adjustment for prior years … … 32607 …   

1a  Centre's Net Tax Revenue 1804794 1934771 2086662 2330631 20.5% 11.7%

2.  Non-Tax Revenue 365112 269651 261751 301650 11.9% 15.2%

Interest receipts 21874 18000 24640 24820 37.9% 0.7%

Dividends and Profits 160647 113948 83953 91000 -20.1% 8.4%

External Grants 1306 620 2580 2135 244.4% -17.2%

Other Non Tax Revenue 179540 134276 148342 181382 35.1% 22.3%

Receipts of Union Territories 1745 2807 2236 2313 -17.6% 3.4%

Total- Revenue Receipts (1a + 2) 2169905 2204422 2348413 2632281 19.4% 12.1%

3.  Capital Receipts       

A. Non-debt Receipts 39375 79291 83500 84000 5.9% 0.6%

 (i) Recoveries of loans and advances 24737 14291 23500 23000 60.9% -2.1%

 (ii) Disinvestment Receipts 14638 65000 60000 61000 -6.2% 1.7%

B. Debt Receipts 1581978 1660444 1758560 1798604 8.3% 2.3%

 Total Capital Receipts (A+B) 1621353 1739735 1842061 1882603 8.2% 2.2%

4.  Draw-Down of Cash Balance 2543 752 -3241 -11787   

 Total Receipts (1a+2+3) 3791258 3944157 4190474 4514884 14.5% 7.7%
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Capital Expenditure of Government
(Rs. Cr.) FY22  

(A)
FY23  
(BE)

FY23  
(RE)

FY24  
(BE)

% change 
over BE

% change 
over RE

Capital Expenditure 592874 750246 728274 1000961 33.4% 37.4%
Grants in Aid for creation of capital assests 242646 317643 325588 369988 16.5% 13.6%
Total 835520 1067889 1053862 1370949 28.4% 30.1%

Expenditure of Major Items
(Rs. Cr.) FY22  

(A)
FY23  
(BE)

FY23  
(RE)

FY24  
(BE)

% change 
over BE

% change 
over RE

Pension 198946 207132 244780 234359 13.1% -4.3%
Defence 366546 385370 409500 432720 12.3% 5.7%
Subsidy -       
 Fertiliser 153758 105222 225220 175100 66.4% -22.3%
 Food 288969 206831 287194 197350 -4.6% -31.3%
 Petroleum 3423 5813 9171 2257 -61.2% -75.4%
Agriculture and Allied Activities (Excl PM-KISAN) 76492 83521 76279 84214 0.8% 10.4%
PM-KISAN 66825 68000 60000 60000 -11.8% 0.0%
Commerce and Industry 47068 53116 37540 48169 -9.3% 28.3%
Development of North East 2653 2800 2755 5892 110.4% 113.9%
Education 80352 104278 99881 112899 8.3% 13.0%
Energy 53696 49220 70936 94915 92.8% 33.8%
External Affairs 14146 17250 16973 18050 4.6% 6.3%
Finance 57364 21354 17908 13574 -36.4% -24.2%
Health 84091 86606 77351 88956 2.7% 15.0%
Home Affairs 112301 127020 124872 134917 6.2% 8.0%
Interest 805499 940651 940651 1079971 14.8% 14.8%
IT and Telecom 25053 79887 74106 93478 17.0% 26.1%
Others 108447 113301 108102 120524 6.4% 11.5%
Planning and Statistics 3753 5720 6209 6268 9.6% 1.0%
Rural Development 228760 206293 243317 238204 15.5% -2.1%
Scientific Departments 27772 30571 25626 32225 5.4% 25.8%
Social Welfare 40595 51780 46502 55080 6.4% 18.4%
Tax Administration - of which Transfer to 177144 171677 177343 194749 13.4% 9.8%
 GST Compensation Fund 110795 120000 130000 145000 20.8% 11.5%
Transfer to States 274580 334339 270936 324641 -2.9% 19.8%
Transport 332238 351851 390496 517034 46.9% 32.4%
Union Territories 56490 58757 69040 61118 4.0% -11.5%
Urban Development 106840 76549 74546 76432 -0.2% 2.5%
Grand Total 3793801 3944909 4187232 4503097 14.1% 7.5%

Expenditure of Government of India
(Rs. Cr.) FY22  

(A)
FY23  
(BE)

FY23  
(RE)

FY24  
(BE)

% change 
over BE

% change 
over RE

A.  Centre's Expenditure       
I  Establishment Expenditure 693272 692214 734619 744339 7.5% 1.3%
II  Central Sector Schemes/Projects 1209950 1181084 1411729 1467880 24.3% 4.0%
III  Other Central Sector Expenditure of which 1010748 1132813 1136588 1301542 14.9% 14.5%
  Interest Payments 805499 940651 940651 1079971 14.8% 14.8%

B.  Transfers       
IV  Centrally Sponsored Schemes 454366 442781 451901 476105 7.5% 5.4%
V  Finance Commission Grants 207435 192108 173257 165480 -13.9% -4.5%
VI  Other Grants/Loans/Transfers 218031 303908 279138 347752 14.4% 24.6%

 Grand Total 3793801 3944909 4187232 4503097 14.1% 7.5%
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Budget Impact on Sectors
Agriculture
  The agriculture credit target will be increased to Rs 20 

lakh crore with focus on animal husbandry, dairy and 
fisheries.

  Government will launch new sub-scheme of PM Matsya 
Sampada Yojana with targeted investment of Rs 6,000 
crore to further enable activities of fishermen, fish 
vendors, and micro & small enterprises, improve value 
chain efficiencies, and expand the market.

  Nearly Rs 2,200 crore will be spend on Horticulture.

  Government plan to set up massive decentralized 
storage capacity. This will help farmers to store their 
produce and realize remunerative prices through sale at 
appropriate times.

  The government will also facilitate setting up of a large 
number of multipurpose cooperative societies, primary 
fishery societies and dairy cooperative societies in 
uncovered panchayats and villages in the next 5 years.

  There has been duty relief for shrimp feed 
manufacturers and that will boost shrimp exports.

Healthcare
  Government to establish 157 New Nursing colleges.

  Facilities in select ICMR Labs will be made available for 
research by public and private medical college faculty and 
private sector R&D teams for encouraging collaborative 
research and innovation.

  A new programme to promote research and innovation 
in pharmaceuticals will be taken up through centers of 
excellence.

  There will be dedicated multidisciplinary courses for 
medical devices will be supported in existing institutions 
to ensure availability of skilled manpower for futuristic 
medical technologies, high-end manufacturing and 
research.

Education
  Teachers’ training will be 

re-envisioned through innovative 
pedagogy, curriculum transaction, 
continuous professional development, 
dipstick surveys, and ICT 
implementation.

  A National Digital Library for 
children and adolescents will be 
set-up for facilitating availability of 
quality books across geographies, 
languages, genres and levels, and 
device agnostic accessibility.

  States will be encouraged to set up physical libraries at 
panchayat and ward levels and provide infrastructure for 
accessing the National Digital Library resources.

  In next 3 years, center will recruit 38,800 teachers 
and support staff for the 740 Eklavya Model Residential 
Schools, serving 3.5 lakh tribal students.

Infrastructure
  The outlay for PM Awas Yojana is being enhanced by 

66% to over Rs 79,000 crore.

  The capital investment outlay is being increased steeply 
for the third year in a row by 33% to Rs 10 lakh crore, 
which would be 3.3% of GDP. This will be almost 3x the 
outlay in 2019-20.

  The direct capital investment by the Centre is 
complemented by the provision made for creation of 
capital assets through Grants-in-Aid to States. The 
Effective Capital Expenditure of the Centre is budgeted at 
Rs 13.7 lakh crore, which will be 4.5% of GDP.

  Center will continue the 50-year interest free 
loan to state governments for one more year to spur 
investment in infrastructure and to incentivize them 
for complementary policy actions, with a significantly 
enhanced outlay of Rs 1.3 lakh crore.

  A capital outlay of Rs 2.40 lakh crore has been provided 
for the Railways. This highest ever outlay is about 9x the 
outlay made in FY14.

  100 critical transport infrastructure projects, for last 
and first mile connectivity for ports, coal, steel, fertilizer, 
and food grains sectors have been identified. They will be 
taken up on priority with investment of Rs 75,000 crore, 
including Rs 15,000 crore from private sources.

  50 additional airports, heliports, water aerodromes and 
advance landing grounds will be revived for improving 
regional air connectivity.

  Like the RIDF, an Urban 
Infrastructure Development Fund 
(UIDF) will be established through use 
of priority sector lending shortfall. 
This will be managed by the National 
Housing Bank, and will be used by 
public agencies to create urban 
infrastructure in Tier 2 and Tier 3 
cities.

  Government will invest Rs 10,000 
crore per year on UIDF.

  3 centers for excellence for artificial 
intelligence will be set up in top 
institutes.

Government plan 
to set up massive 
decentralized 
storage capacity. 
This will help 
farmers to store 
their produce and 
realize remunerative 
prices through sale 
at appropriate times.
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  Government will set up 100 Labs to develop 5G 
Applications.

Green Energy
  India is moving forward firmly to net zero carbon 

emission by 2070 to usher in green industrial and 
economic transition.

  Government has recently launched National Green 
Hydrogen Mission, with an outlay of Rs 19,700 crores, 
will facilitate transition of the economy to low carbon 
intensity, reduce dependence on fossil fuel imports and 
make the country leadership in the sunrise sector.

  Government target to reach an annual green hydrogen 
production of 5 MMT by 2030.

  Government also provides Rs 35,000 crore for priority 
capital investments towards energy transition and net 
zero objectives, and energy security.

  To steer the economy on the sustainable development 
path, Battery Energy Storage Systems with capacity of 
4,000 MWH will be supported with Viability Gap Funding.

  The Inter-state transmission system for evacuation and 
grid integration of 13 GW renewable energy from Ladakh 
will be constructed with investment of Rs 20,700 crore 
including central support of Rs 8,300 crore.

  Over the next 3 years, government will facilitate 1 
crore farmers to adopt natural farming. For this, 10,000 
Bio-Input Resource Centers will be set-up, creating a 
national-level distributed micro-
fertilizer and pesticide manufacturing 
network.

  In order to avoid cascading of taxes 
on blended compressed natural gas, 
government propose to exempt excise 
duty on GST-paid compressed bio gas.

Auto
  In view of Vehicle scraping policy, 

company has allocated adequate 
funds to scrap old vehicles of the 
Central Government. States will also 
be supported in replacing old vehicles 
and ambulances.

  Government has extended the 
custom duty exemption on import of 
capital goods and machinery required 
for manufacture of lithium-ion cells 
for batteries used in electric vehicles.

  The basic customs duty rate 
on compounded rubber is being 
increased from 10% to 25% or 30/kg 

whichever is lower, at par with that on natural rubber 
other than latex, to curb circumvention of duty.

Tourism
  At least 50 destinations to be selected, through 

challenge mode, to be developed as a complete package 
for domestic and foreign tourists. This would result in 
higher forex inflows which is a boost for the service 
sector.

  ‘Dekho Apna Desh’ initiative was launched by PM 
for the middle class who prefer domestic tourism over 
international tourism.

  Under the Vibrant Villages Programme, tourism 
infrastructure and amenities will also be facilitated in 
border villages.

Financial sector
  Government proposed the revamp of the credit 

guarantee scheme for MSMEs and it will take effect 
from 1st April 2023 through infusion of Rs 9,000 crore 
in the corpus. This will enable additional collateral-free 
guaranteed credit of Rs 2 lakh crore and the cost of the 
credit will be reduced by about 1%.

  To improve bank governance and enhance investors’ 
protection, certain amendments to the Banking 
Regulation Act, the Banking Companies Act and the 
Reserve Bank of India Act are proposed.

  A national financial information registry will be set up 
to serve as the central repository of financial and ancillary 

information. This will facilitate 
efficient flow of credit, promote 
financial inclusion, and foster 
financial stability.

  To build capacity of functionaries 
and professionals in the securities 
market, SEBI will be empowered 
to develop, regulate, maintain and 
enforce norms and standards for 
education in the National Institute of 
Securities Markets and to recognize 
award of degrees, diplomas and 
certificates.

  Government will set up data 
embassies in GIFT IFSC.

  Government introduced a one-time 
new small savings scheme, Mahila 
Samman Savings Certificate, will be 
made available for a 2 year period up 
to March 2025. This will offer deposit 
facility upto Rs 2 lakh in the name 
of women or girls for a tenor of 2 

Government 
proposed the 
revamp of the credit 
guarantee scheme 
for MSMEs and 
it will take effect 
from 1st April 2023 
through infusion of 
Rs 9,000 crore in 
the corpus. This will 
enable additional 
collateral-free 
guaranteed credit of 
Rs 2 lakh crore and 
the cost of the credit 
will be reduced by 
about 1%.
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years at fixed interest rate of 7.5% with partial withdrawal 
option.

  The maximum deposit limit for Senior Citizen Savings 
Scheme will be enhanced from Rs 15 lakh to Rs 30 lakh.

  The income from market linked debentures is proposed 
to be taxed as short term capital gains at the applicable 
rates.

Electronics & Consumer goods
  Government propose to provide relief in customs duty 

on import of certain parts and inputs like camera lens and 
continue the concessional duty on lithium-ion cells for 
batteries for another year.

  Government propose to reduce the basic customs duty 
on parts of open cells of TV panels to 2.5%.

  The basic custom duty on electric kitchen chimney is 
being increased from 7.5% to 15% and for heat coils it has 
been reduced from 20% to 15%.

Chemicals and Petrochemicals
  Basic custom duty exempted in denatured ethyl alcohol 

in order to support the Ethanol Blending Programme.

  Basic customs duty is also being 
reduced on acid grade fluorspar 
from 5% to 2.5% to make the domestic 
fluorochemicals industry competitive.

  The basic customs duty on crude 
glycerin for use in manufacture of 
epicholorhydrin is proposed to be 
reduced from 7.5% to 2.5%.

Metals
  Government continue the 

exemption of basic custom duty on 
raw materials for manufacture of 
CRGO Steel, ferrous scrap and nickel 
cathode.

  The concessional basic custom duty 
of 2.5% on copper scrap is also being 
continued to ensure the availability of 
raw materials for secondary copper 
producers who are mainly in the 
MSME sector.

Cigarettes
  National Calamity Contingent Duty 

(NCCD) on specified cigarettes has 
been revised upwards by about 16%. 
NCCD has been revised last 3 years 
ago.

Start-Ups
  Government propose to extend the date of 

incorporation for income tax benefits to start-ups from 
31.03.23 to 31.3.24. 

  Government also increase the benefit of carry forward 
of losses on change of shareholding of start-ups from 7 
years of incorporation to 10 years.

Real Estate
  Tax on capital gains can be avoided by investing 

proceeds of such gain in residential property. This is 
proposed to be capped at Rs 10 crore. Government 
propose to cap deduction from capital gains on 
investment in residential house under sections 54 and 54F 
to Rs 10 crore.

Insurance
  Government proposed to tax income from insurance 

policies (other than ULIP for which provisions already 
exists) having premium or aggregate of premium above 
Rs 5,00,000 in a year. Income is proposed to be exempt if 
received on the death of the insured person. This income 
shall be taxable under the head “income from other 

sources”. Deduction shall be allowed 
for premium paid, if such premium 
has not been claimed as deduction 
earlier. The proposed provision shall 
apply for policies issued on or after 1st 
April, 2023.

Defence 
  Defence budget is raised to Rs 5.94 

lakh crore from Rs 5.25 lakh crore in 
FY23 budget.

  Further, Rs 1.62 lakh crore has been 
set aside for capital expenditure that 
includes purchasing new weapons, 
aircraft, warships and other military 
hardware.

  An allocation of Rs 2,70,120 
crore has been made for revenue 
expenditure that includes expenses on 
payment of salaries and maintenance 
of establishments.

  In budget FY24, the capital outlay 
for the Ministry of Defence (Civil) has 
been pegged at Rs 8,774 crore while an 
amount of Rs 13,837 crore has been set 
aside under capital outlay.

Government 
proposed to tax 
income from 
insurance policies 
(other than ULIP for 
which provisions 
already exists) 
having premium 
or aggregate of 
premium above Rs 
5,00,000 in a year. 
Income is proposed 
to be exempt if 
received on the 
death of the insured 
person. This income 
shall be taxable 
under the head 
“income from other 
sources”
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Customs Duty

Specific items
Rate of Duty (%)

From To

Agricultural Products   

Pecan Nuts 100 30

Fish meal for manufacture of aquatic feed 15 5

Krill meal for manufacture of aquatic feed 15 5

Fish lipid oil for manufacture of aquatic feed 30 15

Algal Prime (flour) for manufacture of aquatic feed 30 15

Mineral and Vitamin Premixes for manufacture of aquatic feed 15 5

Crude glycerin for use in manufacture of Epichlorohydrin 7.5 2.5

Denatured ethyl alcohol for use in manufacture of industrial chemicals. 5 Nil

Minerals

Acid grade fluorspar (containing by weight more than 97 per cent of calcium 
fluoride)

5 2.5

Gems and Jewellery Sector

Seeds for use in manufacturing of rough lab-grown diamonds 5 Nil

Capital Goods

Specified capital goods/machinery for manufacture of lithium-ion cell for use in 
battery of electrically operated vehicle (EVs)

As applicable Nil (up to 31.03.2024)

IT and Electronics

Specified chemicals/items for manufacture of Pre-calcined Ferrite Powder 7.5 Nil (up to 31.03.2024)

Palladium Tetra Amine Sulphate for manufacture of parts of connectors 7.5 Nil (up to 31.03.2024)

Camera lens and its inputs/parts for use in manufacture of camera module of 
cellular mobile phone

2.5 Nil

Specified parts for manufacture of open cell of TV panel 5 2.5

Electronic Appliances

Heat coil for manufacture of electric kitchen chimneys 20 15

Chemicals

Styrene 2 2.5

Vinyl chloride monomer 2 2.5

Petrochemical

Naphtha 1 2.5

Precious Metals

Silver (including silver plated with gold or platinum), unwrought or in semi-man-
ufactured forms, or in powder form

7.5 10

Silver dore 6.1 10

Gems and Jewellery Sector

Articles of Precious Metals such as gold/silver/platinum 20 25

Imitation Jewellery 20 or Rs. 400/kg., 
whichever is higher

25 or Rs. 600/kg., 
whichever is higher
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Excise Duty

Specific items
Rate of Duty

From  
(Rs. per 1000 sticks)

To  
(Rs. per 1000 sticks)

Other than filter cigarettes, of length not exceeding 65 mm 200 230

Other than filter cigarettes, of length exceeding 65 mm but not exceeding 70 mm 250 290

Filter cigarettes of length not exceeding 65 mm 440 510

Filter cigarettes of length exceeding 65 mm but not exceeding 70 mm 440 510

Filter cigarettes of length exceeding 70 mm but not exceeding 75 mm 545 630

Other cigarettes 735 850

Cigarettes of tobacco substitutes 600 690

Specific items
Rate of Duty (%)

From To

Automobiles

Vehicle (including electric vehicles) in Semi-Knocked Down (SKD) form . 30 35

Vehicle in Completely Built Unit (CBU) form, other than with CIF more than USD 
40,000 or with engine capacity more than 3000 cc for petrol-run vehicle and 
more than 2500 cc for diesel-run vehicles, or with both

60 70

Electrically operated Vehicle in Completely Built Unit (CBU) form, other than with 
CIF value more than USD 40,000

60 70

Vehicles, specified automobile parts/components, sub-systems and tyres when 
imported by notified testing agencies, for the purpose of testing and/ or certifica-
tion, subject to conditions.

As applicable Nil

Others

Bicycles 30 35

Toys and parts of toys (other than parts of electronic toys) 60 70

Compounded Rubber 10 25 or Rs. 30/kg., 
whichever is lower

Electric Kitchen Chimney 7.5 15

Warm blood horse imported by sports person of outstanding eminence for 
training purpose

30 Nil
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Monthly Insight
Performance
Since Jan-2019... return @CAGr 17.9%
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* All Figures quoted in Rs.
Calculated as on January 27, 2023
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Monthly Profit & Loss Fact Sheet (Rs.) 
Date Invested Capital Booked Profit M2M Net Profit

31-Jan-19 1496513 0 (15549) (15549)
28-Feb-19 2500555 0 (12120) (12120)
31-Mar-19 3499100 0 87058 87058 
30-Apr-19 4423753 77386 (8924) 68462 
31-May-19 4843373 149734 (192232) (42498)
30-Jun-19 5780649 212997 (312556) (99559)
31-Jul-19 7280745 212997 (523193) (310197)
31-Aug-19 6252245 237315 (318110) (80795)
30-Sep-19 5638553 351653 (183965) 167688 
31-Oct-19 3805452 689902 (279263) 410639 
30-Nov-19 5300467 689902 (286815) 403087 
31-Dec-19 6799062 689902 (159580) 530321 
31-Jan-20 6506557 981148 (270658) 710490 
29-Feb-20 5711903 1272382 (733289) 539092 
31-Mar-20 7207537 1272382 (2755943) (1483561)
30-Apr-20 7623497 356948 (1030982) (674034)
31-May-20 6149806 833936 (1351330) (517394)
30-Jun-20 7651620 833936 (956088) (122152)
31-Jul-20 9152079 833936 (463266) 370670 
31-Aug-20 8360481 1124891 (241678) 883213 
30-Sep-20 7410397 1581629 (634208) 947421 
31-Oct-20 6589893 1902621 (554750) 1347871 
30-Nov-20 4415962 2580822 (272418) 2308404 
31-Dec-20 4744368 2757455 (224457) 2532998 
31-Jan-21 4512183 2992911 (360195) 2632716 
28-Feb-21 4855257 3147357 (126852) 3020505 
31-Mar-21 5103512 3388344 (151565) 3236779 
30-Apr-21 4908741 3581795 (17805) 3563990 
31-May-21 4608003 3892602 463903 4356505 
30-Jun-21 2426006 4576540 266976 4843516 
31-Jul-21 3924461 4576540 397901 4974441 
31-Aug-21 1920864 5080743 (120808) 4959935 
30-Sep-21 (262189) 5531501 137699 5669200 
31-Oct-21 (2096994) 5785074 (23817) 5761257 
30-Nov-21 (2471736) 6236551 (475411) 5761140 
31-Dec-21 (967066) 6476478 (557270) 5919208 
31-Jan-22 (1274299) 6780638 (526905) 6253733 
28-Feb-22 227695 6780638 (978700) 5801938 
31-Mar-22 2234090 6780638 (927092) 5853545 
30-Apr-22 3191862 6822476 (847570) 5974906 
31-May-22 4693522 6822476 (2027276) 4795200 
30-Jun-22 6199838 6822476 (2326826) 4495650 
31-Jul-22 6539891 6981380 (1806319) 5175061 
31-Aug-22 7455860 7049526 (1284541) 5764985 
30-Sep-22 6660708 7339923 (1947791) 5392132 
31-Oct-22 7128537 6867311 (1448534) 5418776 
30-Nov-22 8623447 6869761 (1313427) 5556334 
31-Dec-22 9514858 6957848 (1676947) 5280901 
27-Jan-23 8541674 5948108 (1052422) 4895686 

*Booked Profit = Profit booked after target achieved
**M2M = Open position marked to market as on date
***Net profit = Booked Profit + M2M P/L
****Invested Capital = Stock investment as recommended (minus) Stock sold on target 
*****Calculation based on Rs. 5 lac invested on each stock recommended in our monthly insight on release date
******All Figures quoted in Rs.
****** Calculated as on January 27, 2023
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Script Buying Date QTY Bought
Rate

Value Target
Price

Target
Return

Booked
Date

Booked
Price

Value Profit Return Holding 
Days

Annu-
alised 

Return
 ICICI Bank  02-Feb-23 590 848.0 500320 964 13.7%        
 AIA Engineering  02-Feb-23 177 2830.0 500910 3200 13.1%        
 Indraprastha Gas  02-Feb-23 1179 424.0 499896  496 17.0%        
Bharat Electronics 02-Jan-23 5000 100.0 500000 115 15.0%        
Zydus Lifesciences 02-Jan-23 1190 420.0 499800 480 14.3%        
KPIT Technologies 02-Jan-23 712 702.0 499824 800 14.0%        
Bank of Baroda 01-Dec-22 2985 167.5 499958 197 17.6% 09-Dec-22 197.0 588045 88087 17.6% 8 804%
Balkrishna Indus-tries 01-Dec-22 234 2049.4 479553 2370 15.6% 20-Jan-23 2218.8 519190 39637 8.3% 50 60%
Mirza International 01-Dec-22 1618 309.0 499946 370 19.7%        
Reliance Industries 01-Nov-22 196 2546.0 499016 2850 11.9%        
HDFC Bank 01-Nov-22 334 1495.0 499330 1750 17.1%        
Titan Company 01-Nov-22 181 2758.0 499198 3120 13.1%        
Divi’s Lab 03-Oct-22 135 3700.0 499500 4110 11.1%        
Oracle Fin. Serv. Software 03-Oct-22 167 2985.0 498495 3460 15.9%        
Crompton Greaves Cons. 03-Oct-22 1214 412.8 501103 485 17.5%        
Tata Consultancy Services 01-Sep-22 156 3208 500448 3650 13.8%        
Tata Consumer Products 01-Sep-22 618 809 499962 935 15.6%        
Jubilant FoodWorks 01-Sep-22 813 615 499995 710 15.4%        
Nestle India 01-Aug-22 25 19475 486886 22200 14.0%        
Bayer Cropscience 01-Aug-22 94 5349 502839 6037 12.9%        
Whirlpool of India 01-Aug-22 280 1783 499257 2035 14.1%        
Siemens 01-Jul-22 210 2385 500870 2750 15.3% 21-Jul-22 2735 574413 73543 14.7% 20 268%
United Spirits 01-Jul-22 655 762 498984 875 14.9% 16-Sep-22 870 569850 70866 14.2% 77 67%
Ashok Leyland 01-Jul-22 3380 148 501100 170 14.7% 15-Sep-22 167 565102 64002 12.8% 76 61%
ICICI Lombard Gen. Ins. 01-Jun-22 394 1270 500416 1460 15.0%        
PI Industries 01-Jun-22 180 2784 501033 3203 15.1% 4-Aug-22 3203 576540 75507 15.1% 64 86%
Abbott India 01-Jun-22 28 18031 504867 20500 13.7% 1-Aug-22 20465 573013 68146 13.5% 61 81%
ICICI Bank 02-May-22 682 733 500096 874 19.2% 10-Aug-22 850 579700 79604 15.9% 100 58%
Sumitomo Chemical India 02-May-22 1175 426 501128 500 17.2% 11-Jul-22 499 586490 85361 17.0% 70 89%
NLC India 02-May-22 6160 81 500435 104 28.0%        
SAIL 01-Apr-22 5050 99 500810 115 16.0%        
Aditya Birla Fash-ion 01-Apr-22 1640 304 499253 350 15.0% 30-Sep-22 350 574000 74747 15.0% 182 30%
Fairchem Organics 01-Apr-22 328 1525 500265 1950 27.9% 10-Aug-22 1850 606800 106535 21.3% 131 59%
Birlasoft 02-Mar-22 1215 413 501441 ADD 20-Jan-23 296.5 360248 -141193 -28.2% 324 -32%
Zydus Wellness 02-Mar-22 315 1592 501623 ADD        
Johnson Cont - Hita-chi AC 02-Mar-22 268 1862 499064 ADD 20-Jan-23 1109.5 297357 -201707 -40.4% 324 -46%
Himatsingka Seide 02-Mar-22 3050 165 504268 ADD 27-Oct-22 93 284626 -219642 -43.6% 239 -67%
Asian Paints 02-Feb-22 156 3210 500821 3690 14.9%        
Ultratech Cement 02-Feb-22 66 7588 500809 8700 14.7%        
Cipla 02-Feb-22 528 948 500363 1088 14.8% 20-Sep-22 1088 574464 74101 14.8% 230 24%

Monthly Insight 
recommendation 
Performance Sheet
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Script Buying Date QTY Bought
Rate

Value Target
Price

Target
Return

Booked
Date

Booked
Price

Value Profit Return Holding 
Days

Annu-
alised 

Return
G R Infraprojects 03-Jan-22 285 1748 498180 2029 16.1%        
Birlasoft 03-Jan-22 915 549 501916 630 14.8% 20-Jan-23 296.5 271298 -230618 -45.9% 382 -44%
Medplus Health 03-Jan-22 480 1041 499578 1320 26.8% 27-Jan-22 1318 632510 132933 26.6% 24 405%
ICICI Bank 01-Dec-21 700 718 502343 825 15.0% 12-Jan-22 824 576506 74163 14.8% 42 128%
Fortis Healthcare 01-Dec-21 1775 283 501500 325 15.0% 19-Sep-22 325 576875 75375 15.0% 292 19%
Affle India 01-Dec-21 434 1154 500828 1380 19.6% 11-Jan-22 1378 597891 97063 19.4% 41 173%
Container Corp 01-Nov-21 758 660 500480 830 25.7%        
Sobha 01-Nov-21 640 782 500687 890 13.8% 03-Nov-21 930 595053 94366 18.8% 2 3440%
Johnson Cont - Hita-chi AC 01-Nov-21 238 2102 500340 2550 21.3% 20-Jan-23 1109.5 264071 -236270 -47.2% 445 -39%
Aptus Value Hsg. Fin. 01-Oct-21 1575 318 500718 450 41.5% 31-Mar-22 344 541422 40704 8.1% 181 16%
Birlasoft 01-Oct-21 1225 409 500512 485 18.7% 18-Nov-21 491 601549 101036 20.2% 48 154%
Himatsingka Seide 01-Oct-21 1850 270 500359 340 25.7% 27-Oct-22 93 172642 -327717 -65.5% 391 -61%
HCL Tech 01-Sep-21 420 1192 500630 1390 16.6%        
Whirlpool of India 01-Sep-21 233 2149 500645 2480 15.4% 12-Oct-21 2476 576845 76200 15.2% 41 135%
Zydus Wellness 01-Sep-21 214 2342 501225 2680 14.4%        
Jubilant Foodworks 02-Aug-21 133 3776 502266 4340 14.9% 12-Oct-21 4333 576228 73962 14.7% 71 76%
Can Fin Homes 02-Aug-21 920 545 501193 650 19.3% 08-Sep-21 649 596970 95776 19.1% 37 189%
Arvind 02-Aug-21 4750 105 500083.7 135 28.2% 19-Oct-21 135 640158 140074 28.0% 78 131%
Tech Mahindra 01-Jul-21 455 1098 499537.7 1270 15.7% 06-Aug-21 1268 576858 77320 15.5% 36 157%
Hero Motocorp 01-Jul-21 172 2910 500519.4 3390 16.5% 20-Jan-23 2755.6 473963 -26556 -5.3% 568 -3%
Zee Entertainment 01-Jul-21 2310 217 500975.2 250 15.3% 14-Sep-21 250 576507 75532 15.1% 75 73%
Infosys 01-Jun-21 358 1402 502062.1 1610 14.8% 26-Jul-21 1607 575245 73183 14.6% 55 97%
HDFC Ltd. 01-Jun-21 195 2571 501426 2940 14.3% 27-Oct-21 2935 572313 70887 14.1% 148 35%
Natco Pharma 01-Jun-21 472 1060 500471.3 1230 16.0% 20-Jan-23 533.3 251718 -248754 -49.7% 598 -30%
ICICI Bank 03-May-21 845 593 499800 720 21.4% 31-Aug-21 717 605671 105871 20.8% 120 63%
DCM Shriram 03-May-21 700 716 499833 840 17.3% 22-Jun-21 839 586992 87159 17.1% 50 125%
Indian Metals & Ferro 
Alloys

03-May-21 1125 445 499840 570 28.2% 22-Jun-21 550 618908 119068 23.7% 50 173%

Vardhman Textiles 01-Apr-21 375 1330 498785 1550 16.5% 12-Jul-21 1547 580249 81464 16.3% 102 58%
Kirloskar Oil En-gines 01-Apr-21 2960 170 502879 208 22.4% 11-May-21 203 600051 97172 19.3% 40 176%
Amrutanjan Health Care 01-Apr-21 870 575 499864 670 16.6% 11-May-21 669 581900 82035 16.4% 40 150%
Divis Lab 01-Mar-21 147 3407 500807 3900 14.5% 27-Apr-21 3893 572315 71508 14.3% 57 91%
Supreme Industries 01-Mar-21 240 2068 496299 2350 13.6% 17-Sep-21 2350 564000 67701 13.6% 200 25%
Somany Home In-nov. 01-Mar-21 1700 290 493763 370 27.4% 08-Jun-21 370 629000 135237 27.4% 99 101%
Infosys 02-Feb-21 390 1276 497754 1457 14.2% 12-Apr-21 1471 573869 76116 15.3% 69 81%
Kajaria Ceramics 02-Feb-21 595 839 499295 980 16.8% 16-Feb-21 972 578102 78807 15.8% 14 412%
Borosil Renewables 02-Feb-21 1810 276 500329 340 23.0% 09-Aug-21 340 615400 115071 23.0% 188 45%
BPCL 01-Jan-21 1312 383 502046 480 25.4% 02-Mar-21 469 615577 113531 22.6% 60 138%
Welspun India 01-Jan-21 7353 69 508230 84 21.5% 12-Mar-21 84 616623 108393 21.3% 70 111%
Kaveri Seed 01-Jan-21 962 525 504955 650 23.8% 10-May-21 649 624223 119268 23.6% 129 67%
Bosch 01-Dec-20 39 12842 500840 15200 18.4% 19-Jan-21 15174 591781 90941 18.2% 49 135%
Sumitomo Chemical 01-Dec-20 1750 286 501133 340 18.7% 02-Jun-21 340 595000 93867 18.7% 183 37%
Prestige Estate 01-Dec-20 1850 271 500563 312 15.3% 18-Feb-21 311 576201 75638 15.1% 79 70%
MRF 02-Nov-20 7 66042 462295 76588 16.0% 19-Nov-20 76456 535194 72899 15.8% 17 339%
Dixon 02-Nov-20 52 9586 498474 11268 17.5% 26-Nov-20 11249 584928 86455 17.3% 24 264%
Privi Speciality Chem. 02-Nov-20 910 549 499328 640 16.6% 21-Jan-21 639 581399 82071 16.4% 80 75%
Ultratech Cement 01-Oct-20 122 4095 499594 4543 10.9% 19-Oct-20 4535 553293 53699 10.7% 18 218%
Essel Propack 01-Oct-20 2025 248 501522 290 17.1% 11-Jan-21 290 586238 84715 16.9% 102 60%
Valiant Organics 01-Oct-20 168 2970 498946 3350 12.8% 09-Oct-20 3344 561832 62886 12.6% 8 575%
Mishra Dhatu Nigam 01-Sep-20 2400 209 502246 260 24.2% 30-Sep-21 191 457200 -45046 -9.0% 394 -8%
Hawkins Cooker 01-Sep-20 103 4852 499740 5890 21.4% 29-Dec-20 5671 584118 84379 16.9% 119 52%
Phillips Carbon Black 01-Sep-20 4275 117 501035 151 28.8% 25-Oct-20 148 630563 129527 25.9% 54 175%
Wipro 03-Aug-20 1770 282 499999 325 15.1% 05-Oct-20 325 574878 74880 15.0% 63 87%
Divis Lab 03-Aug-20 190 2644 502371 3050 15.4% 10-Aug-20 3058 581026 78654 15.7% 7 816%
Fine Organics 03-Aug-20 230 2177 500822 2470 13.4% 24-Aug-20 2466 567123 66300 13.2% 21 230%
ICICI Securities 01-Jul-20 1050 476 499818 620 30.2% 03-Jun-21 601 631050 131232 26% 337 28%
Apollo Tyres 01-Jul-20 4600 109 501341 130 19.3% 10-Aug-20 127 582498 81157 16.2% 40 148%
Galaxy Surfactants 01-Jul-20 335 1490 499300 1680 12.7% 04-Aug-20 1684 564130 64829 13.0% 34 139%
Nestle India 01-Jun-20 28 17571 491987 19500 11.0% 20-Aug-21 19500 546000 54013 11% 445 9%
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Script Buying Date QTY Bought
Rate

Value Target
Price

Target
Return

Booked
Date

Booked
Price

Value Profit Return Holding 
Days

Annu-
alised 

Return
Tech Mahindra 01-Jun-20 925 541 500453 ADD 29-Sep-20 774 715691 215238 43.0% 120 131%
Abbott India 01-Jun-20 30 16979 509375 19464 14.6% 02-Aug-21 19464 583920 74545 14.6% 427 13%
Bharti Airtel 04-May-20 985 508 500232 610 20.1% 20-May-20 606 597058 96826 19.4% 16 442%
Pfizer 04-May-20 102 4934 503304 5800 17.5% 28-Jun-21 5600 571200 67896 13.5% 420 12%
Bayer Cropscience 04-May-20 116 4287 497334 5425 26.5% 27-May-20 5281 612584 115251 23.2% 23 368%
ITC 01-Apr-20 2950 170 502363 ADD 17-Nov-21 240 708000 205637 40.9% 595 25%
Britannia Industries 01-Apr-20 184 2719 500320 ADD 29-May-20 3384 622704 122384 24.5% 58 154%
TCS 01-Apr-20 274 1827 500508 ADD 14-Sep-20 2480 679520 179012 35.8% 166 79%
HDFC Bank 01-Apr-20 586 852 499290 ADD 10-Nov-20 1361 797739 298450 59.8% 223 98%
Britannia Industries 02-Mar-20 164 3048 499888 3400 11.5% 29-May-20 3384 555019 55130 11.0% 88 46%
Aarti Industries 02-Mar-20 505 990 499799 1177 18.9% 05-May-20 1139 575018 75220 15.1% 64 86%
Metropolis Healthcare 02-Mar-20 263 1886 495946 2200 16.7% 23-Nov-20 2187 575165 79219 16.0% 266 22%
Bajaj Finance 03-Feb-20 115 4306 495178 5000 16.1% 01-Dec-20 4894 562761 67583 13.6% 302 16%
Gujarat State Petro-net 03-Feb-20 2040 246 501493 300 22.0% 01-Apr-20 169 344168 -157325 -31.4% 58 -197%
Granules India 03-Feb-20 3600 140 502632 170 21.8% 07-Feb-20 164 591156 88524 17.6% 4 1607%
Concor 01-Jan-20 870 575 500239 665 15.7% 25-May-21 665 578550 78311 15.7% 510 11%
Mahanagar Gas 01-Jan-20 470 1066 501095 1164 9.2% 23-Jan-20 1162 546140 45045 9.0% 22 149%
SIS 01-Jan-20 1020 490 500147 568 15.8% 07-Feb-20 559 570119 69972 14.0% 37 138%
HDFC Life 02-Dec-19 875 571 499608 680 19.1% 17-Nov-20 671 586740 87133 17.4% 351 18%
Dr. Reddy’s Lab 02-Dec-19 171 2923 499818 3503 19.8% 07-Apr-20 3554 607713 107896 21.6% 127 62%
Just Dial 02-Dec-19 875 570 499170 750 31.5% 01-Apr-20 288 251615 -247555 -49.6% 121 -150%
IRCTC 01-Nov-19 561 893 500709 1170 31.1% 30-Jan-20 1158 649638 148929 29.7% 90 121%
PI Industries 01-Nov-19 350 1432 501323 1613 12.6% 07-Feb-20 1612 564109 62787 12.5% 98 47%
Procter & Gamble Hygiene 01-Nov-19 40 12325 492982 14078 14.2% 16-Apr-21 14026 561034 68052 13.8% 532 9%
HDFC Bank 01-Oct-19 405 1235 500212 1395 12.9% 10-Nov-20 1361 551339 51127 10.2% 406 9%
Indian Hotels 01-Oct-19 3130 160 500595 179 11.9% 01-Apr-20 74 230525 -270071 -53.9% 183 -108%
Siemens 01-Oct-19 330 1549 511213 1680 8.4% 23-Oct-19 1689 557420 46207 9.0% 22 150%
Gujarat Gas 01-Sep-19 2800 179 501501 200 11.7% 30-Oct-19 200 559048 57547 11.5% 59 71%
Hindustan Unilever 01-Sep-19 265 1888 500371 1975 4.6% 20-Sep-19 1957 518507 18136 3.6% 19 70%
Divi’s Lab 01-Aug-19 305 1636 498882 1750 7.0% 22-Oct-19 1757 535885 37003 7.4% 82 33%
ICICI Bank 01-Aug-19 1175 426 500234 473 11.1% 25-Oct-19 468 550206 49972 10.0% 85 43%
City Union Bank 01-Jul-19 2410 208 500935 254 22.2% 16-Jan-20 248 597005 96070 19.2% 199 35%
Reliance Nippon Life 01-Jul-19 2250 222 499773 265 19.3% 27-Aug-19 258 579510 79737 16.0% 57 102%
Sanofi India 01-Jul-19 87 5740 499387 6775 18.0% 29-Oct-19 6678 581029 81641 16.3% 120 50%
Asian Paints 01-Jun-19 346 1445 499797 1560 8.0% 02-Aug-19 1549 535985 36188 7.2% 62 43%
Axis Bank 01-Jun-19 614 812 498614 905 11.4% 18-Oct-21 820 503480 4866 1.0% 870 0%
Honeywell Automa-tion 01-Jun-19 19 26087 495655 30195 15.7% 25-Oct-19 29105 552999 57344 11.6% 146 29%
MCX 01-May-19 575 868 499354 1005 15.7% 30-Aug-19 971 558147 58793 11.8% 121 36%
TCS 01-May-19 220 2259 496953 2490 10.2% 14-Sep-20 2480 545600 48647 9.8% 502 7%
Crompton Greaves Cons. 01-Apr-19 2138 234 501153 256 9.2% 20-Sep-19 251 536681 35528 7.1% 172 15%
Equitas Holdings 01-Apr-19 3637 138 500875 191 38.7% 01-Apr-20 42 152499 -348375 -69.6% 366 -69%
Page Industries 01-Apr-19 20 25219 504373 29080 15.3% 14-Aug-19 17525 350506 -153867 -30.5% 135 -82%
ITC 01-Mar-19 1800 278 500089 319 14.8% 13-Sep-21 215 387000 -113089 -23% 927 -9%
Tech Mahindra 01-Mar-19 605 824 498456 960 16.5% 29-Sep-20 774 468101 -30356 -6.1% 578 -4%
HDFC Bank 01-Feb-19 240 2101 504338 1204 -42.7% 20-May-19 2403 576686 72348 14.3% 108 48%
Pfizer 01-Feb-19 163 3066 499703 3490 13.8% 20-Sep-19 3389 552433 52730 10.6% 231 17%
Abbott India 01-Jan-19 65 7593 493527 8580 13.0% 11-Jun-19 8566 556790 63263 12.8% 161 29%
Indraprastha Gas 01-Jan-19 1850 273 504362 315 15.5% 08-Apr-19 314 581748 77386 15.3% 97 58%
United Spirits 01-Jan-19 800 623 498624 735 17.9% 14-Feb-20 711 568576 69952 14.0% 409 13%
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MetAL SeCtOr:  
GROWING OPTIMISM

SeCtOr OutLOOK

Metal price witnessed a dream rally since 
COVID-19 outbreak till the end of 2021 
as the government and central banks of 
various economies announced massive 

stimulus packages and kept low interest rates to support 
their respective economies from the pandemic blues. 
Advanced economies were way ahead of emerging 
economies in providing the fiscal and monetary stimulus 
and that heated the commodity market across the world. 
The ultra-loose monetary policies which resulted in 
liquidity gush find its way to different investable assets 
such as equities and commodities. Metal was one of 
the assets which witnessed steep 
price appreciation on the back of 
easy money provided by the central 
banks. However, the enthusiasm 
didn’t last long and the metal prices 
started to correct since the beginning 
of 2022 amid the rising inflation in 
the developed countries and steep 
interest rate hike by Central banks to 
tame down the inflationary pressure. 
The 2022 was tough for metals, 
as global metal demand outlook 
deteriorated through the year due 
to Covid lockdowns and property 
sector woes in China, a tightening 

interest rate cycle, weakening demand in Europe, and a 
strengthening US dollar. Falling metal prices and spreads 
resulted in a sharp compression in margins for Indian 
steel and aluminium companies in the last 1-2 quarters 
from all-time high levels just a few quarters before. 
However, now the situation is expected to reverse in 2023 
since, China has started easing the COVID norms and 
vowed to support its ailing economy and property market 
by announcing stimulus against which the sentiment 
of metal prices has started to improve. The rising 
consumption and demand in China, the largest consumer 
of commodities, is expected to drive global demand and 

prices for metals. With the opening 
of Chinese economy, the largest 
consumer of metals, the metal prices 
are expected to bounce back and that 
is likely to aid the margins recovery 
for Indian metal companies and it 
seems that earnings downgrade for 
domestic metal companies are behind.  
The Chinese government has unveiled 
a comprehensive plan to support the 
property markets and has set a new 
direction for covid management to 
stabilize the economy, which, along 
with other stimulus measures, should 
drive the recovery in metal demand 

The rising 
consumption 
and demand in 
China, the largest 
consumer of 
commodities, is 
expected to drive 
global demand and 
prices for metals.
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in 2023. Further, some cool off in December inflation data 
in US, which endorses that Federal Reserve might go slow 
in interest rate hike in 2023. The peaking of inflation in 
most parts of the World could have some positive impact 
on the demand side. Though there has been risk of 
possible recession in developed economies, but potential 
infrastructure spending by Indian government ahead 
of 2024 Lok Sabha election should help in offsetting the 
impact of weakening US and Europe macros.

China relaxing COVID restrictions to 
revive demand
After 3 years of strict lockdowns due to COVID-19 
pandemic, Chinese government has reopened its 
economy and international borders which caused metal 
prices to resurge amidst record low inventories at 
exchange. The easing of covid norms and support by the 
Chinese government for its ailing property market have 
improved the demand scenario. Rising consumption and 
demand in China, the largest consumer of commodities, 
is expected to drive global demand and prices for metals. 
In 2022, the global metals demand outlook had weakened 
led by the Chinese real estate crisis and covid lockdown. 
Furthermore, interest rate tightening measures by 
central banks worldwide had continued to increase 
recessionary concerns across developed markets. The 
Chinese government has unveiled a comprehensive 
plan to support the property markets and has set a new 
direction for covid management to stabilize the economy, 
which, along with other stimulus measures, should drive 
a recovery in metal demand in 2023. China has recently 
eased restrictions on funding to the private real estate 
developers in a bid to revive the sagging real estate 
industry. The measures include State guarantee on bonds 
issued, credit enhancement, and in some cases purchase 
of debt from the market. Such measures have led to a 
strong rally in the property sector in China, one of the 
biggest consumers of steel. Chinese government has also 
eased controls on inbound international air passenger 
traffic including reducing mandatory hotel and home 
quarantine periods. All the measures are now aiming 
at reviving the Chinese economy, which in turn implies 
recovery of the commodity sector. However, possible 
economic slowdown in US and Europe could pose a risk 
to global metal demand, but a potential improvement in 
China and strong demand in India could provide an offset.

Global steel demand expected to revive in 
CY23
The year 2022 had been worst year for metal as the high 
inflation, rising interest rates and COVID lockdown 
in China took a toll on the steel demand. In 2022, the 
steel demand has eroded by 2.3% as per the World Steel 
Association (WSA). The COVID lockdowns in China were 
a big factor in reversal of steel demand from a recovery 
in late 2021 to a decline by the second quarter of CY22. 

Steel demand in China which accounts nearly 51% of 
global consumption had dropped significantly in 2022 
and is expected to revive in 2023. The auto sector was 
a bright spot in the first half of 2022, with production 
having recovered, but rising interest rates and semi-
conductor shortage hurt the production as well as sales. 
However, global recovery in steel demand is expected 
in 2023, mainly due to a rise in infrastructure spending, 
but the growth will be 1% instead of 2.2% as forecasted 
earlier by WSA. Supply bottlenecks during the pandemic 
had started to ease, but the war in Ukraine is still an area 
of concern. Further, the latest December inflation data 
in US, revealed that inflation might have peaked out and 
Federal Reserve could go slow on rising interest rates in 
2023. Hence, in 2023, it is expected that interest rate will 
stabilize and end-users will return to the market, imbued 
with positivity. The demand from Europe is likely to 
improve as buyers are looking to replenish the stocks post 
new year holidays. European steel mills are firmly quoting 
price for HRC (Hot Rolled Coil). The production cuts in 
response to high energy prices in CY22 are likely to have 
a visible effect on the steel market in Europe till Q1CY23 
and post that prices might go up further. Hence, higher 
international steel prices would improve the realization 
per tonne for domestic steel players mainly who are in 
export business.

Country HRC Price in 
Jan’23 (USD/

tonne)

Change over 
2022 (%)

China 604 2%
US 730 12%
Europe 801 14%
Turkey 715 8%
Japan 887 0%
India 714 7%
Vietnam 640 5%
Source: SteelMint

Total Steel Exports by top 20 steel exporting countries (2018-2022)

Source: SteelMint
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Removal of export duty, positive for 
Indian steel players
On November 19, 2022, government removed the export 
duty on steel products which they imposed on May 21, 
2022. The removal of export duty on steel products will 
help the domestic metal producers pull up their profits 
and also have the freedom to explore the overseas 
markets as well. The measures come after a six-month 
of imposition and at a time when steel demand has taken 
a hit due to the global economic slowdown, and prices 
in the international market have also tumbled as China 
battles Covid. None the less, the removal of duty is a 
welcome sign and is expected to boost exports of iron 
ore and steel. However, the export volumes may not 
increase significantly in the short term as global markets 
are stressed owing to inflation and higher energy prices. 
Removal of export duty and easing of COVID restrictions 
in China is likely to limit the downside of domestic steel 
prices. With the imposition of export duty on steel, there 
has been sharp drop in exports, while imports continued, 
leading to a substantial drop in Fx earnings. In fact, in 
September 2022, the value of total exports dropped 66% 
on a YoY basis, while imports increased by 46%, resulting 
in trade deficit of USD 263 million. The steel sector is 
critical to the Indian economy and for preserving the 
country’s forex earnings. It is also a big Fx earner for the 
country, hence the removal of export duty is not only 
positive for domestic steel companies but also big positive 
for the economy as a whole.

Infrastructure spending to drive demand
In budget FY24, government has increased its capex and 
proposed infrastructure spend by over 33% YoY to Rs 10 
lakh crore and that has reinforced its commitment to 
using infrastructure as a force multiplier for sustained 
economic growth. The effective capex will be Rs 13.7 lakh 
cr with focus on highways, railways and health, pushing 
demand for steel and other commodities. The increased 
capital expenditure now accounts nearly 4.5% of GDP. 
Government also increased Railway capital outlay to Rs 
2.4 lakh crore which is the highest ever and 9x higher over 
FY14. In budget FY24, government also proposed to invest 
Rs 10,000 cr per year on Urban infra development fund. 
Further, there has been massive global push towards 
building green energy infrastructure. The domestic 
steel industry is also bullish on demand from renewable 
energy projects as well as the automobile sector. Another 
factor that’s driving the demand is government’s thrust 
on laying pipelines for ensuring 24-hour drinking 
water supply. It has been noticed that the government’s 
response towards COVID 19 economic stimulus is metal 
intensive which is one of the structural driver for metal 
and another trigger for metal is transition to green 
infrastructure. Hence, government continuous focus on 
infrastructure spending will support the domestic metal 
prices.

China HRC Price trend (USD/MT)

Source: Bloomberg
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China CRC Price trend (USD/MT)

Source: Bloomberg
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Expanding capacities to meet the demand
Over the last 2 years, steel companies have announced 
capacity expansions accumulating to 129 mtpa having 
the potential to bring in investments of at least USD 
70-75 billion. In this regard, steelmakers have given an 
encouraging response to the PLI scheme on special steel, 
in which the government has approved 67 applications 
from 30 companies. This scheme can play a critical role in 
import substitution of many value-added steel products 
and will attract a committed investment of Rs 42,500 
crore with a downstream capacity addition of 26 mtpa and 
an employment generation potential of 70,000. While the 
scheme had a budgetary outlay of only Rs. 6,322 crore, a 
higher budgetary allocation for incentivising investments 
in the metals sector, and bringing in non-ferrous metals 
also under the purview of the PLI scheme would be a 
welcome move for the metal sector. As India emerges 
out of the pandemic, the 2023 Union Budget assumes 
significance as it would set the foundation to help Indian 
companies seize new opportunities. Given the structural 
disadvantages in the quality of India’s infrastructure, 
the Government’s ability to mobilise adequate resources 
towards building a world-class infrastructure would 
be a key lever to enable India to leap to a higher rate 

of economic growth over a sustained period. With 
steel accounting for around 30% of the overall cost of 
infrastructure, accelerated investments in infrastructure 
assets would help India come closer to its aspirational 
target of doubling its domestic steel capacity to 300 
million tonne in the next one decade.

Global metal demand outlook weakened through 2022 
led by real estate woes and Covid lockdowns in China, 
and a tightening interest rate cycle elsewhere. The 
Chinese government has unveiled a comprehensive 
plan to support the property markets, and has set a 
new direction for Covid policy to stabilize the economy, 
which, combined with other stimulus measures, should 
drive some recovery in Chinese metal demand in 2023. 
Weakening US and Europe macro poses a risk to global 
metal demand, but a potential improvement in China and 
strong demand in India could provide an offset. Further, 
government’s focus on developing infrastructure and 
increasing infra spend will support the metal prices 
which might bottomed out. Removal of export duty 
also helped the domestic steel players to improve their 
margins on export front. Hence, 2023 could be the year of 
turnaround for the metal sector.

Peer Set
Company Name Mcap  

(Rs crs)
Reve-

nue  
(Rs crs)

EBITDA 
(Rs crs)

PAT  
(Rs crs)

EBITDA 
Margin 

(%)

PAT 
Margin 

(%)

ROE 
(%)

ROCE 
(%)

D/E 
ratio 

(x)

1 Yr For-
ward EV/

EBITDA (x)

1 Yr 
Forward 

P/E (x)

1 Yr 
Forward 

P/Bvps (x)

Coal India Ltd 1,38,199 1,00,623 24,691 17,358 24.5% 17.3% 43.6 19.2 8.0 3.23 6.25 2.11 

Hindalco Industries Ltd 1,05,214 1,93,756 28,352 13,730 14.6% 7.1% 19.0 16.0 85.6 5.92 9.09 1.04 

Hindustan Zinc Ltd 1,39,330 28,790 16,225 9,629 56.4% 33.4% 28.9 27.2 9.1 7.31 13.32 3.92 

Jindal Stainless Ltd 13,518 21,114 2,987 1,881 14.1% 8.9% 44.8 35.0 61.1 5.21 7.59 1.59 

Jindal Steel & Power Ltd 58,359 51,086 16,234 5,753 31.8% 11.3% 17.1 15.8 36.4 5.78 9.61 1.26 

Jsw Steel Ltd 1,69,943 1,46,371 39,479 20,665 27.0% 14.1% 36.6 22.7 105.4 7.35 12.33 2.10 

Nmdc Ltd 36,076 25,882 12,583 9,380 48.6% 36.2% 28.9 33.0 10.0 4.48 7.05 1.71 

Steel Authority Of India 35,932 1,02,833 21,558 12,243 21.0% 11.9% 24.6 21.1 31.9 4.47 7.29 0.62 

Tata Steel Ltd 1,44,278 2,42,327 63,490 40,154 26.2% 16.6% 42.6 32.3 64.5 6.14 9.16 1.05 

Vedanta Ltd 1,18,393 1,31,192 45,004 18,802 34.3% 14.3% 37.2 29.4 64.8 4.15 8.24 2.41 

Godawari Power & Ispat Ltd 5,321 5,399 1,864 1,467 34.5% 27.2% 54.8 50.3 12.4 N/A N/A N/A

Source: Bloomberg

LME Nickel Price Trend (USD/Tonne)

Source: Bloomberg
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LME Zinc Price Trend (USD/Tonne)
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Q3FY23 Management 
earning Concall

MAnAgeMent COnCALL

Tata Consultancy Services 
Ltd.
•  The Company reported good 
growth in reasonably weak quarter.

•  The Company reported revenue 
growth of 19% YoY in rupee terms 
and 13.5% YoY in CC basis at Rs 58,229 
crore.

•  In dollar terms, the company 
reported revenue of USD 7.05 billion, 
grew by 8.4% YoY.

•  The margin had a 70-basis point 
positive impact of forex and 30 bps 
positive improvement due to execu-
tion efficiency. But these were offset 
by higher third-party costs and the 
impact of the return to normalcy. 
Operating margin improved by 50 
bps on QoQ basis.

•  Net margin improved on the back 
of favourable foreign exchange 
fluctuations.

•  Company witnessed net head count 
reduction of 2,197 employees during 
the quarter and the total workforce 
stood at 613,974.

•  The improved productivity was 
achieved by focusing on utilizing the 
excess capacity built up over prior 
quarters and through investments in 

organic talent development.

•  In Q3, TCSers clocked 11.4 
million learning hours, resulting 
in the acquisition of 1.3 million 
competencies.

•  The Company declared a dividend 
of Rs 75 per share (including Rs 67 
as special dividend), thus taking the 
total shareholders payout to Rs 33,297 
crore this year till date.

•  The net cash from Operations at 
Rs 11,154 crore which is 102.8% of Net 
Income.

•  Attrition was sequentially down at 
21.3% but still high on YoY basis.

•  Growth was led by Retail and 
CPG by 18.7% and Life Sciences & 

Healthcare verticals (+14.4%). Com-
munications & Media grew +13.5% 
and Technology & Services grew by 
+13.6%. Manufacturing grew +12.5% 
while BFSI grew +11.1%.

•  Among major markets, North 
America and UK led with +15.4% 
growth while Continental Europe 
grew +9.7%.

•  In emerging markets, Latin Amer-
ica grew +14.6%, India grew +9.1%, 
Asia Pacific grew +9.5% and Middle 
East & Africa grew +8.6%.

•  Company witnessed strong book-
ings in this quarter led by several 
large deals reflecting the robust 
demand for its business services.

•  TCS Banks, the flagship product 
has gone live during the quarter.

•  The workforce continues to be very 
diverse, comprising 153 nationalities 
and with women making up 35.7% of 
the base.

•  The Company has won 1 client in 
USD 100 million bracket thus taking 
it to 59, 1 in USD 50 million taking it 
to 230.

•  The macro economy is going to 
slow down after 2 years of strong 

TCS: Company 
witnessed strong 
bookings in this 
quarter led by 
several large deals 
reflecting the robust 
demand for its 
business services.
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growth. Customers are now following 
cost optimistic strategy.

•  TCS has been selected by the 
multi-national companies during Q3.

•  The total TCV is at USD 7.8 billion 
with BFSI has TCV of USD 2.5 billion 
and Retail has USD 1.25 billion.

•  Company has invested significantly 
in building capacity in 2021. Company 
has hired significantly ahead of 
revenue growth in 2021, hence will 
follow prudent hiring strategy going 
ahead. Company will hire in between 
120,000-150,000.

•  Company will wait and watch how 
US market will play in next couple 
of quarters. Europe market is really 
slowing down. All 3 markets are 
moving in 3 different directions.

•  Retail numbers is combination of 
CPG, retail and travel and hospital-
ity. The travel and hospitality have 
been recovering strong from COVID 
slowdowns. 

•  US Retail adjusted for inflation is 
growing well. TCS expects Retail to 
deliver interesting growth numbers.

•  The Company expects travel & 
hospitality sector will continue to do 
very well. 

•  Company believes that its stance is 
quite positive. In UK, the company is 
participating very well though market 
is very challenging. In Europe due to 
geopolitical issue there are chal-
lenges but company is participating 
well there.

•  In UK decision making is quite fast, 
while inUS the decision making is 
normal and doing well. In US, every-
body is cautious for the time being. 
The decision making has slowed 
down across the markets.

•  Different clients have different 
approach towards cloud migration. 
Some of the clients have accelerated 
the cloud transformation, while 
other clients have been slow in cloud 
migration.

•  In UK, there is no incremental shift 

in IT budget. In US, company will wait 
for another 3 months to understand 
the demand scenario. In Europe also, 
company will wait to understand the 
demand scenario.

•  Company expects travel cost, 
continue to increase as the normalcy 
is restoring.

•  In US, the slow TCV growth reflects 
that decision making lags in Q3FY23.

•  The Company delivered indus-
tries leading margins on the back 
of investments the company made 
earlier.

•  The Company is still cautious on 
the growth of manufacturing seg-
ment as the supply chain disruption 
impacted the division severely.

•  The TCV growth was impacted by 
slow decision making by the clients. 
The TCV has been strong but grew 
at slow pace due to slow decision 
making by the clients.

Infosys Ltd.
•  Q3 performance was strong with 
YoY growth of 13.7% and sequential 
growth at 2.4% on constant currency 
despite of seasonal weakness.

•  Large deal TCV for the quarter was 
the strongest in the last 8 quarters at 
$3.3 billion. The pipeline of large deal 
remains strong. 

•  Digital comprised 62.9% of overall 
revenues and grew at 21.7% YoY in 
constant currency.

•  In dollar terms, company reported 
revenue growth of 2.3% QoQ and 9.6% 
YoY at USD 4,659 million.

•  Large deals pipeline increased 
in digital transformation and cost 
automation program.

•  Cloud reported healthy growth 
during the quarter.

•  Company reported healthy 
EBIT margin at 21.5% backed by 
healthy revenue growth and cost 
optimization.

•  The slowing global economy is 
visible. Mortgage, hi-tech, communi-
cation and retail are the areas where 
slowdown is noticeable, and company 
is watchful.

•  Revenue guidance for FY23 has 
been revised to 16-16.5% from 15%-
16% despite  global challenges and 
operating margin guidance retained 
at 21-22%. Management expects 
margin at lower range.

•  Company added 134 new clients 
during the quarter. Company has 38 
USD 100 million client and added 2 
USD 50 million clients taking the total 
count to 79.

•  The attrition rate reduced by 3% 
sequentially during the quarter and 
the LTM attrition stood at 24.3% from 
27.1% in 2QFY23. Company expects 
attrition rate to reduce further.

•  During the quarter, company’s 
utilization excluding trainees stood 
at 81.7%.

•  The Company’s balance sheet 
remains strong, and RoE improved by 
2.2% at 32.6%. 

•  The Company booked 7 large deals 
in retail during the quarter.

•  Retailers have been witnessing low 
consumer spend due to the impact of 
higher interest rate on the economy.

•  Apart from Mortgage, company 
is seeing slowdown in investment 
banking, Hi tech, Communication 
and Retail. However, manufacturing 
and energy are looking strong in  
their outlook.

•  The Company sees huge cost 
optimization approach across all the 
industries. 

Infosys: Large deal 
TCV for the quarter 
was the strongest in 
the last 8 quarters 
at $3.3 billion. The 
pipeline of large deal 
remains strong.
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•  The Company has very strong 
large deal pipeline and it looks quite 
impressive presently. The Company 
sees very good new client addition 
in Q3.

•  The Company is beneficiary of 
vendor consolidation as the client is 
reducing the number of vendors from 
6-7 to 1-2 vendors.

•  The large deals are comprised of 
transformation deal and cost effi-
ciency deal.

•  Improvement in utilization, 
reduction of subcontracting cost and 
automation of own operations are the 
levers for margin improvement.

•  The Company is in a good position 
to navigate the macro headwinds. 
The Company has industry leading 
capabilities to deliver the growth.

•   The pricing of the deals in Q3 is 
quite stable.

•  The Company has posted strong 
growth of 10.5% YoY in US in constant 
currency basis.

•  The Company is expecting attrition 
to come down further and that would 
have a positive impact on the margins 
going ahead.

•  There has been some economic 
impact in Germany and UK. Man-
ufacturing and Energy are looking 
strong compared to other industries 
globally.

•  The Company has very strong 
Europe programs in last 18-24 
months.

Gland Pharma Ltd.
•  The Company has entered into 
share purchase agreement with the 
acquisition of Cenexi. This was the 
first overseas acquisition of Gland 
Pharma.

•  The Company has already received 
EIR from US FDA post inspection at 
Dundigal production facility.

•  The performance continues 
to remain subdued due to lower 
offtake of key products, supply chain 

disruption resulting in production 
delays and impact of higher inven-
tory at customers end for certain 
products.

•  Rest of the World accounts 21% of 
revenue during the quarter vs 19% in 
previous quarter.

•  Core markets of US, Europe, 
Canada, Australia, and New Zealand 
accounted for 70% of revenue during 
Q3FY23, maintaining similar level of 
revenue contribution as compared to 
Q3FY22.

•  The total R&D expense for Q3FY23 
was Rs 51.2 crore which is 5.5% of rev-
enue. During nine months period of 
current financial year, the Company 
has incurred Rs 133.6 crore in R&D 
which is 4.7% of revenue.

•  Supply chain issues continue to 
impact the markets in US and Europe.

•  India market accounts for 9% 
of Q3FY23 revenue and witnessed 
sequential recovery of business due 
to normalization of Insulin produc-
tion line.

•  China remains the key geographi-
cal focus for the company.

•  The revenue contribution from 
newer products during the quarter 
was less than previous quarter.

•  Gross margin during the quarter 
improved due to better product and 
market mix.

•  Energy cost remains elevated 
compared to previous year quarter 
however, it reduced sequentially.

•  During Q3FY23, the Company has 

filed 8 ANDAs, and received 4 ANDA 
approvals.

•  The average cash conversion days 
during the quarter is at 246 days vs 
198 days. The increase in days was 
due to increase in receivables and 
inventories.

•  Total Capex incurred during the 
quarter was Rs 42.7 crore. During 
nine months, ended December 31, 
2022, total Capex incurred was Rs 
125.3 crore.

•  The Company resolved most of the 
supply chain issues but some still 
persists. Supply chain issues related 
to syringes have been resolved.

•  Because of high fed rate, customers 
are cutting out the inventories and 
that resulted in lower product off 
take.

•  There is competition in the market 
place and also some players are 
exiting in certain products. Hence the 
Company is monitoring the situation 
closely.

•  The Company is seeing that some 
players are exiting the market due to 
price pressure.

•  In next few quarters, company will 
focus on improving the margins. The 
Company is focusing on lowering the 
low margin products and increas-
ing the utilization of high margin 
products.

•  Currently, in US the quarterly 
revenue run rate is around USD 50 
million.

•  In Europe, company is purely 
CDMO player and has no own prod-
ucts. The Company only manufacture 
products for its clients and pure 
CDMO player in Europe.

•  The Company’s business moves 
from CDMO to generic product 
manufacturing company and the 
acquisition of Cenexi will balance the 
business. It also provides access to 
the new technologies.

•  The Company is increasing the 

Gland Pharma: 
Because of high 
fed rate, customers 
are cutting out the 
inventories and that 
resulted in lower 
product off take.
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capacity of certain products where 
the demand from the market is high.

•  Inventory days are coming down 
for some products which resulted in 
lower offtake. The near-term pain 
point is the inventory and lower 
offtake of products.

•  The Company is expecting the 
growth to come back from FY24.

•  Currently the company has 5 
operational lines and will add 6 more 
additional lines and in couple of years 
the company will have a total of 11 
operational lines.

•  In bio-similar segment the com-
pany has already spent Rs 300 cr 
capex and another Rs 250 cr the 
company will spend in FY23 and 
another Rs 300 cr in FY24.

•  The Company will strive to 
maintain the current gross margin 
depending on the market.

•  The Company will file 14 products 
in China in CY23.

•  The Company is investing in new 
manufacturing lines for technol-
ogies involving microspheres and 
combi-vials to support its complex 
development portfolio.

•  Most of the sales are during the 
quarter end thus the receivables are 
due. Hence, the receivables are high 
at the fag end of the quarter.

•  It takes a couple of years from 
capex till it generates revenue.

•  The Company manufactures key 
APIs, however the company has no 
expertise in manufacturing stopper 
(for syringes) and other products 
required for end products.

•  In India, the company is selective 
in choosing products and mostly 
in India the company is in CDMO 
business as most of the products in 
India are under price control.

Hindustan Unilever Ltd.
•  Topline grew 16% with underlying 
volume growth of 5%. Growth was 
hence majorly price led

•  External environment: supply side 
issues in the year, pam oil prices are 
moderating and consumer inflation 
has sifted but commodity prices such 
as crude oil, soda ash are still higher 
than 2-year average. If commodity 
levels are maintained at these levels, 
inflationary pressures will moderate

•  December happened to be the 
warmest which affected winter care 
products

•  Urban markets continued to lead 
the growth while rural has some 
signs of improvement qoq. In the last 
3 months, there has been gradual 
improvement in FMCG operational 
environment, commodity prices 
have softened and rural demand is 
improving 

•  Two deals (Oziva and Slow) are 
completed and HUL will support 
these businesses. HUL will build 
a portfolio of fast growing, life-
style-led, science-driven brands

•  Home Care: witnessed 32% growth 
(40% volume led) with 19% margins

■ Fabric wash grew high double-digit 
growth with robust performance 
across brands and formats. Dou-
ble-digit volume growth. Handsome 

market share gains continue, both 
value and volume. 

■ Household Care: HUL grew in high 
double-digit with strong perfor-
mance in both dishwash and surface 
cleaning. High-teens volume growth

•  Foods & Refreshment: witnessed 
7% growth with 18% margins.

■ Beverages: Continued value and 
volume market leadership in Tea. 
Business grew volumes in mid-single 
digit, price cuts soften overall value 
growth. Coffee continues to perform 
well delivering double-digit growth

■ Health Food Drinks: Grew in 
mid-single digit with strong per-
formance in Boost and Plus range. 
Market share and penetration gains 
continue on the back of focused 
market development actions

■ Foods: Volume led high teens 
growth driven by strong performance 
in Ketchup, Jams and Unilever Food 
Solutions (UFS)

•  Beauty & Personal Care: witnessed 
10% growth with 25% margins 

■ Skin Care and Color Cosmetics: 
Delayed winter impacts performance; 
double digit growth in non-winter 
portfolio. Skin Cleansing: Strong 
double-digit growth, broad based 
across the portfolio, volumes grew 
in mid-single digit. With softening in 
Palm Oil, price reductions taken in 
soaps portfolio

■ Hair Care: High single-digit growth 
led by strong performance in Clinic 
Plus. Innovations and future formats 
continue to gain consumer relevance

■ Skin Cleansing: Strong double-digit 
growth, broad based across the 
portfolio, volumes grew in mid-single 
digit. With softening in Palm Oil, 
price reductions taken in soaps 
portfolio

•  Other income was higher due to 
high treasury income 

•  Outlook: company is cautiously 
optimistic in the near-term. Worst 

HUL: Urban markets 
continued to lead 
the growth while 
rural has some signs 
of improvement 
qoq. In the last 
3 months, there 
has been gradual 
improvement in 
FMCG operational 
environment, 
commodity prices 
have softened and 
rural demand is 
improving
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of inflation likely behind the com-
pany (majorly palm oil), which will 
aid gradual recovery in consumer 
demand. However, YoY material 
inflation is still elevated, hence 
growth will continue to be price-led. 
Priority is to ensure right price-value 
equation, build back gross margin, 
and step-up A&P investments. Focus 
on delivering Consistent, Compet-
itive, Profitable and Responsible 
growth

•  Royalty and Central Services 
agreements: Effective pay-out for 
this arrangement is 2.65% of turn-
over [FY22]. Current Technology & 
Trademark licensing and Central 
Services Agreement with Unilever 
was entered into in 2013 and the term 
expires on 31st Jan 2023. HUL Board 
has approved new royalty and central 
services arrangements effective 1st 
February 2023 for a period of 5 years. 
Staggered increase in effective rate 
over a period of 3 years from 2.65% 
to 3.45% of Turnover (45 bps increase 
from Feb to Dec 2023, 25 bps from Jan 
to Dec 2024, 10 bps from Jan 2025), a 
total of 80 bps over 3 years

•  The Royalty and Central Services 
agreements duration is lower due 
to volatile market circumstances 
in order to review the terms in the 
future. Royalty has 2 components- 
trade mark and use of technology. 
Company gets many services from 
Unilever and is second largest com-
ponent. Board has approved as a 1st 
step but will still acquire SEBI (LODR) 
approvals and remain confident that 
this arrangement will bring superior 
value to shareholders and hence will 
receive the necessary approvals. In 
R&D, company operates on 3 axles, 
HUL access to the Unilever’s global 
technology and R&D labs. The spend 
on royalty and BMI have very clear 
benefits and should be looked like 
any other cost item. HUL is better off 
than peer groups and the company 
and independent board has gone 
through lengths whether the benefits 
outweigh the costs. HUL is one of the 

top 3 priority strategies for Unilever 
and hence have access to the best of 
technologies and innovations. 

•  Health Foods: to drive cost syner-
gies and to drive revenue synergies 
by driving market relevance. Last 
quarter, market development efforts 
have yielded results with market 
share gains and penetration. ‘Boost’ 
expanded nationally from geographic 
concentration. For ‘Horlicks’, 
penetration is achieved, however, 
Horlicks has been impacted due to 
inflation since a cup of Horlicks also 
needs milk where in the inflationary 
part sets in. Health & wellness is a 
massive category in India and com-
pany is getting into newer areas with 
acquisitions and these will be com-
plementary with the HFD portfolio. 
Company would have seen brilliant 
results in HFD if not for Barley price 
inflation of 120% and skimmed milk 
price inflation

•  Fabric wash portfolio has shifted to 
premium products and have bene-
fited the company. Company is miles 
ahead in this category against the 
competitors

•  Company is aiming double digit 
EPS growth for medium to long term. 
The next decade with top line growth 
and modest margin expansion 

•  Rural has seen value growth in 
last 5 months but there are couple 
of things whose impact needs to be 
observed: (a) when the government 
stops free food grain and (b) MNREGA 

allotment. The other actors which 
relate to wage growth, net realisation 
for farmers etc.

•  Gross Margins: if prices stabilise, 
margin expansion will be driven by 
premiumisation of portfolio and 
leveraging the scale. Company has 
always been concerned with pricing 
and never outpriced themselves 
against competitors. 

•  Ideally company would want 
volume led growth however with 
the kind of inflation, the price 
inflation needs to be passed on to 
protect margin. When volumes for 
the industry have shrunk, company 
has been able to grow volume by 5%. 
Company is gaining both volume and 
value share and protecting margin 
the extent possible. Barring palm oil, 
not many commodities have receded 
their price levels when compared to 
levels of 2020. If commodity prices do 
come down to 2020 levels, volume led 
growth will come back

•  As modern trade has opened up, it 
has impacted D2C models, however 
D2C will be structural story and 
growths will be strong in D2C

•  If commodity prices don’t recede, 
company will drive savings and which 
will drive margin improvement. 
Company will however not shy away 
from investments in future and that 
is which will drive growth ahead

•  Historically, HUL has delivered 
65-70% of growth through vol-
ume led growth under normative 
environment 

•  Skin care has been relatively price 
led growth. Income growth and 
stable inflation will drive growth in 
this category being a discretionary 
category

•  Inflation peaking out will improve 
disposable income in rural regions. 
Besides, sowing has picked up. HUL 
will have to develop markets in rural 
regions too and have a massive work 
cut out.

HUL: Ideally 
company would 
want volume led 
growth however 
with the kind of 
inflation, the price 
inflation needs to be 
passed on to protect 
margin.
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ICICI Bank Ltd.
•  Management aims for growth 
in core operating profit in a risk 
calibrated manner

•  LCR at 123%

•  Growing the loan portfolio in a 
granular manner 

•  Bank aims to continue to expand 
digital offerings to onboard new 
customers in seamless manner. 
These platforms are used to cross sell 
and upsell. 

•  Contingency provision of Rs 15 bn 
on prudent basis made during the 
quarter. The bank holds contingency 
provision of Rs 115 bn or 1.2% of total 
loans. Aim to be proactive with an 
aim to strengthening the balance 
sheet

•  Higher provisions of Rs 11.96 bn 
due to change in provisions towards 
SME, business banking and corporate

•  Continue to invest in technology, 
people and distribution franchise

•  Long term infrastructure bonds 
and other capital from domestic 
financial institutions raise during 
the quarter resulted in decline in 
overseas borrowings

•  No impact on interest tax refunds 
on NII/NIM

•  Cost of deposits at 3.65% vs 3.55% in 
previous quarter

•  Of total domestic loans, interest 
rates on 45% are linked to repo rate, 
4% other benchmarks, 21% linked to 
MCLR and other older benchmarks, 
30% are fixed interest rates

•  NIM expansion was driven by loan 
yields expansion while repricing of 
deposits happens with lag and expect 
to see impact of repricing in coming 
quarters

•  Other expenses increased due 
to technology and retail related 
expenses. Technology expenses as % 
of total expenses at 9.3% in 9MFY22 vs 
8.6% in FY22

•  There are moving parts in different 
quarters for loan growth. This quar-
ter festive season was spilt between 
Q2 and Q3. At the granular level, 
disbursements/volumes are holding 
up well and loan growth will be an 
outcome of that

•  A lot of focus is on the gap between 
loan vs deposit growth. Liquidity 
in the system has come down from 
Rs 8 trillion to Rs 1 trillion. The net 
increase in deposits accounts ~10% of 
the overall increase in liabilities. As 
retail deposit rates have moved up, 
there is healthy rate of accretion and 
bank is comfortable on the funding 
side. Accretion to deposits on qoq 
basis have been moving up sharply, 
bank was however slower in the 
initial part due to the excess liquidity 
in the system

•  Bank sees contingency provisions 
as an outcome of the analysis of 
portfolio with respect to the global 
and domestic developments on those 
parts which could be strained

•  The wholesale deposit rates moved 
up sharp from May and the bank 
hasn’t been large takers while retail 
deposit rates moved much later from 
September. The repricing of retail 
deposit is happening with a lag. The 
cost of deposits would move up at a 
sharper pace from here on

•  Cost to income ratio: Bank looks at 
overall PPOP growth and investments 
in technology, branches, people and 
not at a targeted cost to income ratio. 

Opex growth is lower than the trend 
in last couple of quarters, however it 
will be in the range of 40% and bank 
doesn’t aim to lower it further

•  Muted fee numbers for this quarter 
is due to impact of festive seasonality. 
The loan processing fees needs to 
be competitive and bank aims to 
be competitive on pricing of loans 
rather than upfront fees. There are 
areas such as FX, transaction banking 
where the bank can do better. Bank 
is however not fixated on any fee 
growth number but such that it con-
tributes sustainably. There are many 
moving parts to fee income like for 
cards and payments, loan processing 
fees, liability related fees, FX and 
hence growth is not only linked to 
loan growth alone. Each has different 
contributing factors to the fee income

•  Repo rate hike with along with lag 
with deposit rates hike have resulted 
in NIM expansion this year. 

•  LCR: not reported quarter end but 
on average quarterly level, however it 
wouldn’t be materially different

•  Provisioning policy: on retail and 
rural loans, bank follows more con-
versative provisioning norms where 
the bank provides for NPAs on more 
accelerated basis than the RBI stipu-
lated norms. For corporate and SME 
and business banking portfolio, bank 
was applying RBI norms and bank felt 
that they need some acceleration on a 
prudent basis in buckets 

•  Bank is focused on growing 
profitable market share in cards. 
Retail card spends are shaping up 
well albeit company has been slower 
on commercial cards

•  On the corporate side, loan growth 
has happened due to tightening on 
the bond side. Retail loan volumes 
are steady and would sustain. On the 
corporate side, bank would have to 
be observe and would aim to optimise 
PPOP. A fair amount of capex is 
happening and investment happen-
ing in private sectors such as retail 
sector, infrastructure and industrial 

ICICI Bank: NIM 
expansion was 
driven by loan yields 
expansion while 
repricing of deposits 
happens with lag 
and expect to see 
impact of repricing 
in coming quarters
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however so far haven’t contributed 
much to domestic loan growth. Most 
corporate are well funded and liquid 
and hence can raise without recourse 
to bank

•  Bank have seen recoveries in older 
NPAs which were well provided and 
partly written off which have contrib-
uted to lower provisions. Excluding 
the impact of the change in norms 
and contingency provisions, there 
have been one or large corporate 
recoveries and for which net write 
back was of Rs 4.4 billion

•  The December rate hike would play 
out in Q4FY23 and by Q1FY24, the 
bank would feel the pinch of the rise 
in cost of funds if loan rates remain 
where they are.

HDFC Life Insurance 
Company Ltd.
•  Merger was completed in October 
2022 and hence forth numbers will be 
on merged basis

•  Within Non-par segment, shorter 
tenure product, Sanchay FMP has 
done well and now forms 1/6 th of the 
segment

•  Achieved QoQ growth of 13% in Q3 
in retail protection products

•  Taken several initiatives to improve 
customer convenience like develop-
ment of in-house automated under-
writing engine, combination of data 
analytics, calibrated risk retention. 
Expect Individual protection to gain 
traction

•  Annuity growth at 22% on received 
premium basis vs 1% growth for 
industry

•  APE achieved 68% growth driven by 
systematic investment plan, a regular 
product

•  The company is on track to deliver 
margin neutrality on combined basis

•  30% growth in back-book surplus 
aided profit growth 

•  Bank assurance channel grew 18% 

based on individual APE in 9MFY23, 
on the back of strong collaboration 
with HDFC Bank

•  See strong growth momentum in 
other valued relationships

•  Corporate agency partnership 
during Q3FY23 with AU Small Finance 
Bank and look forward to creating 
milestones in the partnership with 3 
million customer base

•  Large channels Ex-HDFC Bank 
grew 20% YTD basis

•  Agency channel clocked growth 
>2x company level growth in 9MFY23. 
Share of channel has grown from 14% 
to 18% in the merged entity

•  AUM of Rs 40,000 cr for HDFC 
Pension Management company, dou-
bled in less than 17 months. Market 
share of 40%, up from 37% last year

•  IRDAI regulations aimed at 
increasing insurance penetration. 
Relaxation in solvency requirement 
for ULIP, dematerialisation of insur-
ance policies, seeking subordinate 
debt without RBI’s approval, study on 
implementation of risk-based capital 
approach

•  Guaranteed return policies: 
accounts for 15% of overall policy-
holder AUM. Company is managing 
the risk in these products and 

comfortable with the levels. Company 
provides sensitivity to the changes in 
interest rates

•  Product mix vs margins: Company 
is reasonably confident of margin 
neutrality vs last year at the overall 
level. Margin expansion is a function 
of product mix (ULIP has dipped and 
replaced by non-par businesses and 
shift in annuity business). In other 
businesses, credit life business has 
grown significantly. Cost structure 
has increased due to merged level 
(including Exide). The company 
guided for margin neutrality time 
frame of 1 year. Post-merger, 
however HDFC Life has been able to 
deliver sooner due to synergies in 
merger

•  Group Annuity: HDFC Life has 
a very strong presence and grown 
56% yoy and remains focused in this 
segment. HDFC Life would aim for 
combination of product features even 
in term products with higher ticket 
size. 

•  Individual protection continues to 
trend upwards and QoQ grew 13%. 
Reinsurer arrangement has gone 
back to comfortable levels and there 
is Rs 2000 crore capital comfort. 
Company aims to grow retail protec-
tion albeit demand is a little muted. 

•  Agency business: HDFC Bank 
and HDFC Life are working closely 
together and would see uplift in some 
geographies and branches. Topline is 
also a function of risk one is willing 
to underwrite and re-insurance and 
margins. Ex-HDFC Bank, company 
has grown 2-2.5x market growth. New 
partnerships have aided the growth. 
Agency channel has grown and gone 
ahead from 14% to 18% in the merged 
entity

•  Cost absorption is a combination 
of difference in operating expense 
ratio between Exide and HDFC life 
and market realities of acquisition 
in terms of individual business and 
credit life business. The 1st objective 
was to absorb the business and 

HDFC Life: 
Company is 
reasonably confident 
of margin neutrality 
vs last year at 
the overall level. 
Margin expansion 
is a function of 
product mix (ULIP 
has dipped and 
replaced by non-par 
businesses and shift 
in annuity business).
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margin neutrality and how effectively 
to deploy the manpower. 

•  VONB margin was at 26.2% in 
H1FY23 and 26.5% in 9MFY23, hence 
company has been able to gain 
margin. 

•  Direct channel: There has been a 
little slowdown due to lower walk-ins 
however company has been strate-
gizing to increase the proportion of 
direct channel. With Exide, company 
is getting expansion in branch 
channel. 

•  Back-book surplus higher due to 
improvement in covid situation with 
growth of 18-20%

•  APE from HDFC Bank: 45-47% in 
individual business

•  Composite Life: Various permu-
tations for growth ahead, however 
there are different contours of 
eventual regulations. Even today 
company has a product with HDFC 
Ergo and the company is working 
as a distributor and there could be 
various models to take it forward 
which might require lesser capital. 

•  Flattening yield curve and Guar-
anteed products: Slope of the yield 
curve cannot be controlled and hence 
HDFC Life needs to be disciplined be 
on pricing of products such that risk 
management is appropriate so that 
cashflows are matched for regular 
products. When company launched 
products 3 years back, yield curve 
was steep but now it has flattened but 
company has been able to manage 
yields with appropriate pricing.

•  Distribution of 3rd party products 
takes 2-3 years for newly opened 
HDFC Bank branches.

PNB Housing Finance Ltd.
•  Retail GNPA/NNPA at 2.86%/1.96%.

•  Last 2 months there is very good 
traction and that will continue in 
future.

•  Controlled all foreclosures and BT 
out.

•  Some decision changes on product 
mix and ticket size and focus on 
home segments with special empha-
sis on salaried class with higher focus 
towards government employees. 
Salaried share has increased and as 
well as home loans within the loan 
book, of course, it’s been just a month 
since the decision changes and will 
need time to play out.

•  Retail now accounts for 92% of loan 
book.

•  HFC has asset in place dedicated 
team for affordable segment, 
branches, channel partners. Coming 
quarter, there will be traction on 
affordable home segment. Incremen-
tally, affordable will contribute 25% of 
business in the next 12 months.

•  Loan book growth would have been 
higher if not for some adjustments on 
subsidy for PMAY.

•  PNB Housing is working on 
automation, faster TAT, credit 
underwriting and standardisation. 
These strategies will be reflected in 
next few quarters.

•  The HFC has cut down on 
some redundancies and built on 
efficiencies.

•  PNB Housing has 4 different verti-
cals for collections. One is completely 
focused on bounce. SMA 0, 1 and 2 
have different teams to manage them 
and due to which Q3FY23 saw signifi-
cant decline in slippages, down to the 
extent of 25%. 90+ days (NPA) have 
different dedicated teams and 360+ 
will have different recovery team. 

•  Slippages have come down and 
recoveries have been better thus 
resulting in improvement in asset 
quality.

•  Corporate book: there was some 
resolution but the quantum is not 
huge. It will be taking 4-6 months to 
come out of the corporate pool.

•  Margins: HFC has guided for NIM 
of 3.2% and spread of 2.2% on a long-
term steady state basis. NIMs might 
vary from one quarter to quarter due 
to lag effect however it evens out in a 
full year.

•  Opex: most of the opex regarding 
affordable segment is now built in 
and all branches are operational. HFC 
has added ~80 branches but there are 
no one-offs in opex

•  Assets for sale: Rs 100 crore pool 
and is now completely marked down 
and these are not NPA accounts but 
legacy assets which the HFC was 
holding.

•  In last two months there have been 
good traction on disbursements 
and well as on closures. Retail loan 
growth would be ~10% for FY23. 
Disbursements will be 21-22% and 
Loan book growth of 17% for the next 
12 months.

•  On borrowings, most of the liabili-
ties are repriced and few pool will be 
done in next few weeks.

•  Provisions: Company has taken 
small pool of write offs in retail and 
corporate as well. This year credit 
costs will be 1%. Corporate NPA has 
seen good visibility while there is 
very good traction on retail side. For 
9MFY23 credit costs are 1.13%, unless 
there are no one-offs, HFC would be 
able to maintain within the guidance. 
This year on retail side, credit costs 
would normalize at 0.6%. 

•  Competitive edge: self-employed 
profile vs salaried is highly delin-
quent. Book attrition is higher in 
the self-employed segment. PNB 
Housing’s focus will be on the entire 
salaried profile mix, in the Rs 30-40 

PNB Housing: 
Slippages have come 
down and recoveries 
have been better 
thus resulting in 
improvement in 
asset quality.
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lakh segment where the book is 
very good and depletion is low and 
is not that price sensitive unlike the 
category of >Rs 1 crore loans which 
results in book depletion. In salaried, 
the USP for the company will be 
digital strategies, door step service, 
advisory on legal and technical sense 
and competitive TATs. Taking all 
these into account, HFC would be 
able to achieve higher yields and less 
book depletion. On affordable, there 
is opportunity in metro, big cities and 
tier 2,3 towns for ticket size Rs 16-17 
lakhs (vs prime of Rs 25-26 lakh). 
Besides, PNB Housing will bench-
mark with some of the listed afford-
able companies for ticket size of Rs 
20-22 lakhs. The HFC would target 
government and salaried employees 
in the income range of Rs 40-60,000. 

•  Rights issue: HFC is awaiting 
confirmation from SEBI to take it 
forward. By the end of March or 1st 
week of April expect approvals.

•  Cost to income: 17-18% as a nor-
malised long-term range.

•  Moratorium: most of it has been 
budgeted and reflected in the NPA 
account. There are no loans are 
under moratorium as of now since 
moratorium was for 3 months or 6 
months as the case be. There could 
be some loans (which were originally 
under moratorium) classified under 
restructured pool. 

•  Restructured book Retail: Stage 3: 
15% and Stage 2: 3.91%.

•  BT Out: Run off was close to Rs 
1000 crore but now has been able 
to control and bring it down to Rs 
800 crore comprising of BT out and 
foreclosure. There is scope to reduce 
by another Rs 50 crore.

•  Yields for the time being are all 
from prime. Affordable will have 
higher yields than prime by 125-150 
bps. Prime yields are at 9.11%.

•  Assignment income (one-off): since 
interest rates are peaked, there won’t 
be one-offs in coming quarters. Most 

of the cases its linked with MCLR of 
financial institutions and accordingly 
is passed on. If there is no change in 
repo, there won’t be any impact.

•  The corporate book is adequately 
provided and no accounts in Stage 1 
would slip in next 2 quarters. There is 
very good traction in resolution.

Indian Energy Exchange 
Ltd.
•  6.8% yoy growth in electricity 
consumption at 343 BU in Q3FY23 

•  410 GW installed capacity for India 
as on 31st Dec 2022

•  168 GW RE installed capacity for 
India

•  E-auction coal price continues to 
be high while quarterly average price 
premium declined from 293% in Q2 to 
242% in Q3, vs 35% in FY21-22. Input 
cost for gencos continues to remain 
high and high e-auction prices leads 
to high clearing prices at day ahead 
market at Rs 4.53 per unit, albeit 
lower from Rs 5.4 unit in Q2FY23

•  During Q3FY23, coal production 
increased by 8.7% yoy to 225 million 
tonnes. Coal dispatch to power sector 
is almost the same at 184 million 
tonne. Inventory for power plants 
is at 13 days. Improving inventory 
and decline in e-auction coal prices 
will result in decline in prices on 
exchange platform and will culminate 
into higher volumes

•  New REC regulations and new 
REC mechanism for floor price and 

fungibility will provide liquidity to 
the market

•  Trading of E-Certs will start from 
this month

•  GNA regulations were notified 
in Oct’22 and the regulations are 
expected to be implemented by FY23. 

•  IEX volumes were impacted in 
Q3FY23 by supply side constraints 
(led by high prices of e-auction coal) 
and high base of REC volumes in 
Q3FY22.

•  International carbon exchange 
(ICX) will allow to trade in world 
carbon credits and help India to 
reduce emission. It will operate on a 
global scale

•  Higher volumes at IGX was on 
account of participation from RIL, BP, 
Vedanta

•  Long duration contracts were 
introduced in July and there is very 
good response and IEX conducted 
more than 50-60 auctions. Due to 
supply side constraints many of these 
auctions haven’t resulted into con-
tracts. In the long duration contracts, 
distribution companies get into 
contract for 3-6 months only when 
the prices are comfortable and when 
e-auction prices have come down 
sustainably. Almost 50 bn transac-
tions are happening in less than 1 
year contract and this the potential 
of this segment and company will be 
able to get a good share of that. Gov-
ernment has set a target of 1 bn tonne 
of coal production, if that happens, 
e-auction prices will come down and 
hence it will be positive for IEX

•  IGX: Revenue Q3: Rs 18.5 cr vs Rs 5 
crore last year, 9MFY23: Rs 27 cr vs Rs 
5 crore, PAT: Rs 16 crore 

•  There has been significant 
improvement in coal production in 
the country. However, during crisis 
period, Government increased supply 
of coal towards PPA so that states 
could get coal and meet demand. 
Availability of coal in e-auction mar-
ket is still low and e-auction price 

IEX: IEX volumes 
were impacted in 
Q3FY23 by supply 
side constraints (led 
by high prices of 
e-auction coal) and 
high base of REC 
volumes in Q3FY22.
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is till, 242% of administered prices. 
Generators can’t sell power below 
Rs 5.25 paise and hence clearing 
prices are high. March-May is a high 
demand period and there is a lot of 
pressure on coal-based power plants 
and situation is expected to improve 
by August -September. Whenever 
the clearing price is high, it would 
impact IEX’s business. Volumes on 
IEX constitutes of: (a) Purchase by 
discoms (b) states which are far away 
from coal mines (hence purchase 
power by market) (c) purchase by 
industrial customers. With high 
clearing prices, only demand is com-
ing from discoms. From Q3, company 
has seen improvement in volumes on 
qoq basis and expect Q4 to be better 
than Q3

•  ICX: IEX has just started ICX but 
first 1-2 years will be difficult and the 
company is developing the technol-
ogy back up and arranging the plat-
form. Many companies have pledged 
to be carbon neutral and they have to 
buy carbon credit. Hence, the oppor-
tunity is huge, however IEX would 
try to corner market share. ICX will 
operate on a global scale.

•  85% is long term PPA and after 25 
years, since there will be no renew-
als, exchange is the most flexible 
platform to sell power or they could 
sell at bilateral contracts. After 25 
years, performance of the plant will 
also deteriorate and it would be most 
convenient to sell on the exchanges. 
From last 5-6 years, long term 
contracts haven’t been happening, 
while demand is increasing at the 
rate 5-6%. Purchase is expected to 
increase ahead

•  IGX volumes were higher as Gov-
ernment allowed domestic gas with 
a ceiling price through trading via 
exchange and volumes were majorly 
domestic volumes. LNG trading was 
very low and import was less and 
hence was volume was low. As LNG 
prices moderate to 5000-6000, LNG 
volumes would improve

•  Today DAM is 50% of volume and 
RTM is 25%. DAM+RTM would be the 
most competitive segment and hence 
volume in these segments would 
continue. Longer duration contracts 
would pick up as international and 
domestic prices comes down. Green 
market would be another area where 
there will be higher volumes where 
volumes have increased from 2% to 
6% now and could move to 10% next 
year.

•  Cross bidding is a voluntary asso-
ciation by states where states can sell 
in the market and buy as well. These 
activities take place when clearing 
prices are sublime, this year there 
haven’t been any such.

•  Power derivatives will be initi-
ated on SEBI related exchanges. It 
is in advanced stage and could be 
launched in couple of months

•  Discoms would trade in RECs 
only through competitive platforms 
and exchanges have been well 
established places and other open 
access consumers’ demand is in very 
small quantities and they also prefer 
exchange platform. Allowing trading 
companies wouldn’t have any impact 
on IEX volumes. 

•  IGX share is 1-1.5% of overall 
volumes in the country. Quarterly 
expense run rate is Rs 5 crore. 

•  Industrial buyers are highly 
sensitive to price 

•  Spot power price cap at Rs 12: 
CERC has issued that price gap of Rs 
12 cap will continue for some time. 
IEX don’t see any impact on volume, 
since marginal cost is much lower 
than Rs 12. Domestic coal-based 
power plants, cost is Rs 5-5.5 per unit, 
imported coal-based plants costs is 
Rs 6.5 unit. Thus, volumes will not be 
impacted due to price cap

•  For last 13-14 years, TAM volumes 
used to be 1.5% of total volumes 
on exchanges since when there is 
enough liquidity in DAM and RTM 
market, they prefer that. This year 
due to supply side constraints, 
discoms preferred to get into TAM 
due to availability of power.  In 
future, with improving situation and 
price moderating, TAM volume will 
go down. In last 9 months also, when-
ever clearing price was lower, TAM 
volumes are also lower 

•  E-cert and REC volume: Purchase 
obligation is for 35 lakhs for E-certs. 
IEX has already done ~43 lakhs trad-
ing on REC and expect to do another 
20 lakh volumes for last three months 

•  Demand for power increased by 
10% versus 4-5% historical average. 
Coal prices have increased in inter-
national market and there is pressure 
on domestic coal-based plants and 
hence the high prices. There is 
decline in international coal prices 
as well as e-auction prices MoM and 
the situation would come down to 
normal.

•  Natural gas consumption for 
India is 160 million cubic meter per 
day, out of which 50% is domestic. 
Government aims to increase share 
of gas from 6.3% to 15% in the energy 
basket in next 8 years. In Gas market, 
long term contracts would be 70-75% 

•  All exchanges are offering longer 
duration exchanges. IEX’s share is 
higher than competitors. Volume in 
this segment is not significant due to 
high clearing price.

IEX: IGX volumes 
were higher as 
Government allowed 
domestic gas with 
a ceiling price 
through trading 
via exchange and 
volumes were 
majorly domestic 
volumes.
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ImaginXP
ImaginXP is helping improve the Offline Formal Undergraduate Education 
Experience at Universities. They have created cutting-edge, modern 
undergraduate programs with robust professor training, industry partners 
& corporate coaches from Microsoft, UiPath, EY etc to offer courses like 
B.Des-UI/UX, Game Design; BTech-Robotic Automation, Blockchain; BBA 
FinTech etc. This makes students more skilled & employable increasing 
their placement chances & also a higher initial salary.

WLDD
WLDD are digital media platform engineers that focus on creating online 
content focused on regional tastes and preferences and are extensively 
culture oriented. As potentially the largest meme company within India, 
WLDD is a platform that integrates content developers and brands. With a 
reach of 120+ brands, 1,050+ successful campaigns, a creator community 
of 10K+ developers and an excellent success matrix of 98%, WLDD has 
turned from an idea to a million-dollar company within a span of less than 

3 years. Few of the brands with whom they have extensively worked with includes the likes of Disney, Byju, Coinswitch, 
Amazon, Redmi, Ola, Hotstar, Paisabazaar, Hotstar, Dunzo, Mi, Mountain Dew, etc

start-up 
Corner

These are the top three business opportunities that interested stakeholders can pursue from an investment standpoint. 
If you are interested to know more about these companies from the perspective of business operations, investment 
thesis, exit opportunities and more, please drop in a line to us at ib@ashikagroup.com.

At Ashika Capital, we are extremely passionate about 
fostering symbiotic relationships that are aimed at building 
and sustaining high-growth founder led businesses. We 
strongly believe that financial capital is the first stepping 
stone to build a scalable, sustainable and impactful business. 
Therefore, our endeavour is to identify great entrepreneurs 
in pursuit of building businesses that carry magnanimous 
investment potential. Here is an INSIGHT into businesses that 
we have worked/working with –
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National Green 
Hydrogen Mission
The central government’s National Green Hydrogen 
mission is set to provide a fillip to the renewable energy 
sector by making green hydrogen significantly cheaper, 
aiding the industry to establish global supply chains, 
analysts say. The reduced cost of the green fuel is 
meant to make it competitive against the widely used 
grey hydrogen, which is produced 
from fossil fuels. The Union Cabinet 
approved the Rs. 19,744-crore National 
Green Hydrogen Mission with an 
objective to become a major exporter 
in the field and make India a global 
hub for the production, utilisation, 
and export of Green Hydrogen and 
its derivatives. The development 
will help India to achieve net-zero 
carbon emissions by 2070. The 
initial outlay for the mission is kept 
at Rs. 19,744 crore. Out of this, the 
government has allocated Rs. 17,490 
crore for the Strategic Interventions 
for Green Hydrogen Transition 
(SIGHT) programme, Rs. 1,466 for 
the upcoming pilot projects, Rs. 400 
crore for R&D, and Rs. 388 crore 
towards other mission components. 
The main objective of the government 
is to develop a green hydrogen 
capacity of at least 5 MMT (million 
metric tonnes) per annum. The Union 

government also expects creation of more than 6 lakh 
jobs in the sector. The Centre expects the investments 
plan, totalling Rs. 8 lakh crore in the green hydrogen 
sector. The mission is expected to add about 125 GW of 
renewable energy capacity to the country. The addition 
will help to reduce dependence on fossil fuel imports and 

through the mission, the government 
aims to reduce fuel imports by over 
Rs. 1 lakh crore. The incentive aims 
to make green hydrogen affordable 
and bring down its cost over the 
next five years. The National Green 
Hydrogen Mission will go a long way 
in government efforts toward building 
the renewable energy capacity of 
the country. According to experts, 
producing grey hydrogen currently 
costs around ~160-220 per kg, much 
lower than green hydrogen. The 
policy push, though, will bring the 
cost of the green fuel at par with that 
of grey hydrogen. “Green hydrogen 
production cost has been closer 
to ~500/kg but now with the new 
policy, it can drop by 50 per cent. 
The incentive of ~50 per kg will also 
bring the cost closer to that of grey 
hydrogen. This could make India a 
leading player in this space by 2050 
with a $340 billion (bn) market. 

The main objective 
of the government 
is to develop a green 
hydrogen capacity 
of at least 5 MMT 
per annum. The 
Centre expects the 
investments plan, 
totalling Rs. 8 lakh 
crore in the green 
hydrogen sector. 
The mission is 
expected to add 
about 125 GW of 
renewable energy 
capacity to the 
country.
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According to the government, there are many benefits 
of the National Green Hydrogen Mission including the 
creation of export opportunities for green hydrogen and 
its derivatives, decarbonization of industrial, mobility, 
and energy sectors, reduction in dependence on imported 
fossil fuels and feedstock, development of indigenous 
manufacturing capabilities, development of cutting edge 
technology and creation of employment opportunities 
in the energy sector. The beneficiaries within the 

value chain would be electrolyser manufacturers, fuel 
cell makers for non-emission vehicles, traditional 
players engaged in energy storage solutions or battery 
manufacturers, among others. The government estimates 
the price of the green fuel to come down to $1 per kg 
by 2030 from the current $4-5. Companies including 
Reliance Industries, Indian Oil, NTPC, Adani Enterprises, 
JSW Energy, ReNew Power and Acme Solar have huge 
plans on green hydrogen.

Green hydrogen potential
Green hydrogen has specific advantages. One, it is a clean 
burning molecule that can decarbonise a range of sectors 
including iron and steel, chemicals, and transportation. 
Two, renewable energy that cannot be stored or used 
by the grid can be channeled to produce hydrogen. 
Green hydrogen is not commercially viable at present. 
The current cost in India is around Rs 350-400 per kg; 
it is likely to become viable only at a production cost 
of under Rs 100/ kg. This is what the Hydrogen Energy 
Mission aims for. With implicit subsidy support and a 
government-backed R&D push, the plan is to target 
lower costs of renewable power generation and to bring 
down the costs of electrolysers to make the production 
of green hydrogen cost-competitive. Green hydrogen 
could eventually - replace fossil fuels and fossil fuel-
based feedstocks in fertiliser production, petroleum 
refining, steel production, and transport applications. The 
United States and European Union have already pledged 
incentives worth several billions of dollars for green 
hydrogen projects. India’s Ministry of New and Renewable 
Energy is in the process of formulating guidelines for the 
scheme that seeks to promote the development of green 
hydrogen production capacity of at least 5 million metric 
tonnes (MMT) per annum with an associated renewable 
energy capacity addition of about 125 gigawatts (GW) 
by 2030. A major part of this is a proposed Strategic 
Interventions for Green Hydrogen Transition Programme 

(SIGHT), under which two financial incentive mechanisms 
— targeting domestic manufacturing of electrolysers and 
the production of green hydrogen — will be promoted to 
achieve a reduction in fossil fuel imports and abatement 
of annual greenhouse gas emissions by 2030.

Highlights of India’s Green Hydrogen 
Policy 
  Green Hydrogen/ Green Ammonia shall be defined as 

hydrogen/ammonia produced by way of electrolysis of 
water using renewable energy (RE): including RE that has 
been banked and the hydrogen/Ammonia produced from 
biomass. 

Green Hydrogen Domestic Demand to Increase

Different Colours of Hydrogen

Note: Natural gas priced between US$8-13 / million British thermal unit (“MMBtu”), Electrolyser priced between US$700-US$1000 per kilowatt (“kW”)

Source: IEA, CRISIL MI&A Research
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Green Hydrogen Value Chain

Green Hydrogen Value Chain

  The waiver of inter-state 
transmission charges shall be 
granted for a period of 25 years to 
the producer of green hydrogen and 
Green Ammonia from the projects 
commissioned before 30th June 2025. 

  Green Hydrogen/ Green Ammonia 
can be manufactured, be a developer 
by using RE from a co-located RE 
plant, or sourced from a remotely 
located RE plants, whether set up 
by the same developer, or a third 
party or procured renewable energy 
from the Power Exchange. Green 
Hydrogen/ Green Ammonia plants will 
be granted open access for sourcing 
of RE within 15 days of receipt of 
application complete in all respects. 
The open access charges shall be in 
accordance with rules as laid down. 

  Banking shall be permitted for a 
period of 30 days for RE used for 
making Green Hydrogen/ Green Ammonia. 

  The charges for banking shall be as fixed by the state 
commission, which shall not be more than the cost 
differential between the average tariff of RE bought by 
the distribution licensee during the previous year and 
the average market cleaning price (MCP) in the day ahead 
market (DAM) during the month in which RE has been 
banked. 

  Connectivity, at the generation end and the Green 
Hydrogen/ Green Ammonia manufacturing end, to 
the ISTS for RE capacity set up for the purpose of 
manufacturing Green Hydrogen/ Green Ammonia shall be 
granted on priority under the Electricity (Transmission 
system planning, Development and recovery of Inter State 
Transmission Charges) rules 2021. 

  Land in RE parks can be allotted for the manufacture of 
Green Hydrogen/ Green Ammonia. 

  The GoI proposes to set up 
manufacturing zones. Green 
Hydrogen/ Green Ammonia 
production plant can be set up in any 
of the Manufacturing Zones. 

  Manufacturers of Green Hydrogen/ 
Green Ammonia shall be allowed 
to set up bunkers near ports for 
storage of Green Ammonia for export/ 
use by shipping. The land for the 
storage purpose shall be provided 
by the respective Port Authorities at 
applicable charges. 

  RE consumed for the production 
of Green Hydrogen/ Green Ammonia 
shall count towards RPO compliance 
of the consuming entity. The RE 
consumed beyond obligation of the 
producer shall count towards RPO 
compliance of the discom in whose 
area the project is located. 

  Distribution licensees may also 
procure and supply RE to manufacturers of Green 
Hydrogen/ Green Ammonia in their states. In such cases, 
the distribution licensee shall only charge the cost of 
procurement as well as the wheeling charges and a small 
margin as determined by the state commission. 

  The Ministry of New and Renewable Energy (MNRE) 
will establish a single portal for all the statutory 
clearances and permissions required for manufacture, 
transportation, storage and distribution of Green 
Hydrogen/Green Ammonia. The agencies/authorities 
concerned will be requested to provide the clearances and 
permissions in a time-bound manner, preferably within a 
period of 30 days from the date of application. 

  In order to achieve competitive prices, the MNRE 
may aggregate demand from different sectors and have 
consolidated bids conducted for procurement of Green 
Hydrogen/ Green Ammonia through any of the designated 
implementing agencies. 

The government 
has put a number 
to its aim of being a 
leading exporter of 
green hydrogen in 
the world. Setting an 
ambitious target of 
capturing about 10 
percent of the global 
green hydrogen 
market which is 
expected to touch 
100 million metric 
tonne (MMT) by 
2030.
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Aiming to Capture 10% of Global Market
The government has put a number to its aim of being a 
leading exporter of green hydrogen in the world. Setting 
an ambitious target of capturing about 10 percent of the 
global green hydrogen market which is expected to touch 
100 million metric tonne (MMT) by 2030. As per NGHM 
document, considering the renewable energy potential 
and the enabling framework proposed under the mission, 
India’s green hydrogen production costs are expected 
to be among the lowest in the world. A global demand 
of over 100 MMT of green hydrogen and its derivatives 
like green ammonia is expected to emerge by 2030. Many 
countries are likely to rely on imports due to constraints 
on land and renewable resources required to produce 

green hydrogen domestically. Aiming at about 10 percent 
of the global market, India can potentially export about 10 
MMT green hydrogen/green ammonia per annum. India 
is eyeing the European Union (EU), which has set a target 
of importing 10 MMTPA of green hydrogen by 2030. Not 
just the EU, Japan plans to import 5-10 MMT of green 
hydrogen by 2050. Similarly, South Korea also plans to 
import nearly 2 MMT. To lay the ground for creating an 
export infrastructure, the government has committed 
that green ammonia bunker (marine fuel) and refuelling 
facilities will be present in at least one port by 2025 and 
that such facilities will be established at all major ports by 
2035. But, experts say it is going to take at least 5-7 years 
for India to actually start exporting green hydrogen on 
the scale the government is envisaging.

Companies Leading the Green Hydrogen 
Revolution
Reliance Industries Ltd (RIL)
RIL, as part of its ~Rs. 75,000 crore green investment 
push is in partnership with Denmark’s Stiesdal to make 
electrolysers. On August 29, 2022, Reliance Industries 
said the company aims for  transition to green hydrogen 
production, from grey now, by 2025. The company aims 
to reduce the production cost of green hydrogen to 
under $1/kg by the end of this decade. According to news 
article, RIL is in advanced talks with Ashok Leyland for 
the development and supply chain of hydrogen-powered 
engines. Bloomberg on January 5 reported that Mukesh 
Ambani will be focusing his attention on RIL’s pivot to 
green energy. Reliance will oversee strategy, including 
the building of gigafactories and blue hydrogen facilities, 
will assess acquisition targets, and is talking to potential 
investors. Ambani last year unveiled plans to spend $75 
billion on clean energy projects over the next 15 years.

Adani Group
On June 14, 2022, Adani New Industries Ltd (ANIL) 
announced that it has partnered with France’s 
TotalEnergies SE to invest $50 billion over the next 10 
years in India to produce green hydrogen and develop 
an ecosystem around it. In the initial phase, ANIL aims to 
develop green hydrogen production capacity of 1 million 
ton per annum before 2030. Last month (December, 2022), 
ANIL signed a development and licensing agreement with 
Cavendish Renewable Technology (CRT), a Melbourne 
based hydrogen technology firm, for development of 

alkaline electrolyses, polymer exchange membrane 
(PEMs), anion exchange membranes (AEMs) and CRT’s 
innovative “C-Cell” technology for mass scale production.

NTPC Ltd
NTPC plans to use about 5 GW capacity in green hydrogen 
and ammonia business out of its 60 GW green portfolio 
target by 2032. NTPC has started three pilots on the 
hydrogen business. One is a pilot project of blending 
green hydrogen and natural gas at its Kawas plant in 
Gujarat. The second is in Leh where the company is 
setting up a green hydrogen filling station along with 
solar plants. The plan is to run hydrogen-based fuel 
cell buses there as well. The third is a pilot project of 
producing hydrogen along with carbon capture at its 
Vindhyachal plant in Madhya Pradesh.

Indian Oil Corporation Ltd (IOCL)
IOCL is targeting to replace at least a tenth of its current 
fossil-fuel-based hydrogen at its refineries with green 
hydrogen as part of a decarbonisation drive. This year, 
the company is also going to set up a subsidiary to house 
its green energy businesses. “The company is venturing 
into green hydrogen production and is targeting 5 percent 
of hydrogen produced by it as green hydrogen by 2027-28 
and 10 per cent by 2029-30,” the PSU’s 2022 annual report 
stated. To start with, the nation’s largest oil firm is setting 
up green hydrogen plants at its Panipat and Mathura 
refineries. Besides, Chennai petroleum corporation, 
a subsidiary of IOCL, has recently issued an EOI for 
the design, manufacturing and commissioning of the 
electrolyser and related items for the production of green 

Five major sectors targeted
Oil & Gas Fertilizers Steel Transport Shipping
• Replacing gray H2 

used in refining and 
blending green H2 
in CGDs distrubu-
tion system

• Production of fer-
tilizer using green 
ammonia

• Enhance low carbon 
steel production 
capacity by blending 
greem H2.

• Enable setup of 
Hydrogen Highways 
to support deploy-
ment of FCEV buses 
and trucks

• Development of 
green H2 based 
vehicles, refuelling 
hubs, and port infra 
for  future export of 
green H2/ammonia
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hydrogen at its refinery at Manali in Chennai.

Oil & Natural Gas Corporation (ONGC)
In July 2022, ONGC and joint venture partner Greenko 
inked a pact to spend up to $6.2 billion on renewable 
energy and green hydrogen projects. In October 2022, 
Greenko Group announced that India will for the 
first-time export green energy from 2025, with the first 
shipments going to a Singapore power plant as it signed 
a MoU with Singapore’s Keppel Infrastructure. Through 
the MoU, the two companies will explore opportunities 
in green hydrogen in India. They are working towards 
a 250,000 tonne per annum contract to be supplied 
to Keppel’s new 600Mw power plant in Singapore. 
Greenko’s wide range of investments includes $5 billion in 
the storage of carbon-free green hydrogen energy across 
India

GAIL India Ltd 
On May 12, 2022, GAIL announced that it has awarded 
a contract to set up one of the largest Proton Exchange 
Membrane (PEM) Electrolyser in India. The project would 
be installed at GAIL’s Vijaipur Complex, in Guna district 
of Madhya Pradesh, and would be based on renewable 
power. The project has been designed to produce 
around 4.3 MT of green hydrogen per day (approx. 10 
MW capacity). It is scheduled to be commissioned by 
November 2023. In January 2022, GAIL had commenced 
India’s first-of-its-kind project of mixing hydrogen into 
natural gas system.

Bharat Petroleum Corporation Ltd (BPCL)
BPCL is going to install a 5 MW electrolyser system to 
set up a green hydrogen production facility in a phased 
manner in one of its city gas distribution projects. In 

June 2022, it invited bids for the same. In April 2022, 
BPCL signed a five-year Memorandum of Understanding 
with the Odisha government to explore the feasibility of 
setting up a renewable energy plant and a green hydrogen 
plant (both for domestic and export customers) among 
other things. The company has collaborated with Bhabha 
Atomic Research Centre (BARC) to work on alkaline 
electrolyser technology for Green Hydrogen production. 
It aims to scale up production of the electrolyser for 
commercial use, especially in refineries.

Larsen & Toubro Ltd (L&T)
L&T commissioned a green hydrogen plant at its AM Naik 
Heavy Engineering Complex in Hazira, Gujarat in August 
2022. The plant produces 45 Kg of green hydrogen on a 
daily basis, which is used for captive consumption in the 
company’s Hazira manufacturing complex. The company 
has also signed an agreement with Indian Institute of 
Technology (IIT) Bombay to jointly pursue research and 
development work in the green hydrogen value chain. 
In January 2022, L&T signed a pact with Norway-based 
electrolyser technology and manufacturer HydrogenPro 
AS to set up a unit in India. As per the memorandum of 
understanding, L&T and HydrogenPro will work towards 
setting up of a gigawatt-scale manufacturing unit for 
alkaline water electrolysers based on HydrogenPro 
technology. In December 2021, L&T tied up with Nasdaq-
listed ReNew Power to jointly develop, own, execute and 
operate green hydrogen projects in India.

Hindustan Petroleum Corporation Ltd (HPCL)
HPCL aims to have a green hydrogen capacity of 24,000 
tonnes a year and hopes to commission a 370-tonne-a-
year-capacity green hydrogen plant at its Vizag refinery.

Major Strategic Tie-Ups
Tie-ups Electrolyser 

production/
supply

Hydrogen 
Production

Hydrogen 
Transport

End 
use

Comments

L&T and 
HydrogenPro

P Manufacture gigawattscale manufacturing of alkaline 
water electrolysers based on HydrogenPro technology.

Greenko-John 
Cockerill

P P John Cockerill to supply 2 GW electolysers to Greenko for 
its green ammonia plant of 1 mtpa production

IOCL-L&T-Renew P P P P Develop green hydrogen sector in India in addition to 
manufacturing and selling electrolysers

Reliance 
Industries-Steisdal

P Agreement for technology development and manufacture 
Steisdal's HydroGen Electrolysers

Adani-TotalEner-
gies

P P P P Invest approximately US$5 billion in a 2 GW electrolyser 
fed by renewable power from a 4 GW solar and wind 
farm to manufacture 1.3 mtpa of urea derived from green 
hydrogen

NTPC-Bloom 
Energy

P NTPC has awarded Bloom Energy to supply 240 kW solid 
oxide electrolyser (SOE) for its micro-grid project

JSW-Fortescue Conduct scoping work for green hydrogen production-re-
lated projects for use in green steelmaking, hydrogen 
mobility, green ammonia, etc
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technical view 
Global Financial market has been behaving 

with an all familiar 2022 pattern of volatile 
moves, continued hawkish comments from 
US FED officials and 

weak US economic data were some 
of the reasons for the range-bound. 
However the US GDP data for 4QCY22 
came better than expected at 2.9% 
which calmed down the near-term 
recessionary fears. On the contrary 
Indian benchmark indices closed 
sharply lower despite supportive 
global cues. Domestic equity markets 
underperformed global markets 
on account of selling by foreign 
institutions albeit there was support 
from domestic participants. The 
American short-seller Hindenburg’s 
report on Adani group companies, 
heavy FII selling, and mixed earnings 
were the key reasons for the sell-off 
during the month. An estimated 
USD 51 billion is wiped out in Adani 
group’s 9 listed companies given 
the massive sell-offs which also 
spilled over to the rest of the market. 
Broader Indices took the brunt of 
the damage, with the Nifty SmallCap 
100 Index experiencing a sharp 
decline of over 4%. Silver lining for 
the domestic market being Crude oil 

prices witnessing significant correction.  The on-going 
earnings season continued to remain mixed. The auto 
stocks, given their upbeat financial performance, have 

outperformed. The banking stocks, 
despite reporting strong financial 
performance, nosedived as all 
major banks dropped 6-9%. The 
index underwent decent price/time 
correction ahead of Union Budget 
and Fed meet event. A highly growth 
oriented budget was presented by 
Finance Minister Nirmala Sitharaman 
by raising capex allocation, reducing 
income tax and taking measures to 
boost manufacturing. The fiscal deficit 
ratio is to come down from 6.4 per 
cent in FY23 to 5.9 per cent in FY24, 
which is well on the path of fiscal 
prudence. And now with the passage 
of key global and domestic events 
in the form of Fed meet and Union 
Budget, the market seems healthy 
and breather to a wider consolidation 
amidst 16750-18350 can be seen.

Start of the new year was gasped with 
23 consecutive days of consolidation, 
Nifty had been oscillating in narrow 
range of 18250-17760 levels. This 
resulted in the formation of the 
Rectangle pattern on a daily scale. 
During this phase, 16 trading sessions 

Currently the Index 
is trading below all 
the key averages, 
the 20dma has 
crossed under the 
50dma, which is a 
short-term negative 
thus opening the 
gates to touch the 
Long Term Average 
of 200dma. On the 
Weekly timeframe, 
the index have 
formed big Black 
body candle which is 
Engulfing last three 
weeks of sideways 
consolidation. Thus, 
Nifty has now turned 
into a ‘Sell on Rise’ 
mode.
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out of 23 trading sessions, the 
market has seen either a gap-up or 
a gap-down opening. As the index 
had been opening with gaps, it kept 
little trading room for the traders. 
However, bulls finally failed to 
hold the support level as the index 
witnessed a sharp fall following the 
expiry of the Jan’23 contract and 
it gave a breakdown of Rectangle 
pattern. On breakdown day it has 
formed sizeable bearish candle. Along 
with this fall, the index also tumbled 
below its 100-day EMA level. The 
leading indicator, the daily RSI also 
slipped below 40 mark with a bearish 
crossover. The MACD line slipped 
below its signal line, which resulted 
in the histogram turning negative. 
Among the constituents of Nifty index, 
40 per cent of stocks were currently 
trading above their short-term 20-day 
EMA level. Presently, 50 per cent of 
constituents of the index were trading 
above their 20-day EMA level. This 
indicates the internal strength of the index has weakened 
as compared to the prior month.

On the monthly chart Nifty has formed a bearish 
engulfing candle, historically such formation is being 
observed before major correction. For Instance in the 
year 2000, 2006, 2008, 2011, 2016, 2018, 2020 and in 2021 
as well, tops were formed with bearish engulfing candles. 
To complement the bearish setup negative divergence 
in the monthly chart is worth mentioning. Before the 
sharp decline in March 2020 and the correction in 2016 a 

similar divergence has been observed. 
Currently the Index is trading below 
all the key averages, the 20dma has 
crossed under the 50dma, which is 
a short-term negative thus opening 
the gates to touch the Long Term 
Average of 200dma.   On the daily 
timeframe, both the indices have 
formed a Bearish candle with a big 
black body, almost on similar lines 
as in Three Black Crows. Even on the 
Weekly timeframe, both the indices 
have formed a big Black body candle 
which is Engulfing last three weeks 
of sideways consolidation. Thus, Nifty 
has now turned into a ‘Sell on Rise’ 
mode.

Strong support is placed in the range 
of 17200-17300, as it is confluence of 
key long-term moving averages like 
200dma and 52 weeks EMA placed 
at 17289 and 17360, respectively. The 
current slide is likely to get anchored 
around the said support level as it 

happens to be the 80% retracement of October-December 
rally 16748-18887 and Price parity of December decline 
(18887-17774) projected from January 2023 high of 18251. 
Meanwhile, stochastic oscillator is poised at oversold 
territory, indicating possibility of pullback cannot be 
ruled out in coming week. Thus, extended correction 
from hereon should be capitalised on to accumulate 
quality stocks in a staggered manner. In the process, 
18300-18350 would act as immediate resistance on the 
upside which is due to the confluence of 50dma and 
previous intermittent top. 

Strong support is 
placed in the range 
of 17200-17300, 
as it is confluence 
of key long-term 
moving averages 
like 200dma and 
52 weeks EMA 
placed at 17289 and 
17360, respectively. 
The current slide 
is likely to get 
anchored around the 
said support level as 
it happens to be the 
80% retracement of 
October-December 
rally 16748-18887.
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Derivative View
The monthly January series saw Nifty fall and ended at 
17888 levels. The month ended with a decline of 1.64% 
while Bank Nifty fell sharply lower by 3.17% at 41641. On the 
open interest front, Nifty reduced 4.2% and has starting 
February series with 132 lakh shares in open interest. 
On the rollover front, Nifty saw higher rollover of 79.23% 
versus the three-month average of 79.06% with a rollover 
cost of 95.95 point and with reduction in open interest, 
with price closing lower indicates of long unwinding in 
Nifty, lack of impetus to create fresh positions during the 
series. Bank Nifty, on the other hand, saw an addition of 
6.8% in open interest with a decline in prices, indicating 
short building seen in the index. Bank Nifty saw a rollover 
of 84.06% versus the three-month average of 83.74% with 
a rollover cost of 216.8 points. High rollover in Bank Nifty 

indicating that short getting is being carried forward to 
the next series. FII action in the cash market was on the 
negative side, as they were net sellers of Rs. 23,024 crores. 
On the options front, in the monthly expiry, the deep OTM 
17000 strike put option witness the highest open interest 
with 52211 contracts followed by 17500 PE with 49257 
contracts. While on the call side, the 18000 CE saw the 
highest open interest with 50676 contracts followed by the 
19000 CE strike with 36439 contracts. The put-call ratio 
(PCR) in February series has started on a negative note at 
0.67. On the other hand, the volatility index in this month 
has been continuously inching higher currently, hovering 
above 15. Hence the present setup indicates a negative 
outlook and a fresh upside in Nifty could only be triggered 
above 18000, however, if 17500 is taken out, then one 
might see a deeper correction in terms of profit booking 
till 17000 levels.

Going ahead, the zone of 17500-17450 is likely to provide 
cushion as it is the confluence of 200-day EMA and 61.8 
per cent Fibonacci retracement level of its prior upward 
move (16748-18888). Any sustainable move below the level 
of 17450 will lead to further correction in the index upto 
the level of 17100, followed by 16750 level. While, on the 
upside, the resistance has shifted lower in the zone of 
18250-18300 level.

However, one ought to remain that positivity in Indian 
market is likely to remain on the larger time frame as 

Dollar index has been sustaining below 102 and continued 
to form a lower high-low on the weekly chart. Hence, 
it confirms inherent weakness. Indian equities have an 
inverse correlation with the US dollar index. Historically, 
a weak dollar leads to higher foreign inflows and positive 
for Indian equities structurally. The weak dollar indicates 
appreciation for rupee in coming days.  Hence in the 
longer term the Targets for Weekly Cup & Handle are 
placed at 19925 – 21045 in Nifty. The above Targets will be 
done as long as Nifty remains above 16747. 
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For institution business please contact
Mr. Dilip Minny (Co-founder- Institution); Mobile: +91 90070 66096; Email: dilipminny@ashikagroup.com

Products Products Contact

• Dhanush (Mobile App & Web 
base) 
• Online Equity, Derivative, 

Currency and Commodity 
Trading Facility

• DhanushMF (Mobile App & 
Web base)
• A One Stop Solution to all 

your Mutual Funds needs 
online.

• Back Office Reports on 
WhatsApp. Ashika BOT on 
Whatsapp / Telegram.

• Ask ACIRA - 
• Online Customer service for 

clients on our website.

• Margin Trading Facility 
(MTF)
• With this MTF facility client 

can trade inspite of debits 
beyond T+7.

• EKYC 
• It now takes just 30 mins to open an 

Account.

• ReKYC 
• Hassle-free & paperless modification 

without stepping out.

• Research Services
• A galaxy of potential research team 

to provide the best equity research 
reports, ideas, solving queries and 
many more.

• Online Fund Transfer Facility

• Securities Lending and Borrowing (SLB) 
• Provide securities lending and 

borrowing at a market competitive rate

• Depository Services (CDSL/NSDL) 
• Provide one roof solution wherein 

seamless trading could be ensured 
through DP maintained with Ashika

For Business Opportunity please 
contact 

Mr. Amit Jain (Executive Director)
Mobile: +91 90070 66000
E-mail: amitjain@ashikagroup.
com

Mr. Niraj Sarawgi (CEO - PCG) 
Mobile: +91 91676 16989
Email: nirajs@ashikagroup.com

For Services please contact 
Mr. Nand Kishore Jajoo  
(Head - DP & KYC) 
Mobile: +91 90070 66028
Email: nkjajoo@ashikagroup.com

Services at Ashika Stock Broking Limited

For start-up investing please contact
Mr. Chirag Jain (CEO); Contact: +91 22 66111700; E-mail: chiragjain@ashikagroup.com

Capital Markets Fund Raising Advisory Contact

• Issue Management 
• IPO / FPO
• Right Issue
• Qualified 

Institutional 
Placement

• Open Offer 
• Takeover 
• Buyback 
• Delisting 

• Overseaslisting 

• Underwriting 

•  Private Equity
•  Venture / Growth 

Capital
•  Pipe

• Debt Syndication
•  Project Finance
•  Team Loan
•  Working Capital 

Loan
•  Acquisition 

Funding
•  Construction 

Finance

•  M&A
•  Merger / Acquisition / 

Disposal
•  Management buy-outs / 

buy-ins
•  Leveraged buy-outs
•  Joint Ventures
•  Strategic Partnership
•  Spin-Offs
•  Divestment

•  Corporate restructuring
•  Capital Restructuring 
•  Finance Restructuring

•  Business Valuation
•  ESOP Valuation 
•  Fairness Opinion

For Debt Fund Raising / 
Mergers & Acquisition / 
Business Opportunity  
please contact

Mr. Yogesh Shetye
Contact: + 91 22 6611 1770
E-mail: yogeshs@ashika-
group.com

Services at Ashika Capital Limited
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Ashika Global Securities Pvt. Ltd is the holding company of Ashika Group, a RBI-registered non-deposit taking 
NBFC engaged in providing long term and short-term loans & advances to individual & body corporate and 
Investment in shares and securities. It has 6 subsidiaries and 1 associate company i.e. Ashika Credit Capital Ltd.

Ashika Global Securities Pvt. Ltd.

It is the Flagship company of the group and incorporated in the year 1994. RBI registered Non-banking Financial 
Company carrying on NBFI Activities i.e. investment in shares & securities and providing Loan to Individuals, 
corporates HNI etc. The company floated its shares to public in 2000 and got listed with CSE. Thereafter, in 2011, the 
shares were traded on BSE under permitted category and in 2014 got listed with MSEI. It has a registered FII as one 
of its investors.

Ashika Credit Capital Ltd.

Ashika Investment Managers Private Limited, a private limited company incorporated on July 13, 2017, is a wholly 
owned subsidiary of Ashika Global Securities Private Limited. It is acting as the Investment Manager to Ashika 
Alternative Investments, a Trust being registered as a Category III Alternative Investment Fund (Registration 
Number: IN/AIF3/20-21/0811) with the Securities and Exchange Board of India (“SEBI”) under the SEBI (Alternative 
Investments Funds) Regulations, 2012 (“AIF Regulations”).

Ashika Investment Managers Pvt. Ltd.
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AWARDS

Helping Clients Reach for Better Via SIP – National 
from Franklin Templeton Investments, 2018NSDL STAR PERFORMANCE AWARD 2018

NSE Market Achievers Award 2018
REGIONAL RETAIL MEMBER OF THE YEAR 2018 -  

EASTERN INDIA

NSE Market Achievers Award 2017
REGIONAL RETAIL MEMBER OF THE YEAR 2017 -  

EASTERN INDIA

NSDL Stock Performer Awards 
of the Year 2019

BTVI Emerging Company  
of the Year 2019

CDSL Excellent Performer in 
Depository Services

BTVI Young Business Leader  
of the Year 2019
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Ashika Stock Broking Ltd.
Ashika Stock Broking Limited (“ASBL”) 
started its journey in the year 1994 and 
is presently offering a wide bouquet of 
services to its valued clients including 
broking services, depository services 
and distributorship of financial prod-
ucts (Mutual funds, IPO & Bonds). It 
became a “Research Entity” under 
SEBI (Research Analyst) Regulations 
2014 in the year of 2015 (Reg No. 
INH000000206).

ASBL is a wholly owned subsidiary of 
Ashika Global Securities (P) Ltd., a RBI 
registered non-deposit taking NBFC 
Company. ASHIKA GROUP (details 
enumerated on our website www.
ashikagroup.com) is an integrated 
financial service provider inter alia 
engaged in the business of Investment 
Banking, Corporate Lending, Com-
modity Broking, Debt Syndication & 
Other Advisory Services.

There were no significant and mate-
rial disciplinary actions against ASBL 
taken by any regulatory authority 
during last three years except routine 
matters.

DISCLOSURE
Research reports are being prepared 
and distributed by ASBL in the sole 
capacity of being a Research Analyst 
under SEBI (Research Analyst) Regu-
lations 2014. The following disclosures 
and disclaimer are an essential part 
of any Research Report so being 
distributed.

1) ASBL or its associates, its Research 

Analysts (including their relatives) 
may have financial interest in the 
subject company(ies). And, the said 
financial interest is not limited to 
having an open stock market position 
in /acting as advisor to /having a loan 
transaction with the subject com-
pany(ies) apart from registration as 
clients.

2) ASBL or its Research Analysts 
(including their relatives) do not have 
any actual / beneficial ownership of 
1% or more of securities of the subject 
company(ies) at the end of the month 
immediately preceding the date of 
publication of the source research 
report or date of the concerned 
public appearance. However, ASBL’s 
associates may have actual / beneficial 
ownership of 1% or more of securities 
of the subject company(ies).

3) ASBL or its Research Analysts 
(including their relatives) do not 
have any other material conflict of 
interest at the time of publication of 
the source research report or date 
of the concerned public appearance. 
However, ASBL’s associates might 
have an actual / potential conflict of 
interest (other than ownership).

4) ASBL or its associates may have 
received compensation for investment 
banking, merchant banking, broker-
age services and for other products 
and services from the subject compa-
nies during the preceding 12 months. 
However, ASBL or its associates or its 

Research analysts (forming part of 
Research Desk) have not received any 
compensation or other benefits from 
the subject companies or third parties 
in connection with the research 
report/ research recommendation. 
Moreover, Research Analysts have not 
received any compensation from the 
companies mentioned in the research 
report/ recommendation in the past 
twelve months.

5) The subject companies in the 
research report/ recommendation 
may be a client of or may have been 
a client of ASBL during the twelve 
months preceding the date of con-
cerned public appearance for invest-
ment banking/ merchant banking / 
brokerage services.

6) ASBL or their Research Analysts 
have not managed or co–managed 
public offering of securities for the 
subject company(ies) in the past 
twelve months. However, ASBL’s 
associates may have managed or co–
managed public offering of securities 
for the subject company(ies) in the 
past twelve months.

7) Research Analysts have not served 
as an officer, director or employee 
of the companies mentioned in the 
report/ recommendation.

8) Neither ASBL nor its Research 
Analysts have been engaged in 
market making activity for the 
companies mentioned in the report / 
recommendation.

DISCLAIMER
The research recommendations and information are solely for the personal information of the authorized recipient and does not con-
strue to be an offer document or any investment, legal or taxation advice or solicitation of any action based upon it. This report is not 
for public distribution or use by any person or entity, where such distribution, publication, availability or use would be contrary to law, 
regulation or subject to any registration or licensing requirement. We will not treat recipients as customer by virtue of their receiving 
this report. The report is based upon the information obtained from public sources that we consider reliable, but we do not guarantee 
its accuracy or completeness. ASBL shall not be in anyways responsible for any loss or damage that may arise to any such person from 
any inadvertent error in the information contained in this report. The recipients of this report should rely on their own investigations.
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Gyanada e-learning initiative 
launching soon!
Ashika Group supports charitable foundation 
to fuel the aspirations of young girls in India.
With our vision to develop essential 21st century capacities, computational thinking and working 
with computer-based systems, we will be launching our e-learning module by September,2020.
It has been designed as two sub-initiatives: Every Child Can Code (ECCC) and Makers in the 
making (MIM). 

Updates on the Gyanada Labs In-School program   
Our updates for the month Jan 2023:   

• Students are preparing for a showcase of their projects in February that ranges from mobile applications to python 
projects. 

• Students continue enjoying learning and developing the skill of using logic and reason. 

Help us change computer education for children in low income schools. Support us 
set up 10 Gyanada labs in to low-income schools in the coming academic year.   
In the coming academic year, we aim to set up 10 Gyanada labs in 10 schools. In every school we want to set up 15 low 
cost Raspberry pi computers. Every Gyanada lab will impact the lives 800-1000 children every year. The labs will 
enable the schools to provide quality computer education that is open source and affordable. 

The cost of 1 Raspberry pi enabled system is INR 15000. 

The cost of 5 Raspberry pi enabled system is INR 750000

The cost of 1 child receiving computer education for a year is INR 225

Please support our mission to enable the lives of more than 8000 school children in the coming academic year. To 
support kindly click here https://tinyurl.com/58tsr29a

We, at Gyanada Foundation, engage students in practical learning. For this we provide kids with Gyanada Lab Kits. To 
help us fund these kits, visit: https://gyanada.org/donate.html. You can also write to us at rinsa@gyanada.org or connect 
with us at 9819044922. Our bank details are:
GYANADA FOUNDATION HDFC Bank, Stephen House Branch, Current A/c No. 50200002885400 
IFSC CODE: HDFC0000008
MICR CODE: 700240002 
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Registered Office
Trinity
226/1, A.J.C. Bose Road
7th Floor, Kolkata-700020
Phone: 033-4010 2500
Fax No: 033-4010 2543

Toll Free No.: 1800 212 2525
For any research related query: insight@ashikagroup.com

Corporate Office
1008, Raheja Centre,
214, Nariman Point, 10th Floor
Mumbai-400021
Phone: 022-6611 1700
Fax No: 022-6611 1710

Group Companies
Ashika Stock Broking Ltd.

(Member: NSE, BSE, MSEI, MCX, NCDEX, ICEX Depository par-
ticipant of CDSL / NSDL, Research Analyst, AMFI- Registered 

Mutual Fund Distributor) 

CIN No. U65921WB1994PL217071
SEBI Registration No: INZ000169130

SEBI Registration No: INH00000006 (RA)

Ashika Credit Capital Ltd.
(RBI Registered NBFC)

CIN No. L67120WB1994PLC062159

Ashika Capital Ltd.
(SEBI Authorised Merchant Banker)
CIN No. U30009WB2000PLC091674
SEBI Registration No: INM000010536

Ashika Investment Managers Pvt. Ltd.
(Investment Manger to Ashika Alternative Investments, a 
Category III AIF registered with SEBI)
CIN number – U65929MH2017PTC297291
SEBI Registration No: IN/AIF3/20-21/0811

Ashika Global Securities Pvt. Ltd.
(RBI Registered NBFC)
CIN No. U65929WB1995PTC069046

www.ashikagroup.com
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